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Extended Period of Peace in Auto Industry 
Held Possible Under New GM Pay Formula 


Sparks 


Oklahomans from all over the 
state are pushing the fight against 


diversion. 
af + 


What is so rare as a day in June, 
if there are no strikes nor threat- 
ened stoppages? 

* 

Too many of these use taxes are 
abuses on already overburdened 
automotive taxpayers. 

* + * 

Why don’t those bound to 
alien dogmas pack their gripes 
in a grip and glide back to where 
they came from? 

+ * * 

About all the packing house 
workers can say about their 9-cent 
raise after several weeks of lost 


* * 


work is that “’twas a famous vic- 


tory.” 
* * * 

Much more than a back porch, 
what the White House needs is a 
woodshed where some of this 
silly stuff could be threshed out 
the way grandpa used to do it. 

* * + 
Someone should have a formula 
that will make miners get out (of 
the periodic striking mood) and 
get under (the ground to mine 
coal for top prosperity in _ this 
country). 


* * * 


Gas-Tax Strike 


Louisiana gasoline service sta- 
tions locked up their pumps last 
week for a one-day state-wide pro- 
test against a proposed 2-cent-a- 
gallon gasoline tax increase. 

ee > @ 
The Rich Get Theirs 

Russians have reason to pan the 
Soviet’s planned production of ciga- 
rets which turned out only 12 per- 
cent @f£,;the projected output of 
cheap*cigarets, 49 percent medium- 


priced and 142 percent of the high- | 


priced smokes. 

It -costs Red comrades in the 
lower brackets about 10 percent of 
a day’s pay for a pack of the cheap- 
est brands. 


Top Cars 
New car registrations for two 
months, plus 46 states for March 
and 18 for April: 

1948 

Pos. 
1—180,783 
2—127,150 
3— 86,921 
4— 65,185 
60,783 
56,823 
45,503 
34,508 
29,503 
27,275 
26,024 
25,945 
24,421 
19,576 
16,283 
14,675 
11,011 
7,041 


1947 

Pos. 
137,890— 1 
120,474— 2 
74,178— 3 
53,900— 4 
46,858— 5 
45,661— 6 
43,736— 7 
23,450—11 
26,699— 8 
25,901— 9 
23,657—10 
21,237—12 
8,798—16 
15,242—13 
4,848—18 
10,041—15 
11,192—14 
4,6338—19 
5,266 Crosley 3,208—20 

4,056 Lincoln 5A58—17 

Total All Makes 
870,859 707,236 . 

For further details /se@.page 
22, today’s issue. j eFys 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Nash 
Mercury 
Hudson 
Chrysler 
Kaiser 
DeSoto 
Frazer 
Packard 
Cadillac 
Willys 


tig ee 


tide 


‘}| Based,on the BLS price index. This 


| ‘Parts Firms May Balk 


Serving Dealers . . . 
! ) At Long Commitments 


Chrysler Strike Seen Near Settlement at Press Time; 
Ford Moves Up Negotiations With Union; 
Suppliers May Get Modified Deals 


y a 


| strike at that corporation, but also 

| gave Chrysler Corp. negotiators a 

the | basis for an early agreement that 

would settle the two-week-old 
| strike. 

As Chrysler and UAW officials 
continued negotiations late 
,; Thursday, a wage accord was 

| reported imminent approximat- 
'-ing the immediate 11-cent pay 
boost granted by GM. 


It net certain whether 
| Chrysler would agree to the GM 
system of a wage scale attuned to 
the cost of living. 

Ford, meanwhile, announced that 
the opening of its wage talks had 
been advanced a full month to 
June 14, Originally Ford sessions 
were not scheduled to open until 


.\ By Mac Gordon 


Staff Writer 


ENERAL MOTORS and 
UAW-CIO appeared last week 
to have laid a foundation for last- 
ing wage peace in the automotive | 
industry. 
GM's two-year cost-of-living for- 
mula not only averted a wag 


U.S.’48 Output 
Tops 2 Million; 
89,107 in Week 


LTHOUGH still cut sharply by 
the Chrysler strike, U. S. auto- 
motive production edged upward 
again last week as manufacturers | July 15. : 
| built 61,788 cars and 27,319 trucks| UAW officials declared they 
a total of 89,107 units, according | Would adjust their demands 
to Automotive News estimates. “Y) | 
In the week’s production was) 
| the two-millionth vehicle ‘t@ be 
| built in the U.S. during 1948. 
During the previous week, U.S. 
plants assembled 58,968 cars and | 
26,854 trucks—a total of 85,822, ac- 
cording to revised tabulations. 


Last week found General Motors 
divisions, Ford and most of the in- 
dependents again obtaining higher | 
output. 


| 
/ 


y 


BERGE HEADS ARIZONA DEALERS—New president, C. M. Berge (right), receives the A 
| Arizona Automobile Dealers Assn. records from Clifford W. Waddoups, retiring president. | ~ 
Berge's dealership is Madison Motors, Phoenix. Elected vice-president was Frank Dawson of 
| Frank Dawson Motor Co., Tucson. Bradley Sizer, Sizer Motors, Coolidge, was named secre- 
| tary-treasurer. Members of the board include Eddie Becker, Springerville, for Apache county; 
Joe Mauzy, Bisbee, Cochise county; Walter Bennett, Flagstaff, Coconino county; Ray S. Sachs, 
Globe, Gila county; Wes Townsend, Safford, Graham county; McKemy Smith, Clifton, Green- 
lee county; Earl Duke, Kingman, Mohave county; Glen 8B. Heward, Holbrook, Navajo county; 
| Roy V. Chesire, Nogales, Santa Cruz county; Roxy Webb, Prescott, Yavapai county, and 
Clarence C. Dunbar, Yuma, Yuma county. (See story on page 3). 


Higher Car Prices 


Still in Doubt 


DETROIT.—Possibility of in- 
creased prices on new cars was 
seen here last week if the in- 
dustry in general adopted the 
General Motors wage settlement 
as a pattern. 

While GM declined to com- 
ment on the possibility of higher 
prices on its makes, other manu- 
facturers had indicated that they 
were not in a position to grant 
substantial increases and hold 
prices. Ford recently pointed 
out that prices on its new models 
were set without allowance for 
higher labor costs. 

Parts makers have indicated 
that an Il-cent pay raise would 
force them to raise prices. This 
would increase pressure on the 
auto makers. 





+ + + 


| JF THE Chrysler strike were set- 
| tled soon, auto industry circles 
| speculated that output in the latter 
| weeks of June would reach a post- | 
| war high pace. 

It was optimistically predicted 
that a 500,000-units-a-month pro- 
|duction level, which U.S. plants 
| have been trying for more than two 
years to reach, might be realized in | 
July or August, and perhaps both | 
months. 

May production, according to 
preliminary calculations, was held 
by the Chrysler strike and Gen- 

1) 
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N. H. DEALERS NAME NEW SLATE—Elected at the annual meeting recently were Carl W. | 
Wyman of Alton, president; Raiph George, Concord, vice-president; Walter McGregor, 
secretary and treasurer. Five new directors added to the board are William J. Neverett, 
Nashua; Norman G. Pynn, Laconia; Gordon H. Sargent, Keene; H. Frank Rogers, Manchester, 
and Adelard R. Pelissier, Pittsfield. Left to right: Fred N. Clarke, state motor vehicle com- 
| missioner; Harry Pope of Fairhaven, Mass., quest speaker; ex-President Ellis Robertson; Toast- 
| master Austin McCaffrey, superintendent of Manchester public schools; E. G. FitzHenry, 
regional vice-president and director of NADA, and J. Harrison Cavanaugh, state director of 
NADA. (See story on page 3). (Photo by Manchester Union-Leader) 


How GM's 2-Year Wage Formula Will Work 


sents the cost-of-living adjustment 


throughout the automotive indus- 
try to match the “pattern” which 
they hope the unique GM plan will 


establish. 
} OWEVER, many parts makers 
said they would resist “pat- 
tern” demands stemming from the 
|GM plan, which links wages to 
the cost of living and commits the 
big corporation to an _ annual 
“standard-of-living” pay boost. 
Because of rising materials 
costs and the uncertain price 
1) 


(Continued on Page 28, Col 
* * * 


will provide for wage cuts, as well 
as raises, if the index should drop; and three cents the “annual im- 
or rise by the sum of 1.14 points.| provement factor.” 


GM has agreed, however, that | ee a Be . * 
wages may not be reduced more | The September readjustment will 


than five cents an hour during the | 9€ based on the July price index of 
lifetime of the agreement. The the BLS, scheduled to be released 


first quarterly pay adjustment will | late in August. 

be made this September. The company and union arrived 
4. A two-year standing contract,| at the eight-cent figure for the 

which cannot be reopened during} current raise after studying BLS 

its life on either wages or working indexes for 1940 and April of this 

rules. Expiration date of this con-| year, in addition to the prevailing 

tract will be in the spring of 1950.| wage rates in the auto industry 

’ —_— for those periods. 

| 

1U 


NDER THIS FORMULA, GM A GM statement gave this exam- | 


ERE ARE the highlights of the 

new “sliding scale” wage for- 
mula for General Motors employes, 
with an example of how the plan} 
will work: 

The main points of the precedent- 
setting agreement between GM and | 
the UAW-CIO are as follows: 

1. A flat wage increase of eight | 
cents an hour for the corporation’s 
225,000 hourly-rate employes, the 
amount of the raise being based on | 
the cost-of-living index of the U. S. | 
Bureau of Labor Statistics. 

2. An additional pay boost of 
three cents an hour, based on an 
annual stabilization scheme _ to 
bolster the standard of living of 
GM workers. The _three-cent 
standard-of-living increase will 
again be paid GM employes next 

May 29 regardless of other wage- 
price considerations, 

3.:Quarterly adjustments in the 
cost-tf-living wage factor to be| 


(Continued on Page 27, Col 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


89,107 





85,822 
78,488 


and the union explained, the | Ple of how the “sliding scale” will 
| immediate increase for all employes operate: 

| eligible will be 11 cents an hour. Of Using the $1.50 hourly average 
| the total benefit, eight cents repre- | wage paid GM auto workers, the 


statement said this remuneration 
In This Issue 


would now be raised to $1.61 as a 
result of the 11-cent increase. 
Registrations, Prices...........Page 22 If by September the cost-of-living 
Boctesaliis he teenies Faaee 2-< index has shown a 1.14-point rise 
(See FORMULA, Page 27, Col. 1) 


Last 


For complete production totals 
by makes, see table, page 28. 











where Secretary of State Fred M. 


Alger jr. would draw the line in 


defining a “used car.” 


Most of the state’s used-car op- 
erators agreed that the Michigan 
supreme court’s decision in a so- 


called “test case” did not neces- 


sarily foreclose the profitable trade 


in new-car resales. 

The court ducked spelling out 
its own definition of “new” and 
“used” cars, asserting that the 
definitions in the motor vehicle 
title act of 1948 gave Alger all 
the basis he needed for his task 
of supervising new and used-car 
dealers’ licenses. 

Under the legal 1943 definition, 
the court upheld Alger’s suspension 
of the license of a Jonesville used- 
car seller who had advertised his 
later models as “absolutely brand 
new” and “purchased from a local 
Plymouth dealer 24 hours ago.” 

Used-car businessmen on De- 
troit’s busy Livernois Ave. voiced 
the belief that Hugh D. Salway, the 
accused dealer, probably did mis- 
represent his operations under that 
definition. 

A “used vehicle,” the law states, 
is “a motor vehicle which has been 
sold, bargained, exchanged, given 
away or title transferred from, the 
person who first took title to it 
from the manufacturer or importer, 
and so used as to have become 
what is commonly known as ‘sec- 
ond hand’ within the ordinary 
meaning thereof.” 

The court’s opinion adds that 
this definition “clearly implies 
that a new automobile must be 

regarded as one that has not 
been so used as to have become 
second hand in the ordinary ac- 
ceptance of the term.” 

The evidence in the Salway case, 
according to the court, showed that 
the vehicles he advertised as “new” 
were “correctly classified.” 

“In other words, they have not 
been used in such manner or to 
such extent as to render them sec- 
ond-hand cars,” says the court. 

Dealers pointed out the court 
failed to say when the legal “new- 
ness” of a new car ends, merely 
confining its opinion to the facts 
in the Salway case. 

Curiously, Alger did not charge 
Salway with false advertising, ap- 
parently on the thesis that he was 
actually selling new cars without 
a new-car dealer license or a fac- 
tory franchise. 

What the secretary of state 
must decide is whether to de- 
license, for example, a used-car 
dealer who offers new models 
with only 100 miles on _ their 

speedometers—or even jobs that 
a profit-thirsty individual has 


Reseller Loses 
Trial by Jury 


WICHITA, Kans.— Butts Motor 
Co. (Cadillac) was awarded $422.98 
in damages here last week against 
a Wichita university student said 
todave resold a 1947 Cadillac imme- 
diately following purchase in spite 
of a no-resale agreement. 

Attorneys agreed that it was the 
first case of its kind to come to trial 
in Kansas and possibly the first 
such case ever decided by a jury in 
a dealer’s favor. Attorney for the 
defendant said he would appeal. 


“Trade i in *48 Models? 


Michigan Definition of New Car Not Clear, 
But Dealers See Door Open 


LANSING.—Used-car dealers in 
Michigan were wondering last week 
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driven straight from the new-car 

showroom to the used-car lot. 

Does this mnee convert a new 
car into a “second-hand” car? Are 
the thousands of used-car dealers 
handling such stock thus “new-car 
dealers?” Are miles driven to be 
the basis of distinction, or the mere 
transfer of title, or the period dur- 
ing which the car is kept? 

These were some of the problems 
facing Alger last week. The secre- 
tary of state said he was in no 
hurry to make up his mind and 
promised the Michigan Used Car 
Dealers Assn. a hearing before the 
final decision. 


WASHINGTON.—Although there 
was a sharp drop in the number 
of flat tires experienced by motor- 
ists during 1947, increases in bat- 
tery failures and other assorted 
difficulties kept motoring woes at 
a high level during the year, the 
American Automobile Assn. has 
reported. 

On the basis of reports from ap- 
proximately 14,000 AAA garages 
throughout the country, it was esti- 
mated that the nation’s cars were 
stalled a total of 37,260,000 times 
during the year as against 36,204,- 
000 in 1946. 

The number of flat tires—al- 
ways the leading cause for break- 
downs—showed a drop of 18 per- 
cent, totaling 8,864,000 as against 
10,836,000 in the preceding year. 

Battery failures showed a sub- 
stantial increase with the total for 
the year being placed at 7,098,000, 
running tire troubles a close second 


Tire Dealers 
Gird to Fight 


Cooperatives 


CHICAGO. — Cooperatives should 
be placed in the same taxation 
category as business = rations, 
the National Assn. of Independent 
Tire Dealers contends in a petition 
being widely circulated. 

The signed petitions will be pre- 
sented to delegates at the Republi- 
can and Democratic national con- 
ventions, it was stated. 

“Cooperatives did more than $13,- 
000,000,000 of income tax-free or 
nearly tax-free business in 1947,” 
the association pointed out. “Other 








OLD TIMERS AWARD IN NORTH CAROLINA—G. C. Thomas, Charlotte Cadillac dealer, 
receives from Gov. R. Gregg Cherry the Old Timer citation for havin 
the longest time. Thomas has been in business since February, 1908. 


made at the |3th annual convention of the 


Pinehurst. Standing with Thomas is Mrs. Thomas. 


AAA Estimates 37 Million Breakdowns in Year .. . 


Fewer ‘Flats’, More Battery Failures in °47 


as the major cause of mechanical 
difficulty. 

“The drop in the number of flat 
tires during 1947 reflects the wide- 
scale replacement of war-weary 
rubber that took place as soon as 
new tires again came on the mar- 
ket in large quantities,” AAA ex- 
perts commented. “It probably also 


Top Trucks 


New truck registrations for 
two months, plus 46 states for 
March and 16 for April: 

1948 1947 
Pos. Make Pos. 

1—71,210 Chev. 57,042— 1 

2—43,9386 Ford 


Hudson 


240,659 205,025 
For further details see page 
28, today’s issue. 





March Chalks Up 
Alltime Record 


tax exempts did probably as much| Jn Truck Sales 


or more. 

“Loss of revenue through tax- 
exempt businesses is increasing at 
an alarming rate. If tax-paying 
businesses are to survive, tax ex- 
empts must be made to pay the 
same federal income tax as regular 
business.” 


Auto Old Timers Move 


To New N. Y. Offices 


NEW YORK.—The Automobile 
Old Timers has moved its national 
headquarters to the 15th floor of 
Midston House, Madison Ave. and 
38th St., New York City, according 
to Frederick H. Elliott, AOT secre- 
tary. 





MIAMI DEALER OFFICERS—Recenti 
Auto Dealers Assn. are, left 2 } 


president; Ben McGahey, presid 
and Bill Green, directors: Jack Corcoran, secretary; Charlie Tutan and Ernest Price, directors. 


elected officials and board members of Miami 
ront, Leo Adeeb, treasurer; 
Cecil Holland, vice-president. Back row: Conald Neese 


Robert W. Pierce, past 


DETROIT.—Fulfilling earlier cal- 
culations, the truck industry estab- 
lished an alltime sales record for 
one month’s sales during March, 
according to official registration in- 
—- compiled by R. L. Polk 


With new truck registrations in 
46 states for March reported at 
84,105 units and the states of Cali- 
fornia, Tennessee and Vermont, 
which normally account for 11 per- 
cent of the total truck registrations, 
still to be heard from, every indica- 
tion was that the total for March 
will surpass the previous high 
month record of 87,167 new trucks 
registered last October and may end 
at more than 92,000 units when all 
states are tabulated. 

Polk said the jump new truck 
sales took in March is evident in 
comparison with sales for the same 
month and states in 1947, when 
68,311 new trucks were registered. 
Truck sales climbed sharply from 
January to March. 

Early returns from 16 states tabu- 
lated for April continue the up- 
swing, with 20,945 new trucks regis- 
tered as compared with 17,520 units 
from the same states in the same 
month of 1947. 

New passenger-car sales for 
March from 46 states tabulated to- 
taled 283,918 units, as compared 
with 228,961 from the same states 
for March, 1947. For 18 states tabu- 
lated by Polk thus far in April reg- 
istrations totaled 93,289 new passen- 
ger cars as compared with 84,263 
for the same states last year in 
April. Total registrations of new 
cars for April are expected to sur- 
pass 330,000, if present ratios hold. 





Hacquoil Fined 
$12,000 for 


Tax Evasion 


DETROIT.—Clarence J. Hacquoil, 
once the second largest Buick deal- 
er in the world and past president 
of the Detroit Auto Dealers Assn., 
'|pleaded guilty last week to 12 
»| counts of Michigan state sales tax 

violation. 

Recorders Court Judge O. Z. Ide 
fined Hacquoil $12,000, plus $2,000 
court costs, which Hacquoil paid. 
An alternative could have been a 
year’s imprisonment. 

Hacquoil admitted to six charges 
that he reported $500 less than the 
sales price of cars to the state for 
tax purposes. 

Eleven other counts of title con- 
spiracy and sales tax violation 
against Hacquoil were dismissed. 

The charges against Hacquoil 
stemmed from Circuit Court Judge 
W. McKay Stillman’s auto rackets 
grand jury. 

Five other new and ag 

dealers hailed before Judge Ide 
stood mute to charges which were 
also the result of the Skillman 
grand jury probe. 
- One of them was Jerry Lynch, 
former Willys dealer and now a 
used-car dealer at 3366 Gratiot 
Ave., Detroit, who was named 
with Hacquoil in the second of 
Hacquoil’s indictments. 

Four others who stood mute and 
had pleas of not guilty entered for 
them were: 

Earl C. Jackson and Waldo D. 
Andrews, Buick dealers at 17500 
Gratiot Ave., and Jack Geller and 
Saul Charnes, co-owners of a used- 
car firm at 11414 Livernois Ave. 


500’ Winners 
To Split $160,000 


In Prize Money 


INDIANAPOLIS.—Nearly $45,000 
in cash has been donated by 11 
automotive firms for distribution to 
eligible winners in the annual 500- 
mile auto race here today (May 31). 

In addition, Chevrolet has added 
its pace-setting convertible to the 
host of trophies and prize checks 
slated to be presented to the winner 
of the 200-lap marathon. 

Wilbur Shaw, president and gen- 
eral manager of the Indianapolis 
Motor Speedway, said the manage- 
ment has posted a grand prize fund 
of $75,000 on top of a $20,000 lap 
prize fund and special awards total- 
ing $10,000 for the time trials. 

Another $15,000 may be added to 
the kitty if the attendance is good, 
Shaw said. Thus, more than $160,- 











a a@ dealer for 
resentation was 


North Carolina utomobite ealers Assn. in 


is an indication that the average 
motorist is much more tire-con- 
scious than he was before the war 
and is continuing, for reasons of 
economy, the conservation prac- 
tices adopted earlier for reasons 
of necessity. 

“Although there was a slight in- 
crease in the number of break- 
downs during 1947, it was not as 
large as the gain in the number 
of cars on the road. Thus the 
chances that the average motorist 
would have a breakdown during the 
year showed a fractional decrease. 
This is rather remarkable in view 
of the large number of ancient and 
decrepit vehicles still in use.” 

The AAA’s annual round-up of 
auto breakdowns is based on a 
projection of the experience of 
2,300,000 motor club members. 
Other highlights from the report 
were: 

Over 5,000,000 cars had such seri- 
ous breakdown that they had to be 
towed in for extensive repairs. In 
more than 2,000,000 cases—usually 
involving an accident—wrecker 
trucks were dispatched to the 
rescue. 

Ignition troubles, accounting for 
more than 4,000,000 calls for help, 
were down from the previous year 
while carburetor difficulties brought 
more than 2,500,000 SOS pleas. 

About 1,500,000 motorists got 
stuck in the snow, or adventuring 
off the main highway, became bog- 
ged down in mud or sand. Over a 
million motorists ran out of gas. 

Automobile breakdowns in 1947, 
based on reports from AAA official 
service stations: 


meet ——- of roo weg 000 may be distributed at tonight’s 

Service 1947 1946 1947 1946| Victory banquet. 

Tire ...... 8,864,000 10,836,000 23.79 29.93; The complete list of “accessory 

Battery yeas. 008 6,484,000 19.06 17.91 awards,” presented to high-ranking 
2 aml oe »oeee . -04) finishers using the donor’s equip- 

Ignition .. 4,095,000 4,392,000 10.99 12.13 : 

Garb'etor 2'508,000 2°371,000 6.73 6.55| Ment, is as follows: s 

Wrecker.. 2,031,000 1,448,000 5.45 4.00] California Oil Co., $20,000; Fire- 

Stuck |... 1,535,000 1,006,000 4.12 2.78| stone Tire & Rubber Co., $8,000 
Gas .... 1,051,000 873,000 2.82 241; Champion Spark Plug Co., $5,050; 

starter . 831,000 529,000 2.23 1.46] Perfect Circle Corp., $2,275; Burd 

Piston Ring Co., $2,175; Federal- 

Key .... 473,000 £16,000 1.27 1.15 ’ 

Gas Line 425,000 384,000 1.04 1.06|Mogul Corp. $1,750; Pyroil Co., 

All others 3,204,000 2,382,000 8.60 6.58] $1,400; Borg-Warner, $1,200; United 


Motors Service division of General 
Motors, $1,000; Stewart-Warner, 
$625, and Thompson-Bremer & Co., 
$500. 


Total ..37,260,000 36,204,000 100% 


$50,000 Fire 


CLAY, W. Va.— Garage, office 
and showrooms here of Elk Chev- 
rolet Co. were gutted by fire May 
17, with $50,000 loss. 


T. H. Keating, Chevrolet general 
sales manager, and Shaw were to 
pace the 33-car field around the 
first lap. 


> 
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HUMANE SOCIETY HONORS WALLACE—In recognition of his company's efforts to 





° 4 a 


promote the interests of humanitarianism as applied to inmate, David A allace, left, 
president of the Aayeters canon, was oon a plaque by. the American eae Society 
at a dinner in Detro Cariton E. ick, national field director of the association, a 
the presentation. Twen Stale Detroit a eae dealers, who are sponsoring a radio program in 
support of humane acti 
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Dealers’ or 


Editor’s Note: All dealers do 
not agree with the permanent- 
contract views expressed recently 
by Ben T. Wright, NADA presi- 
dent. Here are some of their 
opinions, as reported to John O. 
Munn: 
BEN T. WRIGHT, NADA presi- 
dent, at the recent Illinois meet- 
ing voiced his opposition to a per- 
petual franchise. He thereby stirred 
up a hornet’s nest. If he is quoted 
correctly, he stated that such an ar- 
rangement would be a monopoly. He 
is quoted as praising the capabili- 
ties of factory top executives and 
said that misunderstandings were 
due to their subordinates. 
It is natural that I should be 
the recipient of phone calls and 
communications from dealers who 
are stunned and astounded be- 
cause this column has been pro- 
moting a perpetual franchise. 
Wright says, in addition, “If any- 
one signs a contract that is not to 
his liking, then he shouldn’t have 
signed it in the first place.” Such 
statements, dealers tell me, do not 
sound like coming from one who 
has been a dealer for 31 years. 

One dealer says Wright gives fac- 
tory executives a clean bill of 
health. Has he forgotten that in 
1945 a factory executive traveled 
this country forcing dealers to give 
up dual dealerships with the prom- 
ise that they would soon be allotted 
three times as many cars as before 
the war? 

s 7 > 

Past Negotiations 
Are Recalled 


yy HAS since happened to 
"YW those dealers? While they were 


Conn. Dealers Set 
Summer Parley 
For June 22-23 


HARTFORD, Conn.—The Con- 
necticut Automotive Trades Assn. 
will hold its summer meeting June 
22-23 at the Griswold hotel in Gro- 
ton, Conn. 

Although the meeting will last 

two days, only one day of business 
sessions is planned. Speakers are 
to be announced later. 
' The second day of activity will 
be devoted to recreation at the 
summer resort, including swim- 
ming, boating and golfing. 


Ohio Dealers Win 


Insurance Fight 


COLUMBUS, O.—Ohio’s division 
of insurance has ruled that automo- 
bile salesmen are eligible to take 
examinations to become insurance 
agents and be licensed as such if 
they pass successfully. 

The ruling was handed down in a 
case involving the following auto 
dealers: Raymond G. Hertzberger, 
Cleveland; Edwin B. Homerkemp, 
Cincinnati; David J. Towell, Akron; 
and Willard C. Ewert, Columbus. 
All four plan to write insurance for 
Motorists Insurance Corp. 


nae teenie 


salesmen’s comments, questions or requests may be 
addressed to John 0. 
and the writer's name will be kept in confidence if requested. 












Munn in care of Automotive News, Detroit. 






forced into larger overhead, they 
not only failed to get three times 
their previous allotment but ship- 
ments as yet do not equal the 1941 
volume. Those dealers were stopped 
in their tracks. Many of them since 
have either been forced out of busi- 
ness, have gone into dual dealer- 
ships again to save themselves, or 
are now looking for someone to buy 
them out. This wasn’t a policy car- 
ried out by a subordinate, but by 
the principal himself. 

Another dealer says perhaps 
Wright has lived too long in Chi- 
cago, where each factory has a 
branch, zone or regional office, and 
therefore is under the influence of 
factories much more than the deal- 
ers in smaller communities. 


Still another dealer expresses 
no surprise because last fall, when 
the NADA factory relations com- 
mittee had a session with the 
manufacturers, it came out with 
a program of cooperation with 
such things as good roads, safety, 
universal traffic ordinances, ex- 
cise taxes, but to exclude in the 
cooperative enterprise 
of factory dealer contracts. 


Anyone knows the area of agreed 
cooperation includes things in which 
the factories are supremely inter- 
ested, but which they can do little 
about without the help of dealers. 
The one thing that most dealers de- 
sired was denied. 


. * e 


Requests Action 


On Murray Bill 


TILL another dealer wants to 

know why NADA has never 
made mention, or taken any action 
on a bill presented Feb. 26 of this 
year by Senator Murray of Montana 
for the purpose of preserving small 
business within the framework of 
anti-trust laws as applied to the 
distribution of products, one of 
which reads as follows: 


“No franchise, similar arrange- 
ment, or any wholesaler’s or re- 
tailer’s contract or agreement 
(whether or not exclusive, oral, or 
implied) to act as such shall, after 
one year’s duration and operation, 
be revoked or modified in whole 
or part by any manufacturer (a) 
for any purpose or with any effect 
otherwise prohibited by this Act, 
or (b) without reasonable cause 
as well as compensation for de- 
velopment expense and goodwill 
thereby lost, or liabilities in- 
curred, by the wholesaler or re- 
tailer involved.” 


This dealer wants to know, if the 
NADA officers themselves were not 
certain as to the desire of dealers 
with respect to this bill, why a ref- 
erendum isn’t in order to make a 
sound determination. 

This industry has never remained 
static. There is no reason why im- 
provement shouldn’t be attempted 
on such a basic thing as contrac- 
tual relationship. Defense of status 
quo will get nowhere. The spirit of 
aggressiveness will. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry... an esti- 
mated 90,000 readers weekly! 





CHECK FOR SAFETY—A. W. Mitcheli (Chevrolet), LaPorte, Ind. 


Yeager (Buick), South Bend, third from left, | 


left, and Freeman C. 


look ‘on while G. L. Schaus, chairman of 


ert a committee of Automobile Dealers Assn. of Indiana, presents the association 


chec! in support of saf 
Indiana traffic safety commission. 
convention at French Lick. 


work to James Harrison, executive secretary ef the 
esentation took place at the recent Indiana dealers 
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Pittsburgh Dealers Win 
Tradein Tax Decision 


PITTSBURGH.—To tax auto 
dealers on the selling price of a 
new car plus any profit made on 

in “double 


opinion reversed 
ruling which would 
have compelled auto dealers to 


of a used car not only to the city 
but to the board of education. 


New-Car Sales 
Below °47 Mark 
In Detroit Area 


DETROIT.—New-car sales in 
Wayne county (Detroit) during 
April were below the total for the 
same month last year, according to 
the monthly report of the Detroit 
Auto Dealers Assn. 

April, 1948, sales were 9,733 new 
cars, compared to 9,922 in April, 
1947. New truck sales increased 
from 1,069 in the 1947 month to 
1,512 in April, 1948. 

Through the first four months of 
this year 41,349 new cars had been 
sold in the county, as against 36,297 
in the same period of 1947. Truck 
sales in these four-month periods 
were 4,672 this year and 4,212 last 
year. 

Used-car sales in April showed a 
substantial jump over last year. 
The total for the 1948 month was 
9,349, against 6,473 in April, 1947. 

Chevrolet during April seized the 
new-car sales lead for Detroit from 





Ford, which had held it since the | gi 


end of the war. 





Priority Car Deliveries 


Urged by Ind. Parley 


FRENCH LICK, Ind.—Preferen- 
tial treatment of persons in essen- 
tial jobs in delivery of new auto- 
mobiles was urged here last week 
at the annual convention of the 
Automobile Dealers Assn. of In- 
diana. The convention was said to 
be the largest in the history of the 
association. 

A code governing the advertising 
and selling of used cars was de- 
feated when presented before a 
rules and resolution committee. 
Proponents of the bill received lit- 
tle support of their measure. 

Members charged that such a 
code would be difficult to enforce 
and suggested that the legislative 
committee seek a state law re- 

quiring a license for used-car 
dealings or similar means of en- 
forcement, 

Full support of a safe driving 
campaign was pledged also by the 
association as well as a $250 gift 
to help carry on safety work. 

Joseph E, O’Daniel (Oldsmobile), 
Evansville, who has been vice-pres- 
ident of the Indiana southern re- 
gions, was chosen as association 
president by the board of directors. 
He succeeds Freeman C. Yeager, 
South Bend. 

Haywood M. Davis (Pontiac), 
Fort Wayne, was reelected vice- 
president for the northern district. 
William R. Krafft (Buick), Indian- 
apolis, was retained as secretary- 
treasurer. Herman Schaefer, In- 
dianapolis, was reelected secretary. 
William Brown (Ford), was elected 
vice-president for the southern re- 


ons. 
District directors elected are M. 


Production Clouds Darkening, 
N. H. Dealer Parley Told 


MANCHESTER, N. H.—(UTPS) 
—The new car production situation 
is becoming worse due to steel ship- 
ments to Europe for European re- 
covery, production slowdowns due 
to coal and auto plant strikes and 
the use of strategic materials in 
the American defense program, ac- 
cording to E. G. FitzHenry of Wor- 
cester, Mass., regional vice-presi- 
dent of NADA. 

FitzHenry spoke before more 
than 250 members and guests of 
the New Hampshire Automobile 
Dealers Assn. at the organization’s 


Miami Dealers 
Push for Garage 
Car Inspections 


MIAMI, Fla.— Members of the 
Miami Automobile Dealers Assn. 
are laying plans for an aggressive 
campaign for the revision of the 
state car inspection law at the next 
session of the Florida legislature. 
Dealer organizations through the 
state will propose that inspections 
be made by certified garages, a sys- 
tem in effect in a number of states, 
including Massachusetts and Penn- 
sylvania. 

Prospects are there will be a 
knock-down, drag-out fight over 
this issue, which has the tentative 
support of the Miami junior cham- 
ber of commerce. 

Robert J. Finley, manager of the 
South Florida Motor Club, affiliated 
with the AAA, indicated that his 
organization will seek a revision 
in the inspection law, but that his 
organization will fight for such in- 
spections to be made by the Flor- 
ida highway patrol instead of the 
various municipalities, as under the 
present setup. 

Any attempt to put teeth into the 
inspection law is expected to meet 
the hostility of the West Florida 
legislators. 


Burroughs and Stump 


Elected Va. Directors 

RICHMOND, Va.—N. R. Bur- 
roughs, of Burroughs-White Chev- 
rolet Sales, Martinsville, and J J. 
Stump, of Greever Motur Sales 
(Ford), Norton, have been elected 
as representatives for the fifth and 
ninth districts, respectively, to the 
board of directors of the Automo- 
tive Trade Assn. of Virginia. 


annual meeting and banquet here. 

FitzHenry criticized dealers who 
participate in the black market 
and charged that individuals who 
purchase new cars and resell them 
at higher prices are partly at fault 
for the shortage of cars in the 
legitimate market. 

From local dealers at the session 
came reports that new cars in the 
popular price group are still so 
scarce in New Hampshire that 
prospective purchasers are waiting 
up to a year after placing their 
orders. 

Besides FitzHenry, other leading 
speakers included Harry Pope, rep- 
resentative of NADA, and State 
Motor Vehicle Commissioner Fred- 
erick N. Clarke. Gov. Charles M. 
Dale visited the session briefly. 

Superintendent of Schools Austin 
J. McCaffrey of Manchester was 
toastmaster at the banquet and the 
dealers were welcomed by Ellis 
Robertson of Keene, outgoing pres- 
ident of the state association. 

At the business meeting the as- 
sociation elected Carl W. Wyman 
of Alton as president; Ralph 
George of Concord, vice-president, 
and Walter McGregor of Manches- 
ter, secretary-treasurer. Five new 
directors were chosen as follows: 
William J. Neverett of Nashua, 
Norman G. Pynn of Laconia, Gor- 
don Sargent of Keene, Frank Rog- 
ers of Manchester, and Del Pellisier 
of Pittsfield. 


On the House . 


D. Chatten, Elkhart; Alfred Reeves, 
Columbus; Davis, Fort Wayne; 
James H. Bryant, Vincennes, and 
Al Larsen, Michigan City. Reelected 
are Glen R. Pitman, Lafayette; 
Brown, Bloomington, and Freder- 
ick M. Sutter, Columbus. 

Henry G. Weaver, director of 
customer research of General 
Motors, was first of three speak- 
ers for general meetings. He was 
presented by Paul A. Kuhn, pres- 
ident of the Indianapolis Auto- 
mobile Trade Assn. His talk cov- 
ered human progress and its re- 
lationship to the selling business. 

Speakers in a symposium on 
service sales and promotion in- 
cluded Ralph A. Shelly, manager 
of manufacturers’ service sales, 
Perfect Circle Corp.; Jack Weed, 

service and truck editor, and John 
O. Munn, dealer editor, both of 
Automotive News, and E. L. Harrig, 
Detroit, general service manager of 
Chevrolet. 

Davis was in charge of the din- 
ner meeting at which “Sunshine 
Gene” Flack, sales counsel and di- 
rector of advertising, Sunshine Bis- 
cuits, Inc., was principal speaker. 

Second-day group session speak- 
ers were James D. Harrison, exec- 
utive secretary, Indiana traffic safe- 
ty council; Paul Jones, president, 
American Security Co., Marion, 
Ind., and John W. Stokes, attorney 
and C.P.A., New York. 

Stokes’ discussion of automobile 
dealer tax problems pointed out 
that dealers in general are likely 
to overpay in many instances and 
through misunderstanding will neg- 
lect some of the most necessary 
phases of taxes that later leads to 
difficulties with collection agencies 
if not trouble in court. He stressed 
several plans to keep a dealer’s 
tax bookkeeping up to the minute. 

Efforts of labor groups to de- 
feat congressional candidates who 
helped pass the Taft-Hartley act 
were termed of no great effect 
by Charles A. Halleck, majority 
leader in the House of Repre- 
sentatives and congressman from 
the second Indiana district. 

Halleck declared that auto pro- 
duction has lagged behind antici- 
pated levels due to the fact that 26 
percent of American steel produc- 
tion now is going to Europe. 

He stated that Congress is seek- 
ing to continue in force the rule 
of voluntary allocation, and steel 
makers are endeavoring to hold 
steel in the country. 


Tex. Dealer Gets 
$500 in Resale 


DALLAS.—Lone Star Olds-Cadil- 
lac Co.’s $1,498 damage suit against 
J. C. Corwin, alleging that it sold 
an automobile to the defendant in 
1947 for $4,001 with an agreement 
that if Corwin decided to resell the 
car in 90 days he would offer it to 
the company at the purchase price, 
ended in an agreed judgment which 
gave the auto firm $500. 

Corwin, it was brought out in the 
suit, sold the car before expiration 
of the 90-day deadline. Lone Star 
Olds-Cadillac contended the value 
of the car in Dallas at the time of 
the sale was $5,500 and that the 
company was entitled to $1,498 
damages. 


Congratulations to Douglas McKay, veteran Chevrolet dealer of 
Salem, who was nominated by a heavy majority in the hotly con- 


tested race for Oregon governor... 
cially called off its projected auto show for next 
fall. ... Windy Hicks, Cincinnati Ford dealer, and 
“Shorty” Leslie dropped into the office last week 
Dave Castles and Clare Cargile in 


to chat... . 


town last week. ‘ 
Brooklyn and Long Island dealers being 





Wemho ff 


. Chicago association has offi- 


urged to fight proposed $5 and $10 city auto use 
tax; motorists were victorious last year. ... 
West Virginia association has put out a nifty 
pamphlet detailing the functions, purposes and 
services of the association. ... Kansas dealers 
are really pushing safety campaign, running 
ads, assisting in car checkups, etc... . 


That jet-like taillight on the 1949 Ford was picked 
out by Henry Ford I himself, it’s reported. . . . And that chrome 
strip midway along the body’s sides, by Jack Davis. . . . What big 
company is planning a rebellion against the low head-room trend 


in postwar cars? 


—Perre Waemnorr. 
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AUTOMOTIVE 


WE STAND FOR: 
11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 


used vehicle accepted iu partial payment for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 

NEWS cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 


more of the better oe of life than anne else in the world. 
ees 
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Labor Statesmanship 


sss WAGE SETTLEMENT with the UAW-CIO may well 
inaugurate a new era in labor-management history in 
the automotive industry. While the pattern may be difficult 
for other less prosperous companies to follow, the new “rise 
and fall” pay contract nevertheless recognizes a basic prob- 
lem which has been the seat of constant trouble for many 
years. 


Theoretically, the new pact provides a basis for easier 
solution of any future union-management disagreements 
on wages. If this works out in practice, management, 
workers, dealers and the public will be spared the eco- 
nomic disaster of periodic auto strikes. 


On the whole, the agreement looks like real labor states- 


manship. 


Capsule Comment 


ONE SMALL cooperative, associated with the Ohio Farm 
Bureau, was worth $16,099 in 1941 and its net sales 
were $136,195. In 1946, its net worth had increased over 
1,000 percent to $182,399 and its net sales totaled $802,095. 


It’s interesting to note that the co-op had little growth 
from 1933 (year of its founding) to 1941, during which 
period corporation taxes were low and private industry 
could compete on a relatively equal basis. 


NADA REPORTS many dealers are asking if there is any 
value in bombarding delegates to national political conven- 
tions with petitions for government economy, tax equality 
and tax relief. 


NADA’s answer: Let’s save paper. 


PRICES ON late-model used cars continue to inch upward 
as supplies grow shorter, an AUTOMOTIVE NEWS survey dis- 
closes. 


Watch out for the time when the supply line meets 
the demand line going down. 


AUTOMOTIVE NEWS, MAY 31, 
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° Slocum 
THE CIO-UAW, whilst patting 
themselves on the back over the 
highly commendable settlement 
| with General Motors, should give 


| proper cognizance to several recent 
indications of their 





UNION waning popularity. | 
LEADERS The anti-strike vote 
ARE of the Buick local at | 
LOSING Flint, one of the 
GROUND _siargest, was signifi- | 
cant of the revolt} 

|against dictatorship within their | 
'own ranks. The growing unrest 


among the Chrysler workers after 
only two weeks of picketing. Now 
comes a report of a follow-up sur- 


vey that shows the Taft-Hartley | 


law, which they opposed vehement- 
ly a year ago, is now acceptable to 


a majority of their own members. | 


| 


+ * 

LET THEM read and ponder 
these figures: 

Although labor unions have} 
|set aS one major goal the repeal | 
lof the Taft-Hartley law, Look} 
magazine’s latest surveys show)! 
employe objection to the law is | 
| lessening. 

Last September Look published | 
‘“The Strange Case of the Taft- | 


Hartley Law,” which showed that, 
|whereas 54 percent of employed 
people said the law should not have | 


| 


| been passed, they voted over- | 
| whelmingly—-73 percent on_ the 
average—in favor of 10 leading 


provisions of the law. Actually, 


| people knew little of what the law 
| contained. They were against the 


| feared 


because they 
labor, but 


law as a symbol 
it would hurt 


|} when questioned on the specifics 
| of the law, they favored them. 


cessories. { 2. A fair profit to the dealer on every | 


What Is Happening to Opinion 


on the 
TAFT-HARTLEY LAW 
ALL UNION 
EMPLOYES MEMBERS 
July July 
1947 Today 1947 Today 
YES, Congress should have 
passed the bill 3I%o 32% 25% 25% 
NO, Congress should not 
have passed it 54%°o 39% 64% 58% 
NO OPINION 15% 29% 81% 17% 


What Is Happening to Opinion on 


the Major Provisions of the 
TAFT-HARTLEY LAW 


ALL UNION 
EMPLOYES MEMBERS 
| Would You Favor _ 7,,,, a 
a Law to: 1947 Today 1947 Today 
. allow the union = shop 
only with majority voter. 79% 86% 77% 81% 
. require union financial 
reports? 86% 85% 85% 80% 
.. delay strikes in ott 
service industries? .... 78°%o 83% 70% 81% 
. register Communist 
union leaders? ........... 76%o 82% 77% 82% 
require 60-day cooling 
off period? ........ . 78°90 79% 70% 69% 
. allow companies to sue 
unions? 77°o 78°%0 70% 70% 
outlaw the closed shop: 60% 70% 48% 40% 
. allow the checkoff only 
with the workers’ consent: 68% 67% 74% 70% 
. allow freedom of speech 
for employers? ........ ‘ 69°%o 65% 61% 57% 
. prohibit union political 
contributions ? 56% 51% 50% 47% 





| this 


Opposition Is Down 15% 
Last year 44 percent said the 
Taft-Hartley law would = cause 
more, rather than fewer, strikes. 
Today only 20 percent think so. 
This is not surprising in the light 
of the established fact that, 


sage of the Taft-Hartley 
work-stoppages and man-days lost 
were cut by 50 percent. 
opposition to the law as a whole 
has dropped 15 points—from 54 to 


39 percent. Moreover, as the accom- | j 
worker ap-| 


panying table shows, 
proval of 10 leading provisions of 
the law has remained fairly con- 
stant. 

One union criticism of the Taft- 
Hartley law is making headway, 


| however. While half of the public 


say that union contributions to 
political parties should be banned, 
a large majority thinks it is going 
too far to prohibit unions from 
using the columns of union papers 
to campaign for or against political 
candidates. If amendments are to 
be made in the Taft-Hartley law, 


tion may be attempted. But ap- 
proval of the 
provisions remain high. 


1948 Almanaé Coming .. . 
With the June 7 issue; watch 


for it and preserve it for future 
reference, as its value will en- 
hance in the coming years. 








| Lights on Top? 


in the | 


first six months following the pas- | 
law, | 


Worker | en the glare zone and reduce the | 


| hazards of night driving. Polaroid | 


is one area where clarifica- | 


1948 





| bile, 


law's other major | 


| 





|do anything else but shine 





BY BAP PRA 





—— Letterbox 


‘Shine Down......... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, 


used, if you so request. 


Here are some thoughts inspired 
by your interesting article in the 
May 17 issue on how designers go 
about developing a new model. 


You stressed the part that high- 
lights play in the designer’s work. 
And by association of ideas, high- | 
lights lead to headlights. 

It is obvious, and has been for 
a number of years, that auto glare 
is stubbornly designed into every 
auto that comes off the assembly | 
lines. That glare comes from sealed 
beam headlights placed 40 inches | 
above the street, where they can’t | 
into 
the eyes of drivers coming from 
the opposite direction. 





high on the roofs, the downward 
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No attention is given to unsigned 
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in his name 


send 
and address in order to get on a 
special mailing list being worked 
out with the automotive industry. 


is invited to 


Valuable releases will be yours. 


| Please state your type of interest, 


literature collector, 
“talk-auto” man, 
1) 


such as auto 
amateur engineer, 


Coming Events 


MAY 
May 31- June 1—Boston (Hotel Statler) 
Bighth annua! cenvention, Massachusetts 
State Automobile Dealers Assn. 


JUNE 


- : | dume 1-3—New York City (Hotel Commo 
If headlights were placed head- | 


dore). Twenty-fifth annual convention 
New York Automobile Dealers, Inc. 


deflection of the rays would short- | Jume 6-11 — French Lick Springs, Ind. 


would still be used “when, as and | 
if.” Isn’t this the way to correct | 
at least one of the errors in cur- | 
rent auto design and bring about 

a reduction in the number of night | 


auto accidents?—ArtHuR W. Srev- | 


ENS, president, Automobile Safety | 
Assn., Boston. 
Maniacs’ Convention 


A powerful movement to hold a| 
founders convention for all auto- 


|mobile enthusiasts, or people who} 


make a hobby out of the automo- 
is gaining more momentum 
with each passing day. Prominent | 
members of the automotive indus- | 
try have promised to attend. There | 
will be a round-table discussion of | 
official launching plans. Let’s hear | 
| from every auto hobbyist who can | 
|come, especially persons from De- 
troit, Flint, Pontiac, 


towns. 


Every auto enthusiast in the U.S. 


Lansing, | 


Grand Rapids and other Michigan | 
|Jan. 24-27—San Francisco 


Annual SAE summer session. 

dune 10—Kansas City (Hotel President) 
Ninth annwal convention, Missouri Auto- 
mobile Dealers Assn. 

June 20-22—Mackinac Island, Mich. Twen- 
ty-sevemth annual convention, Michigan 
Automobile Dealers Assn. 


June 22-23—Groton, Conn, (Griswold ho- 


tel). Connecticut Automotive Trades 
Assn., annual summer session. 
AUGUST 
| Aug. 18-20—San Francisco (St. Francis) 


SAE West Ceast meeting. 


SEPTEMBER 
Sept. 27-29—New York City (Waldorf-As- 
toria). National Used Car Dealers Assn 
annual cenvention. 


OCTOBER 


Oct. 17-198—San Antonio, Tex. Annual con- 
vention, Texas Automotive Dealers Assn 

Oct. 17-19 — Augusta, Ga. (Sheraton Bon 
Air hotel). Annual convention and equip- 
ment exhibit of South Carolina Automo- 
tive Dealers Assn. 


NOVEMBER 
Nov. 21-23—White Sulphur Springs, W. Va. 
(Hotel Greenbrier). Annual convention, 
Automobile Dealers Assn. of West Vir 
ginia. 


JANUARY 

(Civic Audi- 
terlum). Annual Convention and Kquip- 
ment Show of NADA. 
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Only the KAISER 
and FRAZER have it! 














With Triple Control 





Better Control With Less Effort 


Straight! Steady! Swift! Sure! Truline Steering 
with Triple Control! A new kind of steering — 
steady, yet sensitive to your slightest touch. 


Drive all day — cross-country or through 
traffic. No tension, no fatigue, you just breeze 
along. With Truline Steering you enjoy every 
minute of your drive — with new confidence 
born of the new ideas in K-F engineering. 


Truline Steering is another Kaiser-Frazer 
exclusive. There’s only one way to discover 
the new pleasure and ease it brings to motor- 
ing. Drive a Kaiser or a Frazer—today! 





KAISER-FRAZER CORPORATION - WILLOW RUN, MICHIGAN 
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Tax Revision Measure 
Goes to House Floor 


WASHINGTON. — Following a 
year of preparation, the House 
ways and means committee last 
week approved a general tax revi- 
sion bill amending many major 
items in the existing tax laws and 
calling for the ultimate lowering of 
revenue by about $400,000,000. 

In announcing completion of the 
measure for introduction in the 
House, Chairman Knutson said it 
was designed to “eliminate from 
the tax structure inequities and ad- 
ministrative and other defects.” 

The revenue loss, Knutson said, 
will be relatively small compared 
with the importance of the pro- 
posed revision, which will affect 
many individuals and almost all 
corporations. Clarification of the 
Internal Revenue Code also will 
be accomplished, he pointed out. 

Passage in House and Senate is 
expected before the mid-June ad- 
journment, Knutson said. 


CATA Will Hear 
Stokes June 14 


CHICAGO.—John W. Stokes, 
expert, will be the principal speaker 
at the annual Chicago Automobile 
Trade Assn. dinner meeting to be 
held June 14 at the Lake Shore 
club, it was announced last week 
by William D. Reagan, CATA presi- 
dent. Stokes will discuss the new 
income tax law in its application to 
automobile dealers. 

Special guests at the meeting will 
include Ben T. Wright, president of 
NADA, and Earl Merritt, chief of 
the Illinois state automobile depart- 
ment. The election of five directors 
will constitute the business phase of 
the meeting. 


Some of the major changes af- 
fecting individuals as proposed in 
the revision include: 

1. A provision which eliminates 
certain “loopholes” in the tax law 
which enables speculators to enjoy 
the lower capital gains tax rate on 
certain quick gains which now can 
be defined as long-term gains. 

2. A revised formula relating to 
the taxation of estates and trusts 
under which beneficiaries would en- 
joy somewhat lower taxes. 

3. A different treatment of fam- 
ily partnerships under which con- 
tributions of capital or services by 
members will be recognized as tax 
allowances. 

For corporations, a major feature 
of the bill provides for a change in 
the net operating loss deduction. 

The bill substitutes for existing 
two-year carry-back and two-year 
carry-forward of operating losses 
a five-year carry-forward and a 
one-year carry- . 

Other principal corporation 
changes are: 

1. A revision of Section 102 light- 
ening the penalty tax now required 
for unreasonable accumulation of 


tax | corporation earnings, putting the 


burden of proof of “unreasonable- 
ness” on the government. 

2. Changes in pension funds and 
profit-sharing plans for employes. 

3. Several important technical 
changes relating to corporation re- 
organizations. 

Chairman Knutson announced 
that there would be no attempt, at 
this session, to make revisions in 
any of the excise rates because he 
had been advised by Senator Milli- 
ken, chairman of the Senate finance 
committee, that there would be no 
time for this before the convention 
recess. 





AUSTIN'S FIRST U. 
of the Austin Zz 3! 


established an ali-t 
organization in the U. 


i. comes dealers from all over the country 
to the first or! of te ‘ind "i in the United States. Over the past six 

me high record for imported automobiles OY selling nearly 6,000 
in the U. S. Largest : een. manufacturer in England, Austin 


:, Ona See —Lanserd P. Lord, chairman and a director 


New York 
ments Austin 
cars 
as established nationwide 


Austin’ Claims Record for U.S. 
With 1,000 Sales a Month 


NEW YORK.—Leonard P. Lord, 
chairman and managing director of 
Austin Motor Co., Ltd., told the 
first nationwide convention of Aus- 
tin dealers last week that the com- 
pany had established a record for 
all imported cars by selling nearly 
6,000 in this country during the 
past six months. 

The import rate of 1,000 Austins 
a month is expected to be main- 
tained for the balance of the year, 
he said. 

Lord estimated the British con- 
cern could sell 50,000 Austins in 
the U. S. in a year, “if we could 
make them, and if we could get 
the materials.” 

“Our original plan was to sell 


GM Aussie Car 
Due Sept. I 


CANBERRA, Australia (UTPS). 
—General Motors Holdens has been 
meeting many difficulties in carry- 
ing out its new-car project due to 
the lack of experienced technicians 
accustomed to working on a new 
model, but it is hoped the first car 
will be available Sept. 1, it was re- 
ported here last week. 

After early production problems 
are overcome it is hoped to produce 
at the rate of 20,000 vehicles a year, 
with a gradual stepping up to 40,000 
per year, it was said. 


12,000 Austins in New York annu- 
ally,” Lord said, “but we are con- 
vinced that either New York state 
alone, or the West Coast by itself, 
would take the entire 12,000.” 

By comparison with the U. S. 
figures, Lord pointed out that only 
280 Austin cars were retailed in 
England during the last six months. 
At this rate it would take a Briton 
putting in an order now about eight 
years to get delivery, he said. 

Lord said Austin production is 
only about 70 percent of capacity 
right now, owing to critical short- 
ages of various materials, such as 
steel, copper, leather and lead for 
batteries, 

If the company can get suffi- 
cient materials, he added, it may 
be possible to lift the number of 
Austins sent to the U. S. from 
1,000 a month to 1,725 a month 
by the end of the year. 

Lord said the number of cars 
sent to the U. S. will not exceed 
demand. 

“We will not pour Austins in,” 
he said. “We will step up imports 
to meet the demand.” 

Although Austin will rely princi- 
pally on the present 40-h.p. model, 
Lord said that a new sports con- 
vertible will be presented toward 
the end of this year. It is expected 
to be somewhat larger than the 
current Austins, but still not quite 
so large as the average American 
car. 
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BUFFALO ZONE eae DEALERS MEET—Factory officials recently cutgines sales and production plans to — in the Buf- 
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Short Sale in K-F 
Asked by Eaton, 
Broker Testifies 


NEW YORK.— A New York 
broker testified here last week that 
Cyrus Eaton, head of Otis & Co., 
requested him to sell 20,000 shares 
of Kaiser-Frazer stock short on 
March 1. 

Sylvanus C. Coleman, of E. F. 
Hutton & Co., said his firm re- 
fused to accept the order because 
of difficulty in borrowing the 
s' 


tock. 

In Cleveland, Eaton declared: “I 
have never sold a share of Kaiser- 
Frazer stock and I have never con- 
templated doing so.” 

Coleman said he had nothing to 
add to the testimony “I gave under 
oath.” 

Coleman said in his testimony to 
SEC officials that he did not know 
whether any other firm had ac- 
cepted the order. The request was 
— by Eaton himself, he 
sai 

Questioned about a lawsuit filed 
in Detroit which upset K-F’s “>, 
000,000 stock offering, Abraham L. 
Pomerantz, New York attorney, 
called the suit “collusive.” 

The suit, filed in behalf of James 
F.. Masterson, a Philadelphia attor- 
ney, and K-F stockholders, has 
been cited by Otis & Co. as one of 
its main reasons for withdrawing 
from an underwriting pact to offer 
K-F stock. 

After the suit was filed, Pomer- 
antz said he considered the whole 
situation “pretty messy, or to be 
more exact, a pretty dirty deal.” 

Pomerantz recalled that on Feb. 
6 he received a phone call from 

Marvin C. Harrison, Cleveland at- 
torney for Eaton, who inquired 
whether Pomerantz’s law firm 
had prepared a suit against K-F. 

Eaton and Otis & Co. officials 
have maintained they were un- 
aware of the Masterson suit until 
after it was filed. Testimony in 
Detroit has shown that Harrison 
and Allan Hull, partners in the 
same law firm, instituted queries in 
Detroit’s Wayne county courthouse 
about the suit an hour before it 
was filed. 

A threat of contempt of court 
proceedings later prompted both 
attorneys to admit they were repre- 
senting Eaton. 


Steel Official 
Replies to Critics 


NEW HAVEN, Conn. — Taking 
issue with critics of the steel in- 
dustry on the question of capacity, 
Dr. R. E. Zimmerman, vice-presi- 
dent in charge of research and 
technology of U. S. Steel Corp., de- 
clared last week that the industry 
has spent vast amounts in the last 
eight years to enlarge and improve 
facilities. 

“Last year, operating at an aver- 
age of 93 percent of rated capac- 
ity, the steel industry in the U. S. 
produced 84,800,000 tons of ingots, 
or 63,000,000 tons of finished rolled 
products,” Zimmerman said. “That 
was between 53 and 54 percent of 
the total world production of steel. 

“The industry knows and readily 
admits that it was not enough to 
satisfy all of the existent demands 
promptly. It was, however, a re- 
markable peacetime output and, 
under the conditions, a major ac- 
complishment.” 
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Sales on the Record 


Michigan to Continue Giving Data to Dealer Assns.; 
Verdict on Tradein Taxes Awaited 


LANSING.—Michigan’s auto 
dealer associations will continue to 
get official sales information, Atty. 
Gen. Eugene F. Black notwith- 
standing. 

Secretary of State Fred M. Alger 
jr., repudiating his colleague in the 
state’s Republican administration, 
ordered his department to con- 
tinue furnishing the associations 
with new and used-car sales rec- 
ords. 

Alger cited opinions of other 
“legal authorities” in rejecting 
Black’s contention that such data 
was secret and could not be sup- 
plied to parties except those actu- 
ally involved in the sale. Fourth 
copies of the sales records have 
been sent to the associations in 
addition to those copies going to 
the dealer, customer and the 
state 

However, a new form to be sent 
the associations excludes informa- 
tion on the purchase price and 
time payments, if any, and on any 
insurance bought at the time of 
purchase. 

Alger remarked that Black “per- 
sists in reading into the affairs of 
the auto industry and its affiliates 
some villainous attempt to under- 
mine the moral structure of gov- 
ernment.” 

“His seems a punitive nature 
and mine one of cooperation,” 
Alger said. 

Paul T. Graves, executive vice- 
president of the Detroit Auto Deal- 
ers Assn., said withdrawal of pur- 
chase price listings from the rec- 
ords sent the associations might 


N.C. Car Sales 


Below Year Ago 


RALEIGH, N. C.—New-car sales 
in North Carolina during April of 
this year dropped 2,419 units below 
those of April, 1947, according to 
the North Carolina Automobile 
Dealers Assn. New-car registra- 
tions in April, 1948, totaled 5,165, 
compared with 7,584 in April, 1947. 

New truck registrations held at 
almost the same level as last year, 
with 2,949 registered in April this 
year, compared with 2,943 in April 
of last year. 





temporarily disrupt the DADA in- 
dex of used-car prices.” 

“We have no interest whatso- 
ever in sales tax information,” 
Graves said. “Our interest in ve- 
hicle purchase prices is merely to 
figure the trends in the Detroit 
used-car market, in which every- 
body in the industry is very in- 
terested.” 

Michigan’s 1,815 new-car deal- 
ers, meanwhile, were awaiting 
the disclosure of the state su- 
preme court’s verdict in their 
suit on trade-in taxes. The deal- 
ers have challenged the levying 
of the state sales tax on the 
wholesale value of trade-ins. 

There were indications that the 

opinion would also deal with the 
state revenue department’s new 
regulations demanding that the 
dealers pay sales taxes on cars 
used as demonstrators. 

Graves said new-car dealers 
would again go to court if the rul- 
ing fails to cover demonstrator 
taxes. He has advised dealers to 
pay any such taxes demanded by 
the state “under protest.” 


Rivoli Succeeds 
Purcell as Head 
In Syracuse 


SYRACUSE, N. Y.—Fred L. Ri- 
voli of Salina Chevrolet Co. was 
elected president of the Syracuse 
Automobile Dealers Assn. at the 
annual meeting last week. He suc- 
ceeds Robert J. Purcell, who had 
been president for three successive 
terms. 

Other officers are George F. Dun- 
bar, Syracuse Buick Co., vice-presi- 
dent; Thomas D. Hutt, T. D. Hutt 
Nash Sales & Service, secretary; 
LeRoy Casper of LeRoy Casper, 
Inc., treasurer, and Stuart C. Bal- 
lard, executive secretary. 


The following directors were 
elected for the coming year: Ed- 
ward J. Arnstine, Casper, Abe 


Cohen, Dunbar, Herbert A. Dunn, 
Edward B. Fonda, Clellan S. For- 
sythe, Harry A. Howlett, Hutt, 
Leonard C. Illingworth, L. Burr 
Keegan, Clayton Pilot, Purcell, 
Rivoli, and Arloe L. Sleeth. 





MODELS ADD BEAUTY—The Dodge truck and special equipment show, staged by Dodge 


dealers of metropolitan Philadel 
by these three members of the 


Ronan, president of Ronan Motors, Inc.: 
manager of Thornton-Fuller 


hia in the Commercial Museum, May 24-28, was supervised 
ealers’ show committee, shown with two models from Dallas 
Left to right, Eimer W. Heinel, president of Heinel Motors, Inc.; 
Marilon Nix, and John R. Deeney, truck sales 
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oe. Better Homes & Gardens is devoted to those things that husbands and 
wives are interested in together. 


Abe They read BH&G together. They also buy cars together. 


utt, That they will buy a car is a foregone conclusion: BH&G families live the 
cell, suburban kind of life that can’t be carried on at all without at least one car. 


You achieve better family penetration if your ad is read by both of them 
instead of just one of them. 


p. s. BH&G incomes are among the highest for all big magazines, and 
BH&G families buy new cars often: 2.8 years was the average age in 1940. 
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Replacement Market Pointed Up Kes 


Most Farmers Drove Jalopies in 1945 


WASHINGTON. — The tremend- 
ous replacement market for auto- 
mobiles on U. S. farms is measured 
in a report issued last week by the 
Bureau of Census, showing the dis- 
tribution and age of automobiles on 
farms, as recorded 
census of agriculture. 


The report shows that there were 
in 1945, 3,651,020 farms having 
4,220,060 automobiles. Only 133,632 


How It Began 
Auto Role Featured 
In Buffalo Show 


BUFFALO.—The coming of the | 


automobile industry to the Niagara 
Frontier was depicted in a service 
station of the early 1900’s at the 


Buffalo industrial exposition in the | 


Masten Ave. armory here. 

A Pierce-Arrow Motorette 
which was considered expensive at 
$750 per model—and a 
chainless bicycle demonstrated the 
transition which started a million- 
dollar business here. 
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To speed them on their way to fame and for- 


tune, many of America’s 


Stewart-Warner for wheel balancing service. 


IN 1947—the drivers who won first, second and 
third place rode on wheels balanced the Stewart- 


Warner electronic way. 


IN 1948 — Stewart-Warner will again be on hand 
at the Speedway with complete facilities to balance 
the wheels for contenders in the Nation’s Number 


One Speed Classic. 





A complete, self-contained unit with all 
accessories stored inside. Baked enamel 


finish, chromium trim. Dial 
unbalance. Stroboscopic 


points of unbalance. Anyone can learn to 


operate unit. 


Pierce | 








farms reported automobiles of 1942 
j}and later models. Only 968,062 
farms had models of 1940 and later. 


Farms having models of 1935 to 
1939 numbered 1,897,486. Models of 


816 farms and models of 1930 and 
| older were on 341,656 farms. 
| Motor trucks in use on farms—- 
| 1,518,854 of them on 1,311,808 farms 
showed much the same age char- 
acteristics. Only 62,446 farms had 
| motor trucks of 1942 and later mod- 
|els; and 328,670 farms had models 
of 1940 and later. 


Motor trucks of models of 1935 
to 1939 were reported on 622,595 
farms; 
171,324 farms, and the motor truck 
models of 1930 and earlier, still in 


Cole-Hersee Names Kelly 


Lawrence W. Kelly has been ap- 
pointed New England representa- 
tive for Cole-Hersee Co., maker of 
automotive electrical equipment. 
| Associated with Kelly will be Frank 
G. Anderson and Edward F, Per- 
| kins. 
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use 15 years later, were reported on 


| 189,219 farms. 

Nash Plant Awarded 
Wis. Safety Honor 
KENOSHA, Wis. — Nash Motors’ 
|main automobile assembly plant 
here has been awarded a certificate 
of honor by the Wisconsin council 
of safety for its “outstanding ac- 
cident prevention activities during 
1947.” 

According to H. M. Ericksen, 
safety director of the Kenosha 
|plant, the council stated that in 
| 1947 Nash Motors showed an acci- 
dent frequency improvement of 
34.4 percent over its record in 1946. 

CAP Honors Jones 

Franklin A. Jones, president of 
a dealership in Rochester, N. Y., 
| has been awarded a personal cita- 
tion, signed by President Truman, 
|for his work with the Civil Air 
| Patrol on anti-submarine duty off 
the Atlantic coast during the early 
months of World War II. The cita- 
tion accompanied an Air Medal 
awarded Jones. 
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FIRST CUSTOMER AT L. A. PLANT—Guy L. Goin, right, local freight traffic manager of 
Santa Fe Railway Co., and number one customer on the list of Huntington Park (Calif.) 


Lincoln-Mercury dealer J. A. Eisale, comes 


to new Los Angeles assembly pliant to claim 


the first 1949 Lincoln six-passenger coupe to roll off the assembly line. District Manager 


George L. Boggs is at the left. 





Tax Laws and 


BATON ROUGE, La.—Sweeping 
changes in a number of state taxes 
and in the agencies administering 
them were recommended last week 


PROVED at Indianapolis 


STEWART-WARNER ELECTRONIC WHEEL BALANCER AGAIN 
SELECTED BY OFFICIALS FOR 500 MILE SPEED EVENT!... 
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Louisiana Urged to Overhaul 


Agencies 


to the Louisiana legislature by the 
state revenue code commission. 

The proposals were incidental to 
completion of the commission’s 
main project—a codification of the 
existing tax laws now scattered 
through the state constitution and 
statutes. This project was com- 
pleted after three years of research 
and work. 

Commission Chairman H. Alva 
Brumfield, state senator from 
East Baton Rouge, said the major 
recommendations for tax law 
changes would be presented sepa- 
rately to the legislature in a 
series of bills. He said the com- 
mission had agreed on: 


A broad general sales and gross 
receipts tax to replace the present 
retail sales tax and occupational li- 
censes, to tax some gross receipts 
not now affected and to eliminate 
| some duplications. 

Suspension of the state ad va- 
lorem tax as a step towards ulti- 
mately dividing the field of taxation 
between state and local govern- 
| mental units. 

Eliminating dedication of taxes 
(constitutional provisions that the 
revenue may be used only for cer- 
| tain purposes) except in the case of 
| taxes pledged to retire bonds. 
| Establishment of a single state 
general revenue fund into which all 
undedicated revenues would be 
| paid. 
| Abandonment of the tax exemp- 
| tion plan to attract new industries, 
| reliance instead on repealing out- 
|right any unnecessary taxes that 
| tend to discourage industrial expan- 
sion. 

Repeal of the national gas fran- 
chise tax, the kerosene tax, su- 
pervision and_ inspection fee, 
power use tax and several minor 
levies. 

Clearer definition of the duties of 
the state tax commission, reorgan- 
ization of the commission staff to 
provide better technical services. 

Simplification of the state income 
tax. 

Creation of a single comprehen- 
sive department to regulate insur- 
ance companies and administer 
taxes applying to them. 

Transfer of the function of inves- 
tigating inheritance tax matters to 
the state department of revenue, 
though collection would continue to 
be in the hands of the sheriffs. 





| Goodrich Offers 
‘Pillow-Type’ Tire 


AKRON.—A “velvet pillow” auto 
tire, said to combine extra tread 
width and extra-low pressure, has 
been announced by the B. F. Good- 
rich Co. It is to go on sale im- 
mediately at the company’s retail 
outlets throughout the country. 

“In every respect—comfort, ap- 
pearance, mileage and safety this 
is a super-tire,” said James J. New- 
man, Goodrich vice-president, in 
making the announcement. “The 
larger pillow of air it holds means 
_a noticeably softer ride, greatly 
reducing driving and riding fa- 
tigue, and also wear and tear on 
the car. 

“This has been achieved without 
sacrificing the new ‘wider foot- 
print’ that distinguished the first 
Goodrich postwar tire, and which 
gives a car greater stability and 
longer tire mileage by ‘sharing the 


wear. 
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Willys Station Wagon 
Output Due to Rise 


By A. H. Allen 


INTRACT for manufacture of 
Willys station wagon bodies has 
been switched from Hayes to 
Briggs, and the latter company is 
ordering parts and tooling up to 
produce 250 units daily within the 
next few months. The station wa- 
gon model has proved most popu- 
lar, although it has not been pro- 
duced much beyond 300 per week. 
With Briggs gearing to roll out 
1,250 weekly, the proportion of sta- 
tion wagon production coming out 
of Toledo should move up sharply. 


THE RUMOR factories are busy 
trying to convince listeners that 
Cadillac is planning to remove the 
“dorsal fins” from rear fenders this 
fall. Granted there are very defi- 
nite feelings pro and con on the 
unusual curvature of the Cadillac 
fenders, it is dif- 
ficult to conceive 
the factory spend- 
ing a few hun- 
dred thousand 
dollars to modify 
rear fender dies. 

It would not 
be necessary to 
make new dies. 
A few inserts 
and welding 





A. H. Allen 


punch elements. The strange part 
of the story is that any change 
would be effected so long as or- 
ders for two full years of pro- 
duction are on the books. There 
could not be such a thing as 

sales since there is no 
sales problem involved. 

One solution might be to offer 
Oldsmobile rear fenders as option- 
al to any buyers who do not like 
the Cadillac “upsweep.” The Olds 
and Cadillac body shells are virtu- 
ally identical and the matter of 
rear fender attachment should be 
relatively simple. 

2 a s 


On Transmissions 


IN THE HUE and cry over auto- | 


matic transmissions for passenger 
cars, there may be a point or two 
overlooked, as outlined to this 
scribbler by A. E. Barit, president 
of Hudson, the other day. When a 
car equipped with automatic trans- 
mission gets to be six or seven 
years old and gravitates to the used 
car lots, the transmission may have 
developed a case of chronic ague 
and be standing in the need of a 
considerable investment for servic- 
ing. When used car prices revert 
to normal and buyers start shop- 
ping around for bargains in the 
lots, they may not want to stand 
the cost of rebuilding a transmis- 
sion. 

On some other makes, such as 
Hudson, where the automatic 
transmission is actuated by the 
flick of a button on the dash, it is 
a simple matter to revert to con- 
ventional gearshifting and forget 
all about the automatic stuff, ac- 
cording to Barit. 

This may be quibbling over in- 
consequentials, but flexibility is 
an important point, and Hudson 
has that, with three options avail- 
able in the gearshifting line— 
conventional, vacuum § shifting 
through three speeds, fully auto- 
matic in two speeds, plus a fourth 
option in the form of overdrive. 

We put a Hudson 8 Commodore 
through its paces last weekend. In 
700 miles of rambling over all kinds 
of roads and near-roads, with the 


‘above-mentioned transmission op- 


tions available, the flexibility fea- 
tures were readily apparent. 
e & 


57,600 Variations 


A DETROIT welding equipment 
manufacturer has announced what 
it claims is the first really stand- 
ardized line of spot welding guns 
in seven basic gun types, heavy- 
duty and standard versions, de- 
signed to take care of 95 percent of 
all gun welding requirements. Ba- 
sic components have been stand- 
ardized for ready interchangeabil- 
ity. They include the gun chassis, 
the jaw extensions, interchangeable 
hydraulic or air operating cylin- 
ders, optional cable locations, han- 


dles, and universal cable terminal 
clamps, switches, electrodes and 
electrode holders. 

With this standardization of 


germinate?) it is possible to ob- 
tain as many as 57,600 practical 
variations with a single basic gun 
chassis, while varying only the 
jaw extensions and standard elec- 
trodes. 


In addition to eliminating the 
cost and time of special gun de- 
signing, the standardized line also 
insures quicker delivery through 


assembly from stock components, | the 


maximum ease and lower cost serv- 
ice replacement of parts, lower in- 
ventories for large users, simpler 
gun maintenance, to say nothing 
of reduced gun manufacturing 
costs which presumably will be 
passed along to buyers. 


IS THIS 
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Dealers Wessind 
Of Big Stake 
In Safety 


DETROIT.—Dealers have the 
most to gain, in addition to cutting 
loss of lives and injuries, by active- 
ly supporting safety at state and 
local levels because cars not in use 
mean lost business, M. R. Darling- 
ton told the 18th annual Michigan 


i Safety Conference here last week. 


Darlington is managing director of 
the Inter-Industry Highway Safety 
committee. 

He praised the progress dealers 
are making in backing the dual- 
training program, but pointed out 
that the loan of cars to schools is a 
pump-priming measure. Eventually, 
boards of education will purchase 


DOGGONE SMART—To prove that every-|training autos just as they do 


body in Minneapolis, includin 
iels, is interested in the new 
Haligren of Hudson-Minneapolis, Inc., se 

udson sales department this picture of 
her dog looking over the new Hudson cata- 
log. iss Hallgren reports that the dog 
uses glasses only for reading. 


udson, Zelda 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 


THE 








cocker span- | equipment for the manual training 


shop and other subjects on the cur- 
riculum, he predicted. 

One of the most difficult problems 
in the growth of driver training is 


__.|the attitude of some school princi- 


pals that it is not their responsibil- 
ity to teach this subject, Darlington 
said. 

Other deterring factors are heavy 


class schedules and lack of teach- 
ers. The availability of cars is not 
a serious factor any longer, he 
pointed out. 

The need for training is shown in 
the fact that considerably less than 
1 percent of the 46,000,000 licensed 
drivers have had adequate instruc- 
tion. 

The older generation, confident of 
its ability to drive correctly, even 
in the face of statistics proving 
that training makes better motor- 
ists, can hardly expect to be com- 
petent teachers to younger begin- 
ners, he stated. 


Willys Reports Jeep Sales 
At Alltime High 


TOLEDO.—Willys-Overland Mo- 
tors sales records show that the 
Universal Jeep, born in war and 
redesigned for civilian usage, is 
going stronger than ever, accord- 
ing to Howard Lund, general sales 
manager. 

Lund said that in April an all- 
time high record for domestic Jeep 
sales was established when 4,981 
were sold. Domestic sales figures 
for the first four months of 1948 
total 17,185. 


Through the courtesy of “The Iron Age,” we 
reproduce here a sketch which is a composite of 


the ideas of top Detroit designers of what the 
motor car of 1950 will probably look like. The cap- 


tion accompanying this drawing stated: “The lines 


of the automobile of 1950 will not be radically dif- 


ferent from current models. However, some well 


defined trends, apparent in several cars already on 


the road, will lead to modifications in the direction 


illustrated in this sketch.” 


One of these trends is 


quite definitely toward greater visibility through 


larger windshields and windows. 


Right now, in working out your plans for better 


visibility in your cars, let us urge you to consider 


Pittsburgh Safety Glasses. That’s your assurance of 


high quality products; Safety Glasses that are serv- 


ice-proved ... that have the confidence of motorists 


and manufacturers alike. And Pittsburgh Safety 


Glasses can be mass-produced in curved as well as 


flat panels. 


Consult with our Safety Glass specialists any time 


you have a problem of glass application in the design 


and construction of your cars. Pittsburgh Plate Glass 
Company, 2208-8 Grant Building, Pittsburgh 19, Pa. 
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Te 
Milwaukee Halts 
Retail Gas Assn. 


Price Notices 


MILWAUKEE. —A __ restraining 
order against the Retail Gasoline 
Dealers Assn. of Milwaukee, Inc., 
and its officers was issued here 
last week by Circuit Judge Roland 
J. Steinie to halt the association 
from sending any notices of price 
increases to its members. 

The order will be effective until 
termination of an anti-trust suit 
brought by the state against the 
gasoline dealers for alleged price 
fixing. The association was re- 
strained from “instructing, recom- 
mending or advising” its members 
of any retail price increases. 

Asst. Atty. Gen. Leonard Bess- 
man has charged that the associa- 
tion, through notices of wholesale 
price increases, has recommended 
retail increases to its members. 





PONTIAC GRADUATION GROUP—Students of the Pontiac dealer management course at 
General Motors Institute were addressed by General Manager H. J. Klingler upon comple- 


tion of the course. The group included: Harland C. E. Angen, Alexandria, Minn.; Nicholas 
Bianchi, Chicago; J. Roger Boas, San Francisco; Bradford Brightman jr., New Bedford, Mass.; 
Willis E. Brown jr., Toledo; Fred J. Claunch, Herrin, Ill.; Parker 1. Curton, Waco, Tex.; 
Mauricio deCastro, Los Angeles; Bernard M. Eisenstein, Staten Island, N. Y.; . Fite. 
erald jr.. Kansas City; Gilbert e Friedrich, Clinton Okla.; Robert G. Gunn ir., Pittsburgh; 
2 K. Hodson jr., Miami, Fla.; Robert E. Kaval, Point Marion, Pa.; Donald D. Krueger, 
Niagara Falls, N. Y.; Kenneth H. Larson, Cincinnati; Marvin F. Loner, Atlanta; William H. 
Miller, White River Junction, Vt.; John Ww. Noeske, Freeport, Ill.; O'Neil Holloway, Ontario, 
Ore.; Joseph L. Paretti, New Orleans; Theodore W. Pattison, New Orleans; Frederick H. 
Perrine, Jamesburg, N. J.; Roy D. Poliom, Brazil, Ind.; John D. Ramsey, Des Moines; Ralph 
J. Rodgers jr., Dayton, O Leland M. Score, Menomonie, Wis.; Clair E. Stoyer, Orwigsburg, 
Tysor, Cheyenne, Wyo., and Vannie 
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Lawsuits Affecting Dealers .. . 








Court Decisions 


By Leo T. Parker 
Attorney at Law 


yoann higher courts consis- 
tently hold that when an em- 
ploye may use a “safe” method to 
perform his work, and of his own 
accord deliberately choses an un- 
safe method, he is solely responsible 
for injuries he receives. Of course, 
he may receive compensation under 
the State Workmen’s Compensation 


Act, but no damages. 
Also, an employe can recover 
for an injury received 
when doing work in an unsafe 
manner only if he proves that 
he was acting under orders of 
his superior. 

For example, in Walley v. Wil- 
liams, 28 So. (2d) 579, an employe 
in a garage claimed that he was 
directed by a foreman to fill an 


Pa.; Lee J. Thrash, Santa Cruz, Calif.; Arden H. 
Williams, Honesdale, Pa. 


Attorney John McBride, repre- 
senting the association, denied that 
there has ever been any combina- 
tion or conspiracy to fix retail 
gasoline prices. McBride argued 








Bridges Hudson 


to advise members of wholesale 
price increases. However, it was 


that it is the association’s duty 
under its articles of incorporation 


with the intention of fixing prices. | chise for Hudson cars. 






PAST... 


ecords prove that the per capita 
ownership of cars in Greater Cleveland is among the largest 
in the nation. And statistics of new car sales show a positive 
parallel with Cleveland Plain Dealer readership. That’s why 
year after year, the Plain Dealer maintains its high position 
as one of America’s leading newspapers in passenger car ad- 
vertising, and will continue to be the most powerful force in 
maintaining Cleveland’s high new car sales record. The Cleve- 
land Plain Dealer’s domination of this rich Northern Ohio mar- 
ket area merits top consideration in your marketing plans. 


CLEVELAND 





A. S. Grant, Atlanta 


Bridges Hudson Co. is a new firm 
added, such notices were not given|in Thomaston, Ga., with the fran- 


PRESENT... 


FUTURE! 


PLAIN DEALER | 


Cleveland’s Home Newspaper 
Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles 


automobile tank while the motor 
was running. Gasoline which missed 
the opening was ignited by a jump 
spark, with the result that the em- 
ploye was severely burned, and he 
sued for damages. 

The foreman denied that he gave 


Facts for Advertisers 


® Do you know where to locate 
dealers to achieve maximum 
sales volume? Do you know the 
past automobile buying perform- 
ance of the areas your dealers 
serve? The Plain Dealer Market 
Survey Department can answer 
not only these questions, but can 
also reveal detailed sales break- 
downs from 1928 to 1947, and 
trace Plain Dealer readership to 
car sales. We'll be glad to make 
an appointment with you to 
discuss in detail your market- 
ing potentialities in Cleveland. 





| Fair Trade Act 


the employe any such an order. 
This court held that the employe 
must prove that he was ordered by 
his foreman to fill the tank with 
the motor running or he cannot 
recover damages for the injury. 

. aa * 



















Validity of Assignment 


ONSIDERABLE discussion has 
arisen from time to time over 
the legal question: If an automo- 
bile dealer delivers an automobile 
to a buyer but retains the cer- 
tificate of title promising to have 
it filled in and registered, who is 
the loser if the dealer, or one who 
gets the certificate from the dealer, 
fills it in improperly with his own 
name and then uses the certificate 
to borrow money and mortgage the 
car? 

In Willis, 206 S. W. (2d) 216, 
the higher court held that the 
one who loans the money is the 
loser, because the one who thus 
appropriates the certificate tech- 
nically is a thief, and one who 
steals an automobile cannot un- 
der any circumstances transfer a 
good and legal title. 

Also, see Pearl v. Interstate Se- 
curities Co., Mo. App., 198 S. W. 
(2d) 867. In this case the higher 
court held that an implied au- 
thority of the purchaser of an au- 
tomobile to write his name in the 
assignment, as assignee, does not 
authorize such purchaser to write 
the name of another person, who 
purchases it, in the assignment. 

And in Connecticut v. Cox, 306 
Mo. 537, a separate bill of sale was 
signed by the seller. 

The Supreme Court held that the 
assignment of the title was not 
valid, although a separate bill of 
sale was given the purchaser by 


the seller. 
> . 


T= Fair Trade Act was designed 
to protect the “good will” of 
manufacturers and their trade- 
marks. According to a_ recent 
higher court it is unlawful for any 
one to rebottle or “split up” a 
product and sell it at a price lower 
than a unit price advertised by the 
manufacturer, or contracted with 
retail dealers. 

For illustration, in Guerlain Co. 
v. F. W. Woolworth Co., 74 N. E. 
(2d) 217, the testimony showed 
facts, as follows: 

A manufacturer distributes chem- 
ical products. Among the registered 
trade-marks owned and used by it 
are the words “Guerlain” and 
“Shalimar.” This company made 
contracts with retail dealers which 
set a minimum resale price of 
$1.60 for “Shalimar” in containers 
furnished by the manufacturer. A 
distributor purchased “Shalimar” in 
the retail market and rebottled it 
in small glass ampules which bore 
a label explaining that the produce 
was manufactured by the Guerlain 
Co., and sold it retail at 10 cents. 

The higher court held that it is 
unlawful for the distributor to re- 
bottle and sell Shalimar products in 
10-cent packages, since the Su- 
preme Court of the United States 
has held that the purpose of the 
Fair Trade Act is to protect the 
“good will” of the manufacturers. 


Ford to Suspend 
B. C. Assembly 


BURNABY, B. C. — Decision to 
halt production at the Burnaby 
plant of Ford Motor Co. has been 
announced. This plant has assem- 
bled over 15,000 automobiles since 


| it was established in 1936. It will 


close down its assembly line on 
May 31. 


Rhys M. Sale, executive vice- 


| president of Ford of Canada, told 


employes that the “complication 
and diversity” of new Ford lines 
did not allow for economical as- 
sembly at a branch plant. The 
Burnaby plant will be used as a 
Ford parts warehouse, Sale said. 





Worth County Motors 


Worth County Motors (Ford), 
Sylvester, Ga., has opened a new 
service department in its building 
on Liberty Ave. It includes a new 
washrack, high pressure Alemite 
lubrication machinery, hydraulic 
lift, heavy-duty Holmes wrecker 
and other new machinery. 
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In the Hopper 


Accident Pay System 
Is Approved in N. J. 


A cash sickness benefits system, 
designed to compensate workers for 
loss of wages while absent from 
employment because of non-occu- 
pational disability, has been given 
final approval by the New Jersey 
legislature. 

Under the new law, New Jersey’s 
1,600,000 workers who are covered 
by the state unemployment com- 
pensation law will be eligible to 
collect benefits ranging from $9 to 
$22 a week for a maximum of 26 
weeks, when they become ill or dis- 
abled. A temporary disability bene- 
fits fund of $50,000,000 will be cre- 


ated out of the $220,000,000 workers | 


have contributed to the state un- 
employment compensation fund in 
the last decade. 

* * + 


N. H. Parley Proposes 


Sales, Income Tax Levies 

Proposals which would author- 
ize the New Hampshire legislature 
to enact a 1 percent sales tax, a 
graduated income tax and a grad- 
uated inheritance tax were intro- 
duced at the state’s constitutional 
convention in Concord. 

* + + 


Louisiana Governor Backs 
2-Cent Gasoline Tax Hike 


Legislation to add two cents to! 


Louisiana’s state gasoline tax rate, 
bringing the total levy to nine cents 
a gallon, has been introduced in the 
Louisiana legislature. It is one of 
four tax bills backed by Gov. Earl 
K. Long. 

The proposed boost, which would 
give Louisiana the highest gasoline 


Ruling Revised 
On Overtime for 


Truck Workers 


WASHINGTON.—Conditions un- 
der which some 470,000 persons in 
four classes of employes of motor 
carriers may be exempt from the 
overtime provisions of the Fair La- 
bor Standards Act are described in 
a revised interpretative bulletin 
issued last week by Administrator 
W. R. McComb of the Department 
of Labor’s wage and hour division. 

The employes are those defined 
by the Interstate Commerce Com- 
mission as drivers, drivers’ helpers, 
loaders and mechanics, who are 
within the commission’s power to 
establish qualifications and maxi- 
mum hours of service because of 
the “safety of operation” involved 
in their work. 

The bulletin explains that an em- 
ploye whose pob involves work of 
the kind performed by any of these 
four classes is within the overtime 
exemption of the wage and hour 
law if such work is the type “di- 


rectly affecting the safety of opera- | 


tion of motor vehicles on the public | 
highways in transportation in inter- | 
state or foreign commerce within | 
the meaning of the Motor Carrier | 
Act,” and if his employer operates 
such vehicles as a carrier subject | 
to the jurisdiction of the commis- 
sion under section 204 of the Motor 
Carrier Act. 








DEALER 24 YEARS—Clarence A. Paul (right) 
and his son, Harrison P., of Belfast, Me., are 
operating one of the oldest Chrysler- Plymouth 
dealerships, dating back to 1924, the year that 


the car first was put on the market. Young 
Paul has been in the business since he gradu- 

ated from high school in 1939. During the 
war, he was an instructor in motor mainten- 
ance, stationed at Fort Knox, Ky. The father | 
is president of the Belfast and Moosehead 
railroad, one of the shortest standard-gauge 
lines in the country. He also is county com- 
missioner. 


tax rate of any state in the nation, 
would raise close to $8,000,000 a 
year in additional revenue, Gov. 
Long estimated. 


+ * 
Law Proposed in Louisiana 
To Outlaw Over-List Sales 


Rep. Dudley Seamans has in- 
troduced a bill in Louisiana 


which would forbid the sale in 
the state of any automobile, 
truck or other motor vehicle for 
more than the factory retail list 
price. 

Thus it would be a misdemea- 
nor in Louisiana to sell a used 


automobile for more than the 
price of a corresponding new 
car, if the legislature passes the 
measure. Penalties would range 
up to $500 fine and 60 days im- 
prisonment. 


50 MPH Maximum Speed 
Proposed in Pennsylvania 


A uniform maximum speed limit 
of 50 miles per hour for all motor 
vehicles, including trucks, will be 
recommended to the 1949 session of 
the Pennsylvania legislature. 

Trucks now are restricted in 
Pennsylvania to speeds ranging 
from 30 to 50 miles an hour on the 
open road, depending on their 
weight. The proposed uniform max- 
imum speed limit has been agreed 
upon by a state committee on re- 





STARTS LOW...35/s" 
LIFTS HIGH...20'/2° 
ROLLS EASILY 


REAR CASTERS—2” SINGLE ' 
BALL SWIVEL...FRONT 
CASTERS—4” STRAIGHT AXLE I 


THE KRW 2-TON HYDRAULIC JACK 


“A Jack is no Better than its 
POWER PLANT”. . KRW 





vision of the motor vehicle and 


tractor codes. 
* o + 


Ky. Reciprocity Upheld 


Kentucky’s 1948 legislative act 
authorizing reciprocity with other 
states in motor vehicle fees and 
licenses is constitutional, accord- 
ing to an opinion handed down by 
Asst. Atty. Gen. Hal Williams. 


Williams Sole Owner 


Bruce K. Williams has bought 
complete ownership of Schell-Wil- 
liams, Inc. (Studebaker), 435 W. 
Main St., Fort Wayne, Ind. The 
purchase includes the real estate 
and business owned by the firm, in- 
cluding also the Schell-Williams 
Body & Fender Shop, Inc., 307 W. 
Brackenridge St. 
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New Name and Location 


For Ford Edgewater 


NEW YORK.—A change in the 
name and location of the Edge- 
water (N.J.) district of Ford has 
been announced by Nelson F. Bowe, 
district manager. It will be known 
as the New York district. Offices 
are in the Universal Pictures Bldg. 
at 445 Park Ave. 

The New York district was pre- 
viously located in the company’s 
plant in Edgewater. The district is 
sales and service headquarters for 
part of New York state, New Jersey 
and Connecticut. 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated 90,000 readers weekly! 
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| KRW BUILDS IT FOR LONG LIFE 
| KRW SELLS IT FOR ONLY 


SPECIFICATIONS 






















$455° 


F.0.8. FACTORY 


i @ This improved KRW 2-Ton Hydraulic Jack will easily 

handle any car on the road today with a minimum amount 

i of pumping effort. It pumps through a handle motion of 

45 degrees with only a quarter left turn of the handle 

i necessary to operate the release valve. Handle can be 

quickly removed with a half right turn...a real space sav- 

ing feature. Read these specifications and you'll see why 
K RW is the leader in Garage Jack 

Sales. Here they are: 








KRW 2-Ton Jack 


© Lifting capacity 2 tons (4000 lbs.). Weight 110 lbs. 
Length overall, including handle, 6' 1". Length of chassis 
2914". Length of detached handle only 49". Floor to top 
of rest pad when down 3%". Floor to top of rest pad when 
up 20%". Floor to top of handle when upright 54”. 
Floor to highest point of jack body 6%". Width of jack 






@ From the pumping plunger to the raising piston the 
oil in a KRW Jack travels in a single casting. It just can’t 
get out or leak. All connecting passageways are drilled. 
There are no particles of loosened core sand to lodge 
under valves and score cylinders. Pump is of displace- 
ment type therefore no troublesome cup washer is 
required on end of plunger. Packing around plunger 
after 260,000 test lifts showed no trace of leakage. eo & @ Sy ee key “Se Se ee 
Release valve is held closed by the oil pressure. Dirt 67 

between valve and seat can be flushed away by opening 
the release valve. There is no release valve failure in a 


-KRW Jack. 


OR RT a 


WORLD'S LARGEST MANUFACTURER OF GARAGE TOOLS AND EQUIPMENT 


215 MAIN ST. 





BUFFALO 3, N.Y. 


body 10%”. Rear casters 2” diameter, single ball swivel. 
Front casters 4” diameter, straight axle type. Swivel pad 
4" x 5%", curved to fit modern cars. Oil capacity 9/16 
pint. 


SAVE MONEY * ORDER TODAY * USE THE COUPON 



















é K. R. Wilson, 215 Main Street, Buffalo 3, N. Y. 


e Enclosed find check ( ici ee a 


payment for...... KRW 2-Ton Jacks @ $45.50 each. 

I os pace capitan ssn ushageanaansaeetevas tay’ adkadhaucap'e-aebushagsiactbabas cabs inlosbaatiounes iansitietasobsaonapadi 
PIE Sis ok snis piciaani : me sh casescaaasiasexcessa amine , 

City and Zone silicate acid cna Scenieninn 
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High ways & Safety eu 


1948 Road Goal Set 
At 46,821 Miles 


pews programs of the 48 
state highway departments and 
the District of Columbia call for 
the building of 46,821 miles of state 
and federal highways during 1948 
at an estimated cost of $1,072,283,- 
810, a recent survey by American 
Road Builders’ Assn. shows. 

The survey, covering state and 
federal highway construction and 
maintenance for 1947 and 1948, 
made by D. R. Lamson, ARBA 
research engineer, shows that 
8,414 miles of concrete roads, 25,- 
681 miles of bituminous mixes 
and treated types, and 17,776 
miles of other types make up the 
46,821 miles to be built. 

It is estimated that state highway 
departments will let contracts for 
some 27,859 miles of highways dur- 
ing 1948, with 48 states and the 


total of 18,962 miles of work carried 
over from 1947 contracts. 
> * aa 

ORK carried over includes 1,290 

miles of concrete pavement, 
10,920 miles of bituminous mixes 
and treated types, and 6,752 miles 
of other types. The postwar high- 
way program is steadily gaining 
momentum, Lamson pointed out. 

Construction expenditures for fed- 
eral, state and local highways are 
expected to reach $1,500,000,000 this 
year. Highway expenditures will 
represent some 40 percent of all 
public construction. 

Total expenditures for 1947 
state maintenance in 48 states 
and the District of Columbia 
were $871,008,027, the survey 
shows, with expenditures for 
1948 estimated at $377,693,133. 
Expenditures for federal, state 


District of Columbia reporting a! and local highway construction to- 


aK 


; . 
the A.B.C. 30-mile area—the basic pones | 
market—The Boston Post* has 114,000 more a 


t 
: 


circulation than all ite standard size morning — 


competitors combined. Your Basic Buy 
Boston is The Boston Post. 


"i 


P. S.—In the 27 counties where 92% of all 
Boston cnmeaeea ne sold The Post 
leads in 24 of 


E POST is the fourth largest 


dard size morning newspaper ‘in 


t 
the, United States. 


No forced com- 


~binations, no duplication. 





© TEACH 


T 
high school, Macomb, Ill., for use in the rig 
teach students safe driving. The car, which 


SAFETY—This new Hudson Commodore. Six sedan was chosen 
h school's driver's training course 
s equipped with dual controls, was loaned to 
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= Macomb 
esigned to 


the high school by Cross Motor Sales at Macomb. The picture shows Chalmers Cross, 


owner of Cross Motor 
high school as school board members look on. 


(left), presenting keys of the new car to the superintendent of the 





taled $1,248,000,000 in 1947, Lamson 
added. Of this total $343,000,000 
was local construction, $257,000,000 
was state, and $648,000,000 was fed- 
eral ald including matching funds. 
Highway maintenance cost slightly 
more than a billion dollars. 


Canadian Good Roads Assn. 
Meets in Digby Sept. 7-9 


The 29th annual convention of 
Canadian Good Roads Assn. will be 
held at Digby, Nova Scotia, on 





Sept. 7, according to Antonio Tal- 
bot, president of the association 
and Quebec minister of roads. 


A program of technical and 
educational subjects dealing with 
road construction and maintenance, 
bridges, winter roads and road- 
building equipment is being pre- 
pared for distribution to interested 
governments and municipalities 
throughout Canada shortly. 


These addresses will be delivered 
by national and international au- 


ery 





thorities on roadbuilding practices 
and provision will be made for a 
full discussion at the convention. 


|Physical Tests 


Set for Driver 


|Permits in K.C. 


An ordinance empowering the 
commissioner of licenses in Kansas 
City to require physical examina- 
tions and driving tests of applicants 
for city driver’s licenses has been 
passed by the city council. 

Approval of the ordinance, which 
will become effective Oct. 1, fol- 
lowed two years of discussion by 
the councilmen, municipal judges, 
police, the city traffic engineer and 
members of the safety council. 

It requires the city license com- 
missioner to examine each license 
application and make any addi- 
tional inquiry, investigations or 
tests, including physical and per- 
formance examinations, which he 
believes to be necessary. 

If the commissioner finds after a 
permit is issued that a driver is not 
fit or qualified to operate a motor 
vehicle with safety, he may require 
the driver to appear for a re-exami- 
nation. After the re-examination he 
may permit the driver to retain the 
license, suspend it, revoke it or re- 
strict it. 

If the applicant contests the com- 
missioner’s rejection, a driver’s li- 
cense board of review, provided for 
in the ordinance, will hear his ap- 
peal. The three-member board will 
be named by the mayor. At least 
one member must be appointed 
from three nominations made by 
the local safety council. 


Big Program 
Road Improvements Studied 


By Indiana 


Proposals for a $100,000,000-a-year 
program to modernize Indiana 
highways were outlined at a recent 
conference of city, county and state 
highway officials. 

Preparing to submit recommen- 
dations to the state tax study com- 
mission, the group organized as the 
Indiana joint committee on the 
street and highway program. 


James Halett, state highway de- 
partment engineer, announced that 
on the basis of a nine-month sur- 
vey completed recently by state 
engineers, $67,498,827 will be needed 
annually for an l1l-year period to 
modernize the network of state 
roads. 

The projected program, which 
would cover the period from 1949 
to 1960, would require annual ex- 
penditures almost double the $35,- 
000,000 spent by the Indiana high- 
way department last year. Of the 
1947 total, $26,000,000 was provided 
by the state and $9,000,000 by fed- 
eral road grants. 


Sound for Safety 


Several showings in different states 
have been scheduled for “In the 
Driver’s Seat,” the Inter-Industry 
Highway Safety Committee’s 16- 
mm. sound film. Sound prints of 
the film may be purchased at $37.50 
each, plus postage, from the com- 
mittee’s national headquarters, 1026 
17th St., NW, Washington. 

The film was given a White 
House premiere by television. Since 
then it has been televised by sev- 
eral stations in the East and Mid- 
west. 


Drennans Open 
Wayne Drennan and Charles 
Drennan, owners, have opened 
Drennan Motors at 107 S. Main 
St. Searcy, Ark. 





Bridgeport Dealers 
Give Free Tests 


A new system of voluntary car 
inspections is being used by the 
Bridgeport (Conn.) Automobile 
Dealers Assn. The dealers offer 
free inspections in full-page 
newspaper ads. The message is 
signed by dealers licensed by the 
state to give inspections and 
issue official stickers. 

The ads state: “Have your mo- 
tor vehicle inspected. Help pro- 
mote safe driving and avoid 
compulsory inspection on the 
highways.” They also list the 
standards necessary for the issu- 
ance of a sticker. 
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Delivered Prices OK 


MEWA Says Cement Decision Bars Only 
Concerted Agreement 


CHICAGO.—The U. S. Supreme a restraint to accomplish uniform 
Court decision that the cement in-| prices and terms of sale, thereby 
dustry’s basing point system vio-| reducing or destroying price com- 
lates the Federal Trade Commis-| petition in cement. 
sion Act and the Robinson-Patman “However, this decision is direct- 
Act does not affect the right of any|ed solely at concerted action and 
automotive manufacturer from sell-| not individual activity. The Su- 
ing his products at delivered prices, | preme Court was not deciding upon 
according to the Motor and Equip-|the validity of freight absorptions 
ment Wholesalers Assn. made in sales by one or more pro- 

The decision, an MEWA state-| ducers in the course of bonafide 
ment said, was directed solely at| competition where such producers 
concerted agreement and_ not! have not acted as part of a combi- 
against individual activity. It should | nation to hinder, lessen, restrain or 
not, therefore, cause any interfer-| suppress competition in the sale or 
ence with the individually arrived | distribution of the products so sold. 
at delivered prices of any suppliers} «7, other words, from this deci- 
of automotive wholesalers. sion it is not to be understood that 

The MEWA statement follows in the Federal Trade Commission is 
part: opposed to delivered prices as such 

“In this case, according to the/or is crusading for the establish- 
record, there was substantial evi-| ment of f.o.b. prices to the exclu- 
dence to ~— yr not Mecagpe non In- | sion of all delivered prices. 
stitute and its member corpora- “ » 
tions had utilized the multiple bas-| patman Act will not peomit’ the 


ing point delivered price system 88 | Hogeral Trade Commission to dis- 























such practice is discriminatory and 
injures or prevents competition. 
“The point is that this decision 
will not bar any individual auto- 
motive manufacturer from selling 
his products at delivered prices.” 


Arizona Plans Tax Probe 
Of Outstate Corporations 
PHOENTX, Ariz.—Arizona’s state 
tax commission has announced 
plans to send auditors throughout 
the country to home offices of busi- 
nesses and corporations suspected 


of defrauding the state of $1,000,- | ; 


000 a year through fraudulent in- 
come tax returns. 


Heretofore, it has been largely 
a matter of outside corporations 
doing business in Arizona sending 
in returns, with the state taking 
their word for it that they were 
correct. This was because no 
money has been available to send 
auditors outside the state. Under 
a legislative appropriation, which 
will become available in October, 
the commission will have funds 
for such activities. 


Ware Adds Cadillac 
Ware Motor Co. (Pontiac), Val- 
dosta, Ga., has been appointed Cad- 
illac dealer for Valdosta. 


turb the use of any delivered price 
Steady Study 


except where the commission can 
by substantial evidence prove that 
AC Finds Silicone Halts 
Pointer Vibration 


FLINT.—Automotive instruments 
will no longer have the “shakes,” 
thanks to a new method of steady- 
ing their pointers. After long re- 
search, the AC Spark Plug division 
of General Motors has announced 
successful application of a method 
it used during the war in making 
gun sights. 

The new method consists chiefly 
in “restraining” the pointer with 
the use of silicone, a clear liquid 
made from sand. This liquid can 
be produced in varying degrees of 
viscosity which, unlike petroleum 
oils, don’t change much whether at 
50 degrees below zero or 300 de- 
grees above. 

AC explained that pointer move- 
ment, an old bugaboo to instru- 
ment makers, is due to two things, 
vibration and surging of power. 
Various means of overcoming the 
difficulties have been used, but all 
of them added up to increased 
cost and consequent high prices 
for instruments, it was stated. 

AC said it tried putting a tiny 
drop of silicone on the shafts of 
instrument pointers. The viscous 
liquid put just enough restraint on 
a pointer to eliminate the vibra- 
tion. 


Two-year tests under conditions 
of extreme heat and extreme cold 
showed that accurate readings 
were obtainable with the silicone- 
ee asee instruments, according 


Ethyl Research Space 
Expanded Near Detroit 


FERNDALE, Mich.—Completion 
of a new chemical workshop build- 
ing, providing approximately 7,500 
square feet of additional space for 
chemical products research activi- 
ties here, is announced by Ethyl] 
Corp. Research Laboratories. 


In addition to the new building, 
an existing structure formerly 
used for chemical workshop opera- 
tions is being converted into lab- 
oratory space for general research 
on chemical products. This build- 
ing was the first constructed and 
put into use at the present loca- 
tion of Ethyl laboratories in 1936, 
five years before the complete oc- 
cupation of the laboratories by all 
departments. 





32 Auto Delegates 


At Road Parley 

WASHINGTON .—Automotive 
industry interest in the Second 
Highway Transportation Con- 
gress sponsored by the National 
Highway Users Conference is 
indicated in the registration list 
showing that 82 industry repre- 
sentatives were in attendance. 

A recapitulation by companies 
shows that General Motors was 
represented by nine delegates; 
International Harvester, eight: 
Ford, three; Four Wheel Drive. 
two; Fruehauf, two; Diamond 
T, two; White, one; Chevrolet, 
one; Studebaker, one; Autocar, 
one; Mack, one, and Cushman 
Motor Works, one. 





Mail This 
Coupon to 


Collier’s 


Another powerful message to the motor car owners of America 
will appear in the July 10th issue of Collier’s. Millions of car 
owners . . . from coast to coast... will be told why they should 
go to their service man for a “Summer Safety Check-Up.” 


The motoring public will be forcefully reminded that a peak 
of automobile accidents is reached in July and August; that the 
driving risk is greater in summer because highways are more 
crowded and cars are driven farther and faster. 


But what does all this mean to you? 


Exactly this. Many people right in your own neighborhood ... 
some of your own customers and others you would like to have 
as customers... will read the Summer Safety Check-Up article 
in Collier’s. They will be impressed with the need to do some- 
thing. BUT . .. human nature being what it is... many of them 
won't do anything unless YOU either write or talk to them 


about it. 
And that’s where we can help you. 


Just tear out the coupon and mail it to Collier’s Promotion 
Dept., 250 Park Avenue, New York 17, N. Y. We will imme- 
diately send you complete information on the best way to get 
more of that Summer Safety Check-Up business. 


Collier’s P. S. gets business for dealers who tie in with it. 


Colliers 


L. A. Service Division 


Opened by U. S. Spring 

LOS ANGELES. — United States 
Spring & Bumper Co. has opened a 
new service division here at 3225 
E. Washington Blvd. near Downey 
road. The division covers approxi- 
mately 2% acres and consists of 
four buildings, the service building 
of which is 210 feet long. 


Ray Rauen, treasurer and gen- 
eral manager, said U. S. Spring’s 
expansion program will amount to 
— never $1,000,000 this year. The 

fon, Dela. ! a rm supplies most auto and truck 
the tnprontion that the cur be dine os te assembly plants on the Pacific 


dozens of balloons which are tied to a metal | coast. John B. Rauen is president 
framework over which the car has been of U. S. Spring. 


placed. 
Parkway L-M Sales 


Completes Remodeling 


Novel designing and modern 
illumination distinguish the new- 
ly opened Parkway Lincoln-Mer- 
cury Sales, Inc., 1806 Central 
Parkway, Cincinnati. 

The firm’s president, William 
P. Foster, used his own ideas in 
this building, which has been in 
renovation for a year. Three hun- 
dred thousand dollars was invest- 
ed in the building, which has 
three floors and a total of 35,000 
square feet floor space. 





FLOATING ON AIR—A a Lincoln 
coupe on gooey at P K Motors, Inc., Wilm- 


Freeman in New Post 


Jerry A. Freeman has been ap- 
pointed general manager of the 
Anglia-Prefect division, Ralph Hor- 
gan, Inc., Edgewater district dis- 
tributors of the British Ford pas- 
senger cars and trucks, it was an- 
nounced in New York by Ralph T. 
Horgan, president. 

Major Freeman has been vice-' 
president of Technocopy, Inc., pub- 
lishers, national director of public 
relations of the Veterans of For- 
eign Wars, and assistant to the. 
president of Ralph Horgan, 1842’ 
Broadway. 









Just sign your 
name and address 
here. Slip into an 

envelope and mail 
TODAY! 







COLLIER’S PROMOTION DEPT. 
250 Park Avenue 
New York 17, N. Y. 


Gentlemen: 
Please send me complete information on the best way 
to cash in on the Summer Safety Check-Up article 
appearing in the July 10th issue of Collier’s. 
I would like to tie in with the Collier’s Preventive 
Service Program. 

Very truly yours, 





NAM 





STREET & NUMBE 





CITY & STA 
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AUTOMOTIVE WASHINGTON 
Congress Jammed 


With Time Short 


By William Ullman 


Was LESS than three weeks remaining until a sched- 
uled June 19 adjournment, Congress faces a legislative 
log-jam that has Republican leaders worried. Not in years 







has so much major legislation remained undisposed of so 


close to a scheduled adjournment. 


There are 10 big appro- 
priation bills that must be 


enacted before quitting time. 
Also there are other “musts” to 
be taken care of, including such 
highly controversial and politically 
potent items as the draft, civil 
rights legislation, housing, anti- 
communist measures and the like. 

Congressional leaders will have 
to decide this week whether to 
press through as much of the pend- 
ing legislation as possible and still 
adjourn on June 19, or abandon an 
early quitting goal and merely re- 
cess for the po- 
litical conven- 
tions. 

Either choice 
appears bad for 
several reasons. 
Neglect of “must” 
legislation could 
cause serious po- 
litical repercus- 
sions, since many 
re of the measures 

, involve pledges 
Wm. Ulmas =~ made by the Re- 
publican party in its 1944 platform 
and in the 1946 congressional cam- 
paign. 

On the other hand, if Congress 
comes back to finish its work after 
the Republican convention, party 
leaders fear that the session will 


Letterbox 


(Continued from Page 4) 
or what have you. No obligation. 
—Haroip L. Mayer, chairman, Auto 
Maniacs of America, Stockbridge, 
Mich. 


One for the Doctor 

When I came to the article in 
Automotive News (May 3), describ- 
ing Dr. Crane’s ideas, I looked up 
and watched my wife operate a 
machine by pushing the “gas” 
pedal sideways. The machine in 
question was her sewing machine. 
But, I have seen a lot of control 
applications which did not operate 
up and down but to the left or 
right and back. 

I am quite certain one can oper- 
ate an automobile with one foot 
and still keep that foot on top of 
the brake pedal, which no doubt, 
in my mind, would make for less 
accidents. It isn’t so much the time 
involved in lifting the foot from 
one pedal to the other as the lazi- 
ness of the drivers, who would 
rather take a chance than do some 
little work (and don’t we aill?). 

I do not believe, and I speak 
only of vehicles without clutch 
pedal (in my home, there is al- 
eready a place reserved for the last 
one of these historical excuses of 
engineers for not knowing better), 
that both feet should be utilized 
for driving a car. A combination 
of brake pedal with gas pedal can 
be designed, by which one pushes 
the gas pedal, which would border 
the top of the brake pedal on one 
side, sideways. When one wishes 
to step on the brake, just push 





down. The gas pedal should taper | | 


away from the brake pedal and 
the danger of applying power with 
brake action would be eliminated. 

I realize that one would need 
a new approach to the problem, 
but I am sure one could arrange 
a foolproof brake and gas pedal 
combination which would enable 
us to drive a car without having 
to move the foot more than to 
twist the foot or to step down on 
the pedal. In any event, I believe 
basically the doctor has some- 
thing, but I don’t believe to utilize 
more than one foot would be ad- 
visable.—Grorce L. Gtaser, Los An- 
geles. 

Eprror’s Nore: And then there’s 
the rocker brake-accelerator. You 
push one way for acceleration; 
the other way for brake. But 
would these devices tie knots in 
the reflexes of the run-of-the- 
mill drivers? 


eo - = oa 
resolve itself into a political de- 
bate in which a°GOP presidential 
nominee might become embroiled. 

Either path they choose appears, 
at the moment, likely to lead to 
a sour predicament. If a wise man 
comes up with the right answer 





this week, he will be welcomed. 
* ” * 


Employers May Speak 


EMPLOYERS ARE once more 
free, it seems, to assemble their 
employes and advise them not to 
join a union, so long as what they 


say contains no threat of reprisal, 
force, or promise of benefit. 

This NLRB ruling in a recent 
case is the first application of the 
“free speech” clause of the Taft- 
Hartley act. Except among those 
who are willing to suppress free- 
dom of speech to promote union- 
ism, it very likely will meet with 
general approval. 

+ + ca 
Byrd’s-Eye Economy 

THROUGHOUT the years of the 
Roosevelt administration, Senator 
Byrd of Virginia kept pointing out 
the importance of governmental 
economy. In those days the Demo- 
crats were in full command of 
both the legislative and executive 
branches of the government. To- 
day the control of Congress, which 
holds the purse strings, is in the 
hands of the Republicans, and still 
Senator Byrd finds it necessary to 
plead for economy. 

The fighting Virginian is no 
calamity howler, but he insists 
that unless Congress and the 
American people pay attention to 
the warnings he has given— 
warnings which the chairman of 
the House Appropriations Com- 
mittee also has repeated time 
and again—the country soon will 
face an increase of 10 billion 
dollars in taxes. 

Such a tax increase, Senator 
Byrd declares, not only would wipe 
out the recent reduction in per- 
sonal income taxes made by Con- 
gress, but it would make the tax 
burden heavier than it ever has 
been, even at the height of war. 

* . + 


Wider Security 

A SOCIAL security bill which 
would extend coverage to 3,500,000 
employed persons not now covered 
was handed to the House Ways 
and Means Committee last week 
by Chairman Reed of a subcom- 
mittee appointed to study the sub- 
ject and draft a revision. It is be- 
lieved that a few new items may 
be enacted at this session prelim- 
inary to a general overhauling of 
the social security system next 


year. 





In 1920 Ring Lardner, the ha- 
morist, advised prospective car 
buyers: “If possible, buy a car that 
is bright red and have the mono- 
gram F.D. painted on it. Then peo- 
ple will think you are the fire 
department and get out of your 
way.” 











NASH HONOR 
to right are W. G. 


FOR TENN. DEALER—Nelson-Collins Nash, 


Haworth, associate director of public relations, Detroit; R. A. 





Tenn., 
received its 10-point select dealer award with Nash Motors factory officials present. Left 


Inc., Chattanooga, 


Demer- 


ritt, zone service and parts instructor; H. C. Doss, vice-president in charge of Nash sales; 


Horace E. Collins, 
general manager of the dealership; J. A. 
Atlanta zone manager. 


Cleveland 





market. One of the most interest- 
ing of these is the new-car sales 


analysis prepared by the Cleveland 


Press. 


The second annual study on 
this subject by the Press reveals 
that in 1947 compared with 1946, 
Cuyahoga County, which em- 
braces Cleveland, gained only 
65.45 percent, compared with a 
gain of 74.48 percent nationally 
and 72.72 percent for Ohio. 
Undoubtedly, says the Press, every 

auto maker allocated production in 
an equitable manner, based on past 
performance and a _ consideration 
for future sales, yet the allocations 
reduced Cuyahoga’s percentage of 
Ohio sales to 20.89 percent in 1947 
from 21.2 percent in 1940 and 22.0 
percent in 1941. 

New registrations in Cuyahoga in 
1947 were 44,997 compared with 
27,197 in 1946; for Ohio, 215,359 and 
124,689; for the nation, 3,167,231 and 
1,815,196. 

During 1947, 184 new car deal- 
ers in the county sold 44,997 cars 
for an average of 244.5 cars per 
dealer, up from an average of 
154.5 cars for the 176 dealers in 
1946. 

In the ABC Cleveland city zone, 
the nine Buick dealers averaged 
350.1 cars for 1947, two Cadillac 
dealers averaged 257, 15 Chevrolet 
dealers 411.5, two Crosley dealers 
27.5, 16 Ford dealers 284, eight Hud- 
son dealers 106.6, 12 Kaiser-Frazer 
dealers 67.6, three Lincoln dealers 
68.3, five Mercury dealers 274.6, 
three Lincoln-Mercury dealers 438.3, 
six Nash dealers 177.3, nine Olds- 
mobile dealers 235.6, six Packard 
dealers 65.5, 33 Plymouth dealers 
88.3, 10 Chrysler-Plymouth dealers 
233.6, 13 DeSoto-Plymouth dealers 
153.1, 11 Dodge-Plymouth dealers 
282.4, eight Pontiac dealers 349.6, 
eight Studebaker dealers 107.4, two 
Willys dealers 160.5 (128 station 
wagons and 32.5 Jeeps), and two 
foreign car dealers 3.5. 

S. J. Dilenschneider, general ad- 
vertising manager of the Press, 
and Harold A. Rosene, assistant 
advertising manager, who pre- 
pared the study, report consider- 
able interest among the manufac- 
turers and dealers. 

Compared with the national pic- 
ture, General Motors and Chrysler 
had a higher percentage in Cuya- 
hoga County, while Ford and the 
independents had slightly less. The 
figures are: General Motors, 43.76 
percent in Cuyahoga, 41.89 percent 
national; Chrysler, 23.04 and 21.77; 
Ford, 20.17 and 21.09; independents, 
13.03 and 15.25. However, in 1941 
the percentages in Cuyahoga were: 
General Motors, 46.12; Chrysler, 
29.72; Ford, 14.75, and independents, 
9.41. 

By individual makes, the percent- 


Canada’s Rubber Status 


MONTREAL.—Stocks of natural 
rubber in Canada at the end of 
March were higher than on the 
same date last year, while the hold- 
ings of synthetic and reclaim were 
lower, according to the dominion 
bureau of statistics. Month-end 
stocks of natural rubber amounted 
to 5,585 tons compared with 4,473, 
synthetic 3,862 tons compared with 
5,344, and reclaim 2,041 tons com- 
pared with 2,872. 


president of the dealership; F. T. 
Huff, Nash district manager, and A. L. Christian, | 


Press Analysis Shows Dealers Averaged 
244.5 Cars; Individuals Got 87.3% 


CLEVELAND. — Newspapers in| ages 
many cities are seeking to provide 
automotive studies that help deal- 
ers and makers gauge the auto 








L. Nelson sr., vice-president and 





Car Study 





in Cuyahoga in 1947 were 
Chrysler division 3.32, DeSoto 2.22, 
Dodge 7.90, Plymouth 9.59, Ford 
15.61, Lincoln .65, Mercury 3.92, 
Buick 8.97, Cadillac 1.53, Chevrolet 
19.45, Oldsmobile 5.78, Pontiac 8.03, 
Crosley .15, Hudson 2.36, Frazer 1.01, 
Kaiser 1.31, Nash 3.6, Packard 1.22, 
Studebaker 2.66, Willys (station 
wagon) .82, Willys (Jeep) .31, others 
.03. 

A table on individual versus 
commercial purchases shows that 
business concerns and public in- 
stitutions received 12.7 percent of 
all the new passenger cars regis- 
tered in Cuyahoga County in 1947 
in contrast with 15.7 percent in 
1946. 

By makes, the percentages of 
sales to individuals were 84.7, Ford 
79.6, Plymouth 82.9, Buick 92.5, Pon- 
tiac 91.3, Dodge 91.5, Oldsmobile 
92.8, Mercury 90, Chrysler 88.1, Nash 
94.7, Studebaker 90, Hudson 94.5, 
DeSoto 90.8, Cadillac 82.7, Kaiser 
96.8, Packard 86.6, Frazer 96.5, 
Willys station wagon 83.4, Lincoln 
75.8, Willys Jeep 75.6, Crosley 97, 
foreign cars 53.8. 

The study also includes sales to 
individuals by municipalities, sales 
by makes in municipalities, and car 
sales by census tracts. 


Road to Today... 
5 e 


Pa. Finatice Law 
Draws Applause 
Of Banking Men 


ATLANTIC CITY, N. J.—Belief 
that Pennsylvania’s motor vehicle 
sales financing act will “continue 
to improve the automobile sales 
financing picture” was expressed by 
a committee on consumer credit of 
the Pennsylvania Bankers Assn. in 
a report submitted at the group’s 
annual convention here. 

“The motor vehicle sales financ- 
ing act in Pennsylvania, in opera- 
tion in Pennsylvania since last 
August, has proved quite satisfac- 
tory, as far as we can determine,” 
the report said, adding: 

“There have been few, if any, 
major violations. Rates for auto- 
mobile financing through dealers 





have been fairly well standard- 
ized, and the public has been well 
protected by virtue of its provi- 
sions and, with perhaps a few 
minor refinements from time to 
time, we believe it will continue 


to improve the automobile financ- 
ing picture in Pennsylvania.” 

The Pennsylvania financing act 
sets maximum rates and controls 
installment sales of automobiles. 
It requires licensing of all auto- 
mobile financiers. 





NADA Poll Finds 
Gasoline Scarce 


In Certain Areas 


WASHINGTON.—Spot shortages 
of gasoline predicted for this spring 
and summer are already evident, 
according to a survey made by the 
National Automobile Dealers Assn. 


NADA said that approximately 71 
percent of the gasoline dealers 
polled in a survey reported that 
regular suppliers were furnishing 
them all the gasoline needed, but 
26 percent said they were getting 
less than necessary from usual 
sources. Three percent failed to 
answer. 

Estimates of shortages at dealers 
reporting insufficient supplies 
ranged from 10 to 40 percent and 
averaged 19 percent. However, 
NADA said, only 31 percent of all 
the dealers covered by the survey 
expected a serious shortage of 
gasoline this summer in their area. 








THE EVOLUTION OF A DEALERSHIP—The top pheto shows the first home of J. D. Smith 
& Son (Ford), Brazil, Ind. The middie location was used until Smith moved into the modern 


headquarters recently. 
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Used Car Notes... 


Dealers Are 
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Operating 


On 4 to 6 Pct. Net 


DETROIT.— Many dealers are 
not providing a sufficient markup 
on used cars, according to a study 
made by the Michigan Used Car 
Dealers Assn. 

It was found that the dealers 
were operating on a net profit, 
before income tax, of from 4 to 
10 percent. The figures were aver- 
aged by Saul Parker, who han- 
dles the records for a number of 
used-car dealers in Detroit. (It 
would no doubt be helpful to 
dealers if the national associa- 
tion would make a national study 
on the subject.) 

Purchase price of the cars ran 
from 75 to 85 percent of the selling 
price and the average dealer spent 
from 5 to 6 percent of the selling 
price on repairs and general clean- 
up of the cars. 

This left a gross profit of be- 
tween 10 and 20 percent, before 
deducting operating expenses of 
the lots. Operating expenses ran 
from 6 to 10 percent of the gross 
sales of the cars, which left the 
net of 4 to 10 percent. 

Russell A. Malrick, 
secretary, pointed out that all of 


the personal expenses of the own- | 


ers must come out of the net oper- 


ating profit. Returns to the dealers | 


in the form of the dealers reserve 
was not considered in the tabula- 
tion. 

* * * 

In discussing general business in 
the MUCDA bulletin, Ray Williams, 
president, suggested that the dealer 
“could well afford operating his lot 
on a more conservative basis, pos- 
sibly not buying as many cars as 
you would wish, but the cars that 
you do buy should be purchased 
as cheaply as possible.” 

Williams reiterated that the sec- 
ret of the used-car business is still 
in knowing how to buy. Money is 
tightening up a bit, and the rates 
for financing are increasing, he 
said. 

He cited reports from some econ- 
omists who feel that when the cus- 
tomary summer lull arrives, it may 
tend to continue at least until after 
election. 

s 7 = 
Houston Dealers Propose 
$20,000 Bond Requirement 


HOUSTON, Tex.—Houston used | 
car dealers will be required to post 
$20,000 bond before receiving li- 
censes to do business if a resolu- | 
tion adopted by the Houston Used 
Car Dealers Assn. is approved by | 
the city council. | 

Seymour Lieberman, attorney for | 
the association, termed the action , 
unprecedented and said it repre- 
sents “the desire of the organiza- | 
tion to adopt a standard of opera- | 
tion beyond reproach.” The bond 
resolution was adopted at a meet- 
ing presided over by Bill Robinson, | 
president of the association, and | 
Percy Henry, vice-president. 

s 7 - 


Herrick Elected President 


By Waco (Tex.) Dealers 

WACO, Tex.—Newly elected offi- 

cers of the Waco Used Car Dealers 

Assn. are Jim Herrick, president; | 

L. S. Torrance, vice-president, and | 

Dover Hall, secretary-treasurer. 
2 * . 


Curbstoners, Finance Curbs 


Get Waterbury’s Attention 


WATERBURY, Conn.—Action on 
two increasingly critical problems 
is now under study by the Used 
Car Dealers Assn. of Greater Wa- 
terbury. 

At its latest meeting the asso- 
ciation began drawing preliminary | 
plans for a drive against “back- | 
yard” used-car operators who ille- 
gally engage in the used-car busi- 
in Connecticut without li- 


ness 
censes and whose operations give 
a “black eye” to legitimate li- 


censed dealers. Stricter enforce- 
ment of state laws and municipal 
ordinances to curb unlicensed deal- 
ers will be sought. 

Equally serious, association 
members said, is the ever-increas- 
ing stringency of finance company 
requirements. Dealers fear that 
the continuing tendency will serve 
seotnaty to strangle retail opera- 
tion. 

The Greater Waterbury associa- 





executive | 


2 





tion is now drawing up 4 code of | 


ethics, covering merchandising, ad- 
vertising, etc., to which all mem- 
bers will subscribe. 


+ * * 


Maryland Assn. Offers 
Multiple Listing Service 


BALTIMORE.— The Associated | 


Used Car Dealers of Maryland, 
which was incorporated recently, 
is offering its members several 
services, including a multiple list- 
ing system. 

Members report all cars bought 
and sold each week and in turn 
receive the consolidated listing 
which enables them to locate spe- 
cific cars for customers. 

Other activities include a daily 
half-hour musical radio program 
urging the public to patronize 
dealers displaying the “Four Leaf 
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"41 Chevrolet Brings 


$1,410 at Wholesale 


LOUISVILLE.—A 1941 Chev- 
rolet club coupe  wholesaled 
here last week at $1,410, accord- 
ing to Fred Miller, wholesale 
auction dealer, who believes this 
a record price. 

Another top wholesale price 
reported by Miller was $3,450 
for a 1949 Mercury four-door 
sedan. 





Clover” emblem. Daily newspaper 
ads also play up dealers displaying 
the emblem as men of honor and 
integrity. 


+ * * 


Suits Against 12 Waived 
In Mich. Definition Test 


LANSING.—Michigan’s Atty.-Gen | 


Eugene F. Black last week asked 
that complaints against a dozen 
Detroit and outstate used-car deal- 
ers be withdrawn. All the dealers 
to whom he referred had been 
charged with selling cars that were 
actually new under used-car deal- 
er’s permits. 

Black said that a case pending 
in the state supreme court against 
Salway Motor Sales, Jonesville, 
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Sell More Relining Jobs . . . Get Bigger Profits! 


Here’s just what you've been waiting for! It’s a simple, easy-to-operate brake 
reliner that lets you reline brakes with rivetless lining in a matter of minutes. In 
fact, the Hot Shot Brake Reliner is as easy to use as a tube vulcanizer. 


The Hot Shot bonds the linin 
buckle! No grit! No scoring! 


to practicall 


car and truck owners like it! 


You'll like it, too! For you can give better brake service to your customers. 
You can do it more economically and faster than you ever have before. Z 


And you can sell relining jobs easier by telling customers of the longer 


wear rivetless brake lining assures. 


Be the first in your community to offer this quick, easy brake service! 


Send coupon today for complete information. 


DISTRIBUTORS WANTED! Choice tila are open for quali- 


fied distributors . . . automotive preferred. Liberal discounts and extensive 
market of dealer service shops, garages, and service stations of all types 
make the Hot Shot a natural. Your inquiry is invited. Write TODAY! 





HOF SHOT BRAKE RELINER 


any brake shoe. No rivets! No 
p nd the smooth, firm braking surface gives your 
customers 10% more braking area... up to 30% longer brake life. No wonder 


would decide “what is or is not a 
used car.” He said the Salway de- 
cision would be studied and new 
complaints filed against the other 
dealers if then deemed advisable. 

* + * 


MUCDA Will Hold 


| Regional Parley June 2 


DETROIT.—A regional meeting 
of dealers in the southeastern part 
of Michigan will be held at 7 p.m. 
June 2 in the Detroit Leland hotel, 
the Michigan Used Car Dealers 
Assn. announced last week. 

Important matters concerning 
operation of used car lots, both 
from the standpoint of purchasing 
and selling cars, will be discussed. 
| * * * 


Florida Dealers Complete 
Postwar Reorganization 


ORLANDO, Fla.—The Florida 
Used Car Dealers Assn. was re- 
organized at a meeting here 
after inactivity during the war. 
New officers are W. B. Patter- 
son, Jacksonville, chairman; O. 
B. Wade, Miami, vice-chairman; 
L. M. Hargroves, Tampa, secre- 
tary, and Jim Cumbie, Orlando, 
treasurer. 

Directors elected were L. P. 
' Evans, Miami; John A. McDon- 
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ald, West Palm Beach; Travis 
Childs, Panama City; Ted R. 
Cash, Daytona Beach; J. M. 
Trotter, Tampa; Jim Keys, Jack- 
sonville; E. R. Parrish, Jackson- 


ville, and Homer F. Herndon, 
Tampa. 
* * * 
Brinkman-Warner 


A certificate of partnership has 
been filed in the Erie County 
clerk’s office for Brinkman-War- 
ner Used Cars, 2186 S. Park Ave., 
Buffalo. Partners are Ernest F. 
Brinkman and Frank A. Warner. 

* + * 


Laird Stabbed to Death 
BEAUMONT, Tex. — Elmer W. 
Laird, owner of Elmer W. Laird 
Co., was fatally stabbed May 8 by a 
youth in an argument over posses- 
sion of a car. 
* * * 


Mack’s Lot Open 


PITTSBURG, Kans.—Newest oar 
lot to open here is Mack’s Used 
Cars at Eighth and Broadway. 


Lewis Motors Named 
Studebaker Corp. of Canada, 
Ltd., Hamilton, Ont., has an- 


nounced the appointment of Lewis 
Motors, Ltd. 


TMi de) CMe iit 
this quick, easy way! 


Ht Se as 


e Handles 95% of all passenger car 


shoes. 
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¢ Bonds lining to shoe—no rivets! 
¢ Bonds in 1 minute! (hot process)— 


3 minutes (cold process). 
© Operates on 34 to 5c per hour. 
¢ Occupies only 3 sq. ft. of bench. 


ERM 
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SPANSCH MANUFACTURING CO. 
3406 Union Guardian Bldg. 
Detroit 26, Michigan 


Please sead me complete information 
on the Hot Shot Brake Reliner. 


SE 


e Adapted to large or small volume 
.  » Set up singly or in batteries. 


e Averages 75% reduction in brake 
lining inventories. 


e Only $375.00 complete, F. O. B. 
Plymouth, Mich. (Timing clock 
optional at extra cost). 
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Your living room sofa 
The 


atch for Ford's soft seats: 
S wide; 


is the only ™ 
front seats are actually 57 incne 
ts are eve” wider +:° 60 inches! 


rear seats 


“Mi Ship Ride travel in 
level center section of Ford's ‘Lounge 
cing s smoothest. 


Cor” \nterior where th 





(Chick) Boyle, Gilbert Avenue Pon- 
tiac Co. Vice-president is Jim Po- 
land of Honerkamp Motor Sales. 
Secretary-treasurer is Earl Gus- 
weiler of Gusweiler Pontiac Sales 


and Service. 
* + + 
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Dealer Doings 













ered a 1948 sedan to the high 
school. 

R. C. Thompson, superintendent 
of the high school, received the 
car from R. N. Graser, general 
manager of A & P Motors, in the 
presence of J. P. Hoover of the 
Cincinnati Motor Club. 


+ * * 


Midway Chevrolet Opens 
Home in Minneapolis 


Midway Chevrolet, in the Midway 
district of Minneapolis, Minn., held 
a week-long dedication celebration 
of its new building, which features 
a 15-car showroom, 

The new granite and glass front 
building is topped with a large star- 


Lynch Joins Crosley 

Appointment of Stephen A. Lynch 
jr. as general manager of Fine 
Cars, Inc., Crosley distributor for 
the New York metropolitan area, 
is announced by Powel Crosley jr., 
president of Crosley Motors, Inc. 
Lynch recently resigned as presi- 
dent of the Greater Miami (Fla.) 


Po , 
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FORMALLY OPENED AT NEW MODEL TIME—Colonial (Lincoln-Mercury), 
Fifth Ave. at 28th St., Huntington, W. Va., occupies these colonial style headquarters which 


Motors, Inc. 


Lippert Building New Home 

















a 
ot eS. 


studded globe. The showroom is — ° ° . 
decorated in pastel shades of pink For Cincinnati Buick Firm cover 18,000 square feet. It has a spacious parking area on all sides. Officers of the dealer- Hotel Assn. to assume his new 
and green and the walls have circu- Construction has begun on a ship are Jack Rardin, president; Harry N. Pace, vice-president, and Paul Hardy, secretary- | duties. in 
lar mirrors. Rear of showroom are| new sales and service building | '***’'*: ipeaniideeificen Pa ae si 
executive offices, closing rooms,| for Lippert Buick Co., Ine., ; ‘ ‘ Day to Build pe 
clerical offices and parts depart-| Montgomery and Wanda Aves., height and a total floor space of | had 23 years experience in the au- Day Chevrolet Co., Aurora, Colo 
ments. There are 8,500 square feet| Cincinnati. j 78,000 square feet. The new truck tomobile business, starting as a plans the construction of a brick 1 
of service space, with 50 factory- The building will extend 150 by | building also will contain a safety mechanic in Vancouver in 1925. He garage and salesroom at E. Colfax t 
trained mechanics. Ralph R. Kriesel | 120 feet and will have a sales- lane authorized by the state of Illi-| is being joined in business by his Ave. and Dallas St. Designed for q 
is president. room, offices, parts department nois. Completion is scheduled for | son Ernest, one-story, the building will front | v 

fs a: = re — supplied — late in July, | ee ae Colfax for 76 feet and include a ‘ 

ant heating, fluorescent light- i zzanine. 
DeSoto Appoints Coffie ing and air-conditioning. Ball Fetes DeSoto Dealers Shumate Truck Ss ay ee = a > n 
Dealer in Omaha ._ *- / Opens at Olympia, Wash. ; 
i At Elkhart, Ind. Oficial : e th Wood Motors (K-F ) 

Coffie Motor Co., 6115 Military | Litsinger (Ford) Plans Vernon M. Ball, Inc., Elkhart, Ind.| ghumate Tack Service (Inter. | .B- F. Wood, Nichols-Wood Motors | 
Ave., Omaha, Neb., has been ap- | $7,500,000 Truck Home was host to 176 DeSoto-Plymouth| national Harvester), Olympia, | ‘Kaiser-Frazer), Centralia, Wash., sh 
pointed a DeSoto - Plymouth Fred G. Litsinger, president of dealers and their families at a| Wash., has been set ‘fer dune 5, has one oe ee pecan of his M 
dealer. : ’ party. ordi i partner, John C. ols jr., and 

The dealership is owned ana |Litsinger Motor Co. (Ford), has| PT wont was a “homecoming” or aes dye uae? - one hee ansumed Gumiéhits eoneation of : 


operated by Elmer H. Coffie. 


New Richmond (O.) School 
Gets Ford for Training 


Another unit was added to the 
Fords being furnished to schools 
in Ohio for use in their driver 
training programs when A & P 


senger-car division. 











announced a $1,500,000 building pro- 
gram in Chicago. Additional prop- 
erty adjoining its present headquar- 
ters is to be occupied by buildings 
devoted to the company’s truck op- 
erations, which are to be completely 
separated from those of the pas- 


The firm will require an entire 
square block on the near west side, 
with all buildings one story in 


during which a trophy was awarded 
the Jones Implement Co., Roches- 
ter, Ind., for having attained the 
biggest first-quarter increase in 
business over the last quarter of 
1947. ‘ 

* > 


Boston Pontiac Dealers Name 


‘Kolligian as President 


der. 
The firm was established in 1947 
when the Shumates and Bolender 
bought out McMurdy Truck Serv- 
ice. The new shop is at 2516 
Martin Way. 
* 


Schwing Motor (Hudson) 
Opens Improved Home 





the firm. The company’s name will 
be changed to Wood Motors. 


FACTS 


t 
| 
Motor Co., New Richmond, deliv- Boston Pontiac dealers have| Official reopening of the improved Pests abe tactel ty thoustt- | 
formed Pontiac Dealers Assn. of | Schwing Motor Co. (Hudson), 3324- 
Metropolitan Boston to sponsor the | 32 Keswick Road, Boston, has been SS ees ae or oe 
building and maintenance of good | announced by company officials. telligent management of their tic 
P roads, to educate the public in the : |f business—but how is one to get tor 
MILFORD Special Serwrce TRUCK |e nd Sees teckaP Sette | Included in the improvements are |] business ; co 
and for other such purposes. department and completely new ch 
ne os President is Mark Kolligian; C. offices. Hudson Motor Car Co. offi- Here is a suggestion. Get the we 
The Balanced Truck Fectn uuamtiee cna OG. a tenn, cials attended the new opening. habit of reading AUTOMOTIVE my 
treasurer. The dealers are taxing Peet oot AND FINANCE FACTS month- at 
UNIQUE FRONT-AXLE ARRANGEMENT — themselves for a fund which will | Ie’ All N ly. Prepared by the AMERICAN 1 
Perfect Load Distribution — Improved Riding Quality = for the various promotion | s ew FINANCE SERVICE and cir- to 
activities. 8 Signs in 10 Languages culated privately to the top men = 
LOWER CHASSIS FRAME — Starr Holds Open House Hail °49 Lincoln Sa amen || 
For Easier Loading and Unloading For Niles (Mich.) Crowds A new idea in new car presenta- | '” — s ' SE 
s M tion was carried out by Harold FINANCE FACT is the abi 
DUAL-SERVICE CAB — tarr Motor Sales, Inc. (Dodge- | Johns at Park Motor Sales (Lin- | monthly summary of what you | “di 
: : . Plymouth), Niles, Mich. held | coin-Mercury), Highland Park,|| MUST know about the ever- | te 
For Driving and Equipment Operation open house to dealers from near- | Mich., with the showing of the 1949 ponatnn trenks that affect your qu: 
Clear Vision to Front and Rear by towns and cities, prominent | Lincoln cars. The phrase, “All || © -77®ns ‘Tends we I 
figures in the automobile world | New,” was spelled out in 10 dif- |] >USiness. r 
and the general public. ferent languages and signs faced You will welcome intelligent on 
The new building has 6,600 | along the front of the dealership.|f_..° ne - + 
square feet of service space and | More than 20,000 people visited || 214 in the period just ahead. file 
1,700 square feet of showroom. | the dealership on the first day of | Because our business is fore- a 
— ont a president; the showing. John was 1947 presi-|{ casting automobile value trend | 
e atson, sales manager; | dent of the Detroit Auto D 
Harold Wolven, parts and supuies | Aeon. r uto Dealers |} for automotive and finance com bo 
supervisor; Edward Teske, serv- ee a panies our reports give you th (bt 
ice manager, and James Perry, Southside Motors (Dodge) fastest possible warning of any = 








parts manager. 


Dunbar’s Milestone Feted 


At Dance in Syracuse 

A dinner dance to celebrate the 
fifth anniversary of George F. Dun- 
bar as president of Syracuse Buick 
Co., Inc., 375 W. Onondaga St., Syr- 


Opens in Jacksonville 

The new Southside Motors, Inc. 
(Dodge - Plymouth), was formally 
opened with an open house observ- 
ance at the new offices and display 
rooms at 1524 San Marco Blvd., 
Jacksonville, Fla. 

I. C. (Penn) Pendarvis, president 





trend that may affect your busi- 
ness. 


Of special interest to automo- 
bile dealer members; this 
month’s issue contains a quick 
appraisal guide which was de- 
veloped at the request of many 


aouee., N. z was held in Hotel -. oo ey. 7". =_— ——— dealer members who have re- oa 
yracuse. ore than 175 employes | Treorganized, an other officers ili 
and guests attended. showed visitors over the plant dur- cently started retailing on por 
James T. Tormey was toastmas- | i" the day. Pendarvis and J. Har- |] °W" trade-ins, and have oune $2, 
ter. Speakers included James F,|!eY Moore, secretary~-treasurer, |} it necessary to change thelr 
Childs; D. A. Buckley of Pitts- staged a banquet for employes and |] appraisal policy when trading 31, 
. a ae 2 eee eens a number of Sucsts. 7 for cars to offer critical retail a 
of the Syracuse Automobile Dealers . i 
aauanaaananeeoassuseseseesesezcace Assn., and Weldon Young, zone | Baltimore Garage Men ecinne om 
i DISTRIB T R ' manger for Buick Motor division| Hear Chevrolet Plan Servicing memberships and se 
' in Buffalo. 
. CG a . Nearly 3,000 independent garage circulating AUTOMOTIVE AND cur 
' uy s . ‘ Ford A d Pr 7 owners, operators and Getosnetite FINANCE FACTS is a non- t 406 
: Organizations in key cities with experi- 1 To D rege a. gne parts and accessories retailers at- |] profit activity of the AMERI- aa 
a ence in the sale of a heavy-duty qualit ' o Dahl at Utica, N. Y. Che wrolet. in’ Baltimans wed by |] CAN FINANCE SERVICE. AU- ste 
; y qeamy § Dahl Motors of Utica, Inc., Uti evrolet in Baltimore recently ; 
Truck snvited 3 2 ; » Inc., Utica, | ¢» learn about new price and dis- TOMOTIVE AND FINANCE to ¢ 
1 Truck are invited to inquire about a few ! N. Y., has received a special award B - istri ; 
5 . ; ' ; 1 Sens Week aiaiae to count schedules in effect on Chev- FACTS is distributed solely for anc 
t attractive Franchises still available. : R. L Hines, Buffalo il a ae parts and accessories. the information of our members + 
All costeasendianis tbh be ‘ trict manager, and V'A Pinchbeck, ame = couniaie’ ate ~— and has no business program of the 
‘ siclebest dnailitaaes ' oe ae ee Chevrolet, spoke on the funda- its own to promote. pro 
: ; os nte : oa ~ ed Harrer,/ mentals of Chevrolet’s new dis- Mail your check for ten dol- hel 
2 oe ee oe ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee m nager oO a. 8, for excellence count schedules. The meeting lars t th add e. b low tod act 
in fundamentals of salesmanship,| was arranged by V. J. Hirshauer 0 ee Oe ct stat 
finances, management, competitive| Baltimore city manager for Chev- You will receive the current gra 
The MILFORD TRUCK is especially adapted for Winch spirit and facilities.” rolet. issue by return mail and any 
and Crane Service for Public Utility operation and for s ere 3 es special bulletins that may be U 
applications calling for maximum riding quality and hannon Opens K-F Outlet Pontiac Parts, Service Club issued by the AMERICAN FI- | 
stability under all road conditions. Write Manufac- In Vernon, B.C. Formed at Cincinnati NANCE SERVICE during your U 
turer for illustrated descriptive bulletin. W. F. Shannon has opened Shan-| Thirty Pontiac dealers have or- | Y's membership. As a mem- ! 
non as — > o Lea ganized the Cincinnati dealers’|§ ber, all our facilities for infor- 4 a 
non, B.C. e firm will act as dis-| parts and service club with mem- i i | 
MILFORD R A tributors for Kaiser-Frazer cars,| bership from a 50-mile radius of oe binky eer a ee sha 
. oe a — = service de-| Cincinnati. Purpose of the organ- sees = 
partment and a Texaco service| ization is to give Pontiac service . s Service 
147 Buckingham Avenue, Milford, Conn. — se oe and parts managers the chance to menanionn Panenoe es = 
é : , a e showroom in the new estab-| talk over their problems at regular 
Pioneer Manufacturers of Automotive Equipment for Public Utilities Cuan A 
lishment is 14 x 10 feet, with three | intervals. P. 0. Box 71 Miami 1, Florida real 


plate glass windows. Shannon has 


President of the club is H. H. 
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Bulls Get Gleeful; 
Short Side Rises 


By George Deery 
Staff Writer 


ONFIRMATION of a bull mar- 
ket, according to the chartist’s 
theory, adds interest to the release 
of figures on the short position of 
individual stocks on the New York 
Stock Exchange as of May 14, com- 
pared with Apr. 15. 
The short interest rose from 
1,287,019 shares on the April date 
to 1,325,570 in the newest report. 
These totals cover those issues in 
which a short interest of 5,000 or 
more shares existed, or in which 
the position changed by 2,000 or 
more shares during the month. 
Three automotive stocks, General 
Motors, Studebaker and Willvs- 
Overland, showed a gain on the 
short side for the month ended in 
May, but it should be noted that the 
increase in the case of GM was neg- 
ligible—to 20,978 shares from 20,767. 

The Studebaker position jumped 
to 14.869 from 8910 and Willys- 
Overland reached 6,175 on May 14 


Playboy Gets 
OK to Sell 
Stock Issue 


BUFFALO. — The stock registra- 


tion statement of the Playboy Mo- | 


tor Car Corp., Tonawanda, has be- 
come effective, the Securities & Ex- 
change Commission announced last 
week. By such action, Playboy is 
now authorized to sell the public 
20,000,000 shares of common stock 
at $1 a share par value. 

In allowing the stock registration | 
to become effective, SEC does not | 
indorse the stock. It is prohibited 
by law from doing so. 

However, its action indicates that | 
SEC believes to “the best of its | 
ability and knowledge” that the 
“disclosures in the _ registration 
statement are correct and ade- 
quate.” 

Playboy filed its original stock 
registration statement Feb. 17. Since 
that time, following suggestions 
made by the SEC staff, Playboy has 
filed several material amendments 
amplifying its original prospectus. 

According to its prospectus, Play- | 
boy plans to manufacture a “small 
(but not midget) modern automo- 
bile for sale in the $1,000 price 
class.” 


Auto-Lite Boosts | 
Quarter Profit | 
To $2,708,998 | 


Electric Auto-Lite, through its 
president, Royce G. Martin, re- 
ported consolidated net earnings of 
$2,708,998, equal to $1.81 per share 
for the three months ended March 
31, after providing for taxes and all 
necessary reserves. For the corre- | 
sponding period of 1947, net earn- 
ings amounted to $2,095,381, or $1.40 
per share. 

Martin stated that sales for the 
current quarter amounted to $49,- 
406,710.83, an increase of 14 percent 
over the comparable period a year | 
ago and in substance reflected the | 
steady progress that has been made 
to date in the program of expansion 
and modernization of plants and 
equipment. | 

He said that negotiations toward | 
the acquisition of War Assets Corp. | 
property at Lockland, O., have been | 
held in abeyance by government | 
action pending determination of its | 
status in the national security pro- | 
gram. 


Unissued Capital 
Upped by Reo 


Stockholders of Reo increased the | 
authorized capital stock to 1,500,000 
shares from 500,000 shares. Direc- 
tors of the company have no pres- 
ent plans for the issuance of addi- 
tional shares, a company announce- 
ment said. 

All members of the board of di- 
rectors were reelected. 








| 


against 4,990 the middle of the pre- 
ceding month. 
* * * 
N THE counter-trend to the 
above three motors, and the total 
for all types of issues, were Chrys- 
ler’s drop to 24,455 shares from 
28,804 in April and Hudson’s May 14 
total of 7,978 compared with 8,040 
in the April tabulation. 


While the short side was rising to 
28,443 from 15,619 in Standard Oil 
of New Jersey, Gulf Oil’s 3,020 
shares in May compared with 5,325 
in the preceding report. Sunray Oil 
showed 7,529 shares short. In April 
its short position was 4,196. U.S. 
Rubber climbed to 5,045 from 4,483 
in April. 

It is coincidental that the above 
report reflecting the opinion of 
the shorts on May 14, compared 
with a month earlier, was com- 
piled just one day previous to 





Auto Stocks 
May 24 May 17 





Chrysler 61% 61% 
GOON eetadiegsds 8% 9% 
General Motors .. 60% 60 
eee 20% 20% 
Kaiser-Frazer ... 11 11% 
Nash-Kelvinator . 18% 18 
ee 5% 5% 
Studebaker ...... 27% 27% 
Willys-Overland .. 11 10% 
Average for — —- 
Nine Stocks . 24.95 24.91 
up the best Saturday records 


since 1933. On that day it also 
pushed into new high territory 
for the rise. | 

In favor of the rapid rise and the 
implication of its furtherance as | 
signaled by the rail and industrial | 
averages pushing above their pre- 
vious highs in chartist’s texts, is 
the narrowness of its action for the 
past 20 months, some market stu- 
dents contend. 

” * * 
OW THAT THE roof has been 
removed, it has been predicted 

that the Dow-Jones industrial aver- 
age could reach 235 or more before 
another formidable test. 


Meanwhile, many of the so-called 


a 
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FROM BEHIND THE IRON CURTAIN—Two models of the new type of small autos that 
the Russians are producing. The sedan and station wagon are similar to the German Opel 
model. They were on display at Poland's second postwar International Fair which closed 


in Posen last week.—(Acme). 





tive of what the averages do, feel 
that many of the same doubts 
which kept the market in a rut for 
so long when inflation signals were 
flashing all over, are still here. And, 
furthermore, they have to be reck- 
oned with, they contend. 





crease its stake in the market and 
the Dow theory prove right again 
in its acknowledgment of a bull 
market, plus no serious change in 
the world political or business out- 
look, the fundamentalists are going 
to lose possible profits in the opin- 


May 15 when the market chalked 


fundamentalists, who act irrespec- 


SF...cAVU 


Beam led, beacon lighted, and when 
necessary, instrument landed . . . the great 
four-engined airliners come unerringly to 
the harbor that so often eluded uncertain 
sailing masters of the Spanish galleons. 

In 14 hours, the planes accomplish the 
four-month, storm-wracked, ’round the 
Horn course of the Salem schooners of a 
century ago... And in 30 hours retrace 
the ninety day trip of the fast tea 
clippers in the China trade. 

Air transport makes San 
Francisco less than a day away 
from anywhere in the U.S.... : 

Ten hours will take you to Honolulu, 
T. H., Washington, D. C., or Halifax ... 
twenty hours to Brussels, Panama City, 
Paris or Reykjavik...and within thirty are 
French Indo-China, Australia, Egypt. 


Tiss city’s $37 million airport, in 
the first half of 1947, sent out 129,000 air 


express shipments, loaded 2,950,000 lbs. of 


airmail; handled 29,262 commercial flights 
and some 417,000 air passengers .. . 












Unrecorded but conspicuous are Navy 
and Air Force planes... bomber V’s or 
squadrons on routine training or relief of 
units overseas ... busy MATS transports 
shuttling our AMG and State Department 
officers to MacArthur-Tokyo and all way 
stations between ... While to Hawaii and 
return, Pan-American and United Airlines 
on daily schedules, carry annually some 
25,000 passengers each way. Thus 
far, the air age is in overture... 
Too few Americans are now 
~ aware that two-thirds of the 
world’s population, and the majority 
the earth’s land mass, is on the other side of 
of the Pacific .. . that more of tomorrow 
lies beyond the International Date Line 
than the calendar. Air transport adds to 
the city’s industry and payrolls, brings 
more buyers to its banks, suppliers, stores 
... signals Ceiling and Visibility Unlimited 
to San Francisco as a market. 

Of major importance in San Francisco 
marketing plans. . . 
marketing medium, The Chronicle. 


is the city’s major 


Home-owned and home edited, The 


Should the public continue to in- 


New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 





Chronicle is wide-visioned . . . gives lucid 
coverage of local events, and probably the 
best presentation of general news of any 
newspaper west of New York .. . is 
indispensable to the locally well-informed. 


EnpispensaBie also in making sales 
of merchandise as well as mental attitudes, 
The Chronicle sells both women and men, 
housewife and executive, young and old 
... does a major job for San Francisco’s 
big department stores agd the smartest 
specialty shops, brings crowds up and 
down Market Street. 

With proven performance record in all 
price brackets, and among all income 
groups ... The Chronicle moves house 
dresses and opera wraps, breakfast cereal, 
caviar and country houses . . . is the prime 
medium for motor cars at all prices, sells 
more family sedans and sports coupes, 
four-door jobs and convertibles, gasoline, 
oil, tires, and accessories. 

For a better understanding of the San 
Francisco Bay Area market and its premier 
medium, call any SF W representative! 


san Francisco Chronicle 


SAWYER, Fercuson, WALKER Co., National Representatives 





ion of many competent observers. 
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'47—RM convertible, 1, $2,600. 
’47—Super sedan, 1, 
'46—Super sedan, 


'47—(62) sedan, 1, $3,575. 
OHEVRO 





indicating slight downward trend. Sev- ; D 
enty-ceight cars sold out of 170 offer- een 1, 
7 BUICK '46—Sedan, 1, $1,575. 
ou wee, 2. oe WICHITA FALLS, TEX. ‘40—Seaee, 1, 0 


*47—(62) sedan, 
*41—(61) sedan, 1, 1’ $1'800: 











(Wichita Falls Auto Auction. H. W. 
Cook, ‘owner. Auctions every Tuesday. 
Prices are for May 18.) 
(Thirty-two cars sold here out of 81 
offerings.) 


BUICK 
'48—Super sedan, 1, $3,235. 


'48—FL sedan, 1, $2,575; 1, $2,450. 
: $2,400. 










yy G2/008. 












'47—8D 





'46—SD sedan, 
'46—Sportsman, 









, $1,860. 
‘46—Sedan, 1, $1,575. 


FORD 
'48—8D sedan, 1, $2,165; 1, $2,140; 


1, $2,100. 
'48—Convertible 1, $2,390. 
D sedan, i, $ 





*41—MD a ,1,$ 
1, $740; 1, $945; ,150; 1, $2, '47—Sedan, 1, $1 
39—Sedan, 1, $625; 1, 4, gues » $2, 
ae '46—SM sedan, 1 Sr'ss0; 1, $1,380. 
F * DE '40—Sedan, 1, 
1, $850. CHRYSLER 


46—SD sedan, 1, $1 ay 
*42—8D — a 


1 
*41—Sedan, $935; , $700; 
2, 0. 


neat $265. 


HUDSON 
*47—Super Six sedan, 1, zs. 675; 1, $1,990. 


*39—Deluxe sedan, 1, 
—Zephyr sedan, 1, $260. 
"37 1» he ‘ 
wal MEROURY 
*'39—Sedan, 1, $595. 
NASH 


'29—Lafayette sedan, 1, $610; 1, $585. 
OLDSMOBILE 


*42—(98)sedan, 1, $1,250. 
*41—(76) sedan, 1, $985. 
*40—(90) sedan, 1, $560. 
PACKARD 
*41—Clipper sedan, 1, $900. 
PLYMOUTH 
'47—SD sedan, 1, $1,915. 


*47—Deluxe sedan, 1, $1,845. 
*46—Deluxe sedan, 1, $1,595. 

*41—SD club coupe, 1, $1,050; 1, $650. 
*40—Sedan, 1, $600. 








FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 

FIRST! 

FIRST! 

FIRST! 

FIRST! 

FIRST! 

FIRST! 

FIRST! 

FIRST! 

FIRST! 

FIRST! 

FIRST! 

FIRST! 
FIRST! 

















'41—Convertible, 1, $955. 
FORD 


'48—Half-ton pickup, 1, $1,930. 
'46—SD sedan, 1,686. 
*41—Sedan, 1, $000; 3 , $875. 
'39—Convertible, $700. . 


'47—Sedan, 1, $1,815. 
'46—Sedan, 1, $1, eo. 














‘48—(8) sedan, 









'48—Deluxe sedan, 1, 3, 000. 
'46—Deluxe nan oNTIA $1, 2 1, $1,480. 


'47—Sedan, 1, $1,855. 
46—Sedan, r $1,930. 


CHARLOTTE, N. C. 


(E. M. Stafford, Inc. Auction every 
Wednesday. Prices are partial listing for 


sale of May 19.) 
See Vee Sane > Gove 5 SS 




















BUICK 
'48—RM sedan, 1, $. 225; 1, $3,140. 
*48—Super — , $3,125. 

'47—RM sedan, 2 375; 1, $2,300. 











FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 


; 
| AUTOMOTIVE NEWS 
z Led in Total 

Lines of Display 

p Advertising 

1 ...for1947 @ 
; 

; 

F 

; 

F 

; 








(Only publications whose circulation is 
audited by the ABC included) 


Lines 
ee eg Me DI a 1,208,000 
So ois Gs ying ween N00 a8 1,020,000 
960,000 
711,200 


MOTOR 


ae ee OP Cees oes 


PENOBSCOT BUILDING DETROIT 26, MICHIGAN 


ADVERTISING OFFICES 


NEW YORK: Edward Kruspak, Advertising Manager, 51 E. 42nd St., 
F Murray Hill 6-0104; CHICAGO: 5. Goldstein, Western Manager, 360 N. 

1 Michigan Ave., State 6273; LOS ANGELES: R. E. Deibler, 2506 W. 8th 
Fl St., Federal 0303; DETROIT: Dick Webber, Advertising Representative, 
Penobseot Building, Cherry 0495. 


FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 
FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! FIRST! 


























'48—Sedan, : i, 
'47—Convertible, * 1, $2,100; ‘1, $1,900. 


‘48—''600’ sedan, 1, $2,200. 
OLDSMOBILE 


1, $3,325. 






YMOUTH 
'48—Sedan, 1, $2,275; 1, $2,150. 
'47™—Club coupe, 1, $1, 
'46—Sedan, 1, $1,465; i, $1,425. 
'42—Sedan, a rier , $825. 


0 
’48—(8) convertible, 1, 2.700, 1, $2,825. 








. 
me 115; 1, $900. 
» grup 


EBAKER 
'48—Commander convertible, 1, $2,690. 
'47—Commander sedan, 1, $1,775. 
WILLYS 


'48—Station wagon, 1, $2,075; 1, $2,000. 
'47—Station wagon, 1, 325. 


TOLEDO, O. 


(Des Greiner Sale. Auction every Thurs- 





BUICK 
'48—RM convertible, 1, $3,460; 1, $3,330. 








FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
FIRST! 
































450; 1, 
1, $2,100; 1, 
ILLAC 










1,825 ; i $1,750. 
'47—Convertibie, 1, $2, 100; 1, $1,890. 
i, i. orb 1, $1,540. 


'49—Sedan, 1, a 1, $3,600. 

















Average Used Car Prices 
( Compiled by Automotive News) 



























May 1948 April March 
$ $1,422 $1,360 Model (to date) 1948 1948 
1948...... $2,484 $2,352 $2,190 
1947...... 2,002 1,945 1,842 
1946...... 1,679 1,618 1,540 
Pe 1,089 949 966 
eee 901 912 887 
Des tees 778 756 735 
Overall 
Fee ee eee eee! 2 eee Average.. $1,480 $1,422 $1,360 











(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 










'47—FL convertible, 1, $1,810. 

*46—F'L aerosedan, 1, $1,810. 
'46—Pickup, 1, $1,250. 
42—Sedan, 


'39—Coupe, i $e $675. 1, $750. 
'41—Sedan, 1, $1,160; 1, $1,055; 1, $850; 
'48—(61) coupe, 1, $4,900. 1, $745. 
*47—(62) convertible, 1, $4,250. '41—Club coupe, 1, $1,025. 
*46—(61) sedan, 1, $2,710 . *39—Sedan, 1, , 
'41—(61) sedan, 1, $1,425. "38—Sedan, 1, $475. 
*34—-Sedan, 1, $140. 


'47—RM sedan, <3 "Se 475. 


















*48—5SM sedan, 1, $2,275. CHRYSLER 
‘47—SM sedan, 1, be a ‘42—Sedan, 1, $810. 
, $1,700; 1, $1,582; DE SOTO e 


'47—%-ton pickup, 1 
650. 


1, $1, 
'47—FL *aerosedan, 3 $2,1 


*48—Club coupe, 1, $2,750. 
50. E 
a a 1, $1,950. 


DO! 
'47—F™M club ones *41—Sedan, 1, $710. 





47—SM coupe, 1, $1,630; 1, $1,660. 
47—FL sedan, 1, $2,060. *48—SD sedan, 1, $2,140. 
ad sedan, 1, $1,660; 1, $1,700; ’48—Pickup, 1, $1,910; 1, $1,890: 
, $1,550. 1, $1,780; 1, $1,740. 
“1—FL ‘sedan, 1, $1,060, '46—SD sedan, 1, $1,580; 1, $1,500 
46—Panel, 1, $1,110. 









'41—SD club coupe, 1, $825; 1, $1,060. 7 
CHRYSLER '42—Sedan, 1, $1,100. 

'47—Town & Country ae, 1, $2,675. |’ 1, / 
*39—Imperial sedan, 1, $800; , $525. 

DODGE 
BS me » $2,150. 
’41—Panel, ” $640. 

—. 
’48—Station a. » $2,150. 
'48—SD sedan, 1, $2, 410: a, $2. 150; 

1, $2, 100 

46—Coupe, 1 . $e 510. 
'46—SD sedan, . oS. 580; 1, $1,615 
'42—Sedan, 1 : 
'41—Sedan, 1 : Sais; 1, $920. 
'40—Convertible, 1 , $950. 
40—Sedan, 1, $560. 

NASH 
*47—Sedan, 1, $1,735. 

ae 

'47—(98) convertible, $2,850. 
*41—(76) sedan, 1, $836; 1, $850. 
*40—(98) sedan, 1, $850. 
*39—Club coupe, i, $730. 








'36—Sedan, . $500; 1, $430. 
KAISER 
'47—Sedan, 1, $1,230. 


MERCURY 
’46—Club coupe, 1, $1,700. 
(Continued on Page 21, Col. 1) 


Most Outstanding 


Value Ever! 
NEW TWO-WAY 


$7 
ib —kaneueine 1, $1,050. 
‘PLYMOUTH 
'48—SD sedan, 1, $2,260. 
'47—8SD aa, i $1,850. 
’46—Sedan, 1, $1,625; 1, $1,615; 1, $1,640. 
PONTIAC 


'48—(6) convertible, 1, $3,000. INTER-COMMUNICATION 
‘tte a CO sang TALKING SYSTEMS 
"47—(6) sedan, 1, $2,325. (Made from U. 8. Signal Corps Surplus) 
'46—(6) sedan, $1,860. 

srobEnAKER $49.95 


*48—Commander convertible, $2,810 
‘47—Champion club coupe, 1, a 


8 
*38—Opel (4 cyl.) Kadette, 1, $400 


CORRY, PA. 


(Corry Auto Auction. Sale every Satur- 
day. Prices are for sale of May 15.) 
(Some '48s, '47s were off in price from 
previous week. New stocks generally 
holding well. Pickups lost ground, 
mostly on Ford.) 
BUICK 
'47—Special sedan, 1, $2,325. 
*46—Super sedan, 1, $2,125; 1, $2,300; 
1, $2,110. 
'42—Special sedan, 1, $920. 


. At this price the Unit in- 
cludes: Converted Master am- 
plifier, one remote station and 
100 feet of wire. 

. Has capacity for five sub sta- 
tions. 

. These sets have the outstand- 
ing features — remote station 
can answer from a distance. 

. Talk from your desk to ship- 
ping room, warehouse or other 
offices, etc. 

ae, 3 . . Amateur can install — All 

s ILLA wires are numbered. 

owe note . Plug in A.C. - D.C. Circuit. 

. Send Check or Money Order. 
Open accounts to rated con- 
cerns. 


TOPS’'N SALES & 


DISTRIBUTORS 
1328 NORTH WELLS STREET 
CHIOAGO 10, ILLINOIS 


sedan, 1, $2, 
‘st —Convertibie, L $2,400 
or ee. x ‘$1,910; om $1,880; 

, $1,800; a $1,830. 
“47 —FL aerosedan, 1, $2,060. 

DE SOTO 

’48—Custom sedan, 1, $2,830. 
*46—Sedan, 1, $1,750. 


' ste eS Telephone: WHiItehall 5281 

8—Club coupe, Affi of " ’ . 
1. $1,840. Hate Tops’n Catering, Inc 

‘43—Beaae 1, $1,000. 

*41—Sedan, 


, $1,120; 1, $1,125. 
FO 


RD 
‘48—SD sedan, 1, $1,980. 
*47—Convertible, 1, $2,180. 
‘47—SD sedan, 1, $1,700. 
*46—Club coupe, 1, $1,625; 1, $1,425. 


*47—Sedan, 1, $1,620. 
HUDSO. 
*48—(8) sedan, 1, $2,710. 
N. 


ASH 
*46—''600"’ sedan, 1, $1,415; 1, $1,340. 
OLDSMOBILE 
*47—(98) sedan, 1, $2,390. 
*47—(76) sedan, 1, $2,300. 
'47—(98) convertible, 1, $2,600. 
PACKARD 
‘41—(110) convertible, 1, $900. 
P 


"48—(8) convertible, 1, $3,000. 
'47—(6) convertible, 1, $2,475. 
STUDEBAKER 
'47—Land Cruiser sedan, 1, $2,375. 
'42—-Champion sedan, 1, $700. 


JACKSON, TENN. 


(Roy Simmons Automobile Auction. Sale 
Listing is for sale of 


(Prices steady but volume off. Trad- 
ing active. Sold 58 cars out of 119 
offerings.) 


BUICK 
'46—RM convertible, 1, $2,275. 


a rbd DETROIT 


"48—FL conennee, Ze Saree: 1, $2,390. 

*48—F'M sedan, 

'48—SM club oe : nt 290. 

'48—Half-ton packue, 1, $1. are; 1, $1,850. 

| aerosedan, 125; 1, $2,065; 
» $2,020; 1, $2135 

“47a club coupe, 1, $1,900. 

*47—Sedan, 1, $2,025. 


MOST 


CADILLAC SQUARE 








"47-4 


"47— 





p 
, 








LL 
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Used Car Auction Prices 





(Continued from Page 20) 


OLDSMOBILE 
'46—Sedan, 1, $1,800. 
*39—Sedan, 1, $760. 


aes a 
*46—Sedan, 1, $1,275; 1, $1,030 
*41—Sedan, 1, $700." 
*40—Sedan, 1, 


PONTIAC 
*48—Streamliner (8) oan 1, $2,975. 
*48—(8) a 860. 
*46—(8) sedan, 1, $1, aoe 
*41—Convertibie, ys $820. 
*40—Sedan, $760. 

*37—Sedan, 


INDIANAPOLIS 


(Ken Schaefer, Inc. 


Col. R. V. Martin, auctioneer. ) 
oa aes 
oS aan, 1, $3,025. 
‘48—RM sedan, , 830. 
’47—Super cameras. 1, $2,670. 
*47—RM sedan, 1, 450. 
'46—RM sedan, 1, $2 315. 
'46—Super sedan, , $2,305; 1, $i. 940. 
'42—Special a 1, $1, ‘700 
anmase 
*47—(61) 850. 
"46—(62) ton , 1, $2,730. 


CHEVROLET 

'48—FL aerosedan, 1, $2,545; 1, $2,515. 

'48—FL sedan, 1, $2,470. 

'48—SM sedan, 1, $2,270. 

'48—Half-ton pickup, 1, $1,6 

*47—FL ae , $2, 145; ia, $2,020. 

*47—FM club + , $2,000; 1, $1,910. 

‘47—SM sedan, 1, $1,825; 1, $1,650. 

*46—FL aerosedan, 1, $1,815. 

*46—SM sedan, 1, $1, 3 1, $1,500; 

1, $1,410. 

*42—Sedan, 1, $1,075; 1, $810. 
CHRYSLER 

*46—Windsor sedan, 1, $2,025 


CROSLEY 
‘47—Sedan, 1, $550. 
"47- Convertible, 1, $485. 


DE SOTO 
*47—Club coupe, 1, $2,510. 


DODGE 
'48—Half-ton eee! 1, Py 695. 


*47—Sedan, 1, $2, ,800, 
*46—Half-ton pleiun,, 1, "$1, 300; 1, $1,055. 


FORD 
*48—SD sedan, 1, aio 1, $2,010; 

1, $1,900; o 58,018; 1, $1. 875. 
*48—Half-ton - Rhy , $1, 740; , $1,710. 
"47—SD convertible, 1, ‘$2,040. 

*47—SD club coupe, 1, $1,960. 
*46—Sedan, 1, $1,530; 1, $1,460. 


“47—Sedan, 1, $1,510. 
HUDSON 


"48—(6) sedan, 1, $2,600. 
KAISER 
‘47—Sedan, 1, $1,510. 
MERCURY 
"48—Sedan, 1, $2,235. 
'48—Club coupe, 1, $2,140. 
*46—Sedan, 1, $1,730. 
"46—Sedan, 1, $1,675. 
NASH 


"46—Sedan, 1, $1,310. 
OLDSMOBLLE 
*47—Sedan, 1, _— 
AOCKARD 
*47—Seven- aun 1, $2,755. 
PLYMOUTH 
"48—SD sedan, 1, $2,296; 1, $2,100. 
*47—SD sedan, 2, $1,800. 
*46—Sedan, 1, $1,690; 1, $1,325. 
*42—Sedan, 1, $500. 
*41—Sedan, 1, $970. 
re aie 
'46—(6) sedan, 1, 
41—(6) sedan, 1, Seas, a $760. 
8TU DEBAKER 


‘47—Commander sedan, 1, $2,290; 
1, $2,000. 
'47—Champion sedan, 1, $1,900; 1, $1,850; 


1, $1,800. 
'46—Half-ton pickup, 1, $1,010. 


ALBANY, N. Y. 


(Tim Anspach's Dealer Auto Auction. 
Sale every Monday. Prices are for sale of 


May 17.) 
(Market shows prices firm on all makes 
and models. Seventy-two sales out of 
101 offerings.) 
BUICK 


'48—Super sedan, 1, $3,070. 
‘48—Super convertible, 1, $3,320; 1, $3,35u. 
'47—Super convertible, 1, $2,840. 
‘47—-Super sedanette, 1, $2,420. 
46—Super sedan, 1, $2,150; 1, $2,120; 
1, $2,160. 
'46—Special sedan, 1, $2,080. 
'41—Special sedan, 1, $1,160; 1, $1,150. 
'40—Special sedan, 1, $1,050. 
CADILLAC 
‘47—(61) sedan, 1, $3,500. 
'42—(61) club coupe, 1, $1,770. 
'41—(62) sedan, 1, $1,550. 
CHEVROLET 
48—FL aerosedan, 1, $2,480; 1, $2,460 
48—FM sedan, 1, $2,260; 1, $2,350. 


‘47—SM sedan delivery, 1, $1,340. 
'47—FL aerosedan, 1, $2,068; 1, $2,100; 


1, $2,110. 


'46—FM sedan, 1, $1,720. 
*46—SM sedan, 1, $1,700. 
'42—SD sedan, 1, 
*39—Coupe, 1 


‘48—Windsor sedan, 1, $3,010. 


$1,060. 
$550. 
CHRYSLER 
DE SOTO 


'48—Custom limousine, 1, $2,875. 
DODGE 


'48—Custom sedan, 1, $2,600; 1, $2,660. 

'47—Deluxe sedan, 1, $1,810. 

‘46—Half-ton pickup, 
FO. 


1, $950. 
RD 


‘48—SD sedan, 1, $2,125. 
'48—Deluxe sedan, 1, $2,020. 
‘47—8SD sedan, 1, 31, 820; 1, $1,725; 


1, $1, 640. 


'46—SD ‘station wagon, 1, $1,800; 1, $1,650. 
'46—SD convertible, 1, $1,750. 
'46—SD sedan, i $1,500. 
'41—8D sedan, 1, $ 
'40—Deluxe sedan, 1, $740. 
FRAZER 


‘48—Manhattan sedan, 1, $2,425. 
HUDSON 


‘47—(8) convertible, 1, $1,600. 
'46—(8) sedan, 1, $1,480. 


ee 


‘48—Club compe, 4 » $2,150. 
46—Sedan, 


1,570; 1, $1,600. 
850. 


‘de—Denvertibte. i ote 


48—Ambassador cmb coupe, 1, $2,285. 


‘46—*''600’’ sedan, 1, $1,560; 1, $1,550. 
OLDSMOBILE 
“47—(66) convertible, 1, $2,450. 


Auction every Thurs- 
day. Partial listing of sales on May 13. 








*46—(66) sedan, 1, $1,900. 
*41—(76) sedanette, 1, $1,000. 
*38—Sedan, 1, $210. 
PLYMOUTH 
'48—SD sedan, 1, ae 
'47—Station ae , $2,200. 
'47—SD sedan, $1, "300 
‘'b-—abehone anion. 1, en’ ,570; 1, $1,340. 
'46—SD sedan, 1, $1,7 
ocerman 

*48—-(8) sedan coupe, 1, $2,925. 
'47—(6) sedan, 1, $2, 270. 
'47—Streamliner (8) sedan, 1, $2,300 
*41—(6) sedanette, 1, $870. 
'40—(6) sedan, 1, $920 

STUDEBAKER 
'47—Champion sedan, 1, $1,760; 1, $1,835 


RICHMOND, VA. 


(Automobile Auction of Virginia, Inc. 
H. Michael Ryan, president. Auction every 


Friday. Listings are sales for May 14.) 
(Over 300 buyers from nine states at 
last sale, all seeking late model stocks. 
Presently have ready market for 250 
°46s, "478 and °48s. Supply failing to 
ane Guan} 


ce Y 
'48—RM sedanette, 1, $3,400. 
'47—Station wagon, 1, $2,750. 
'41—Convertible, 1. $950. 


© 
*47—(61) sedan, 1, $3,425. 
CHEVROLET 
'48—Two-ton truck, 1, $1,550. 


| 


tor. 


'48—SM sedan, 1, $2,205; 1, $2,210; 
2,050; 1, 
ou 770; Zz $1,725; 
100. 


,$ 
'47—sM sedan, 
1, $1, 750; ‘1, 

'46—FL aerosedan, a, $1, 760; 1, $1,700. 
'46—Half-ton pickup, 1, $710. 
'46—Two-ton truck, 1, $1,100. 
*40—Convertibie, 1, $825. 

DE SOTO 
'46—Convertibie, 1, $2,000. 

DODGE 
'47—Sedan, 1, $2,200. 

'46—Sedan. 1, $1,770. 

'42—Half-ton pickup, 1, $480. 


FORD 
'48—SD sedan, 1, $2,065; 1, $1,950; 
1, $2,100; 1, $1,975. 


'48—Half-ton pickup, 1, $1,725; 2, $1,600. 


'47—SD sedan, 1, $1,674; 
1, $1,725. 
*46—Convertible, 1, $1,700; 1, 
1, $1,610; 1, $1,585. 
MEROURY 
‘48—Convertible, 1, $2,500. 
'46—Convertible, 1, $1,775. 
PACKARD 
*41—Sedan, 1, $850. 
'39—Sedan, 1, $350. 
PLYMOUTH 
'48—SD sedan, 1, $2,180. 
'47—SD sedan, 1, $1,800; 1, $1,600 
'47—Station weoms. 1, $1,900 
0) 


INTIAC 
'41—Sedan, 1, $790. 
STUDEBAKER 
*47—Sedan, 1, $2,200; 1, $1,775 
WILLYS 
'48—Station wagon, 1, $1,800. 


LOUISVILLE 


(Auto Auction Sales. 


1, $1,700; 


$1,440; 


(The market here very good. 
enough 


Not 
new cars available to meet cur- 


Fred Miller, opera- 
Sale every Tuesday. Listings are for 
sale of May 18.) 


rent demand. ‘46s and ‘47s bring top 
prices. Dealers admit present stocks 


Ninety-two. cars sold out of 167 offer. 


ings.) 
BUICK 

'48—Super sedan, 1, $3,075. 
‘47—Super convertible, 1, $2,825. 
'47—Super sedan, 1, $2,175. 
’42—Super sedan, 1, $1,155; 1, $1,215. 
'48—F'L convertible, 1, $2,400. 
'48—F™M club coupe, 1, $2,200. 
'47—FL convertible, 1, $2,250. 
'47—FL aerosedan, 1, $2,140; 1, $2,230. 
‘47—F™M sedan, 1, $1,830; 1, $1,840. 
*41—Club coupe, 1, $1,410. 
*41—Sedan, 1, $900; 1, $955; 1, $100 


DOOGE 
'46—Custom sedan, 1, $1,395; 1, $1,700 
'42—Custom sedan, 1, $765. 
"41—Custom sedan, 1, $860. 


| FORD 
'48—SD sedan, 1, $2,035; 
*47—SD sedan, 1, $1,810. 
'46—SD sedan, 1, $1,395; 1, 

1, $1,810. 
'42—-SD sedan, 1, $840. 
'41—SD sedan, 1, $750; 1, $785; 1, $875 
*40—SD sedan, 1, $820; 1, $900. 
HUDSON 


1, $2,055. 
$1,440; 


*42—(6) sedan, 1, $595. 


MERCURY 
*49—Sedan, 1, $3,450. 
'46—Sedan, 1, $1,730. 
'40—Convertible, 1, $890. 
OLDSMOBILE 
'47—(78) sedan, 1, $2,250. 
'46—(76) sedan, 1, $1,820. 
*41—(66) sedan, 1, $785. 
PLYMOUTH 
'48—SD sedan, 1, $2,300; 1, $2,200 
*41—SD sedan, 1, $610. 
PONTIAC 
'47—(8) sedan, 1, $2,250. 


*46—(8) sedan, 1, $2,125. 
*41—(6) sedan, 1, $900; 
WILL 


1, $1,120. 
¥s 
Ee wagon, 1, $1,550. 
$865. 


'47—Jeep, 1 
‘MISCELLANEOUS 
’48—Ford half-ton pickup, 1, $1,650; 
1, $1,700. 


*48—Chevrolet one-ton, 7 $1,810. 
*47—Chevrolet half-ton, , $1,600. 






Eaton Arranges 
For Output of 
Axle in Canada 


CLEVELAND.—Eaton Mfg. Co. 
of Cleveland has joined the grow- 
ing ranks of American manufac- 
turers to cooperate on a program 
to bring into Canada the fabrica- 
tion of automotive units previous- 
ly produced only in the U. S. 
Eaton said its action was taken 
to assist Canadian truck manufac- 
turers to live within dollar ex- 
change quotas, and that arrange- 
ments had been completed with 
McKinnon Industries, Ltd., to man- 
ufacture Eaton two-speed truck 
axles in St. Catharines, Ont. 


At first, Canadian production 
will be confined to axles for trucks 
of 1% to 3-ton capacity, Eaton offi- 
cials said. 
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ENJOY THE METROPOLITAN 


GRAND OPERA SEASON IN 


Each Springtime the Metropolitan Grand Opera 
comes to Dallas for a season—one of its rare depar- 
tures from home and its only appearance in the 


Southwest. 


Dallas city dwellers make up perhaps half of each 


capacity audience. The rest come from outside the city. 


From grand opera to specialty shop, everything in 
Dallas considers the great out-of-city part of the Dallas 


market. 


That's the market-area that's covered only by The 
Dallas Morning News. The ‘‘Met'’ knows it's the best 
concentration of buying power in the whole Southwest. 


Sell the readers of The News and you have sold the Dallas Market. 


Che Hallas Morning News 


CRESMER & WOODWARD, INC., Representatives 


New York @ Chicago e¢ 


Detroit « 


los Angeles 


Son Francisco 


Member 
AMEKICAN 
NEWSPAPER 
ADVERTISING 
RETWORK 


THE TEXAS ALMANAC—RADIO STATIONS WFAA AND WFAA Fu 






but at home they vad “jhe Dallas News 

























Automatic Shifts 
Predicted Soon 
For All Makes 


Current Prices 


(Includes '49 Lincolns, Mercurys) 
follewing advertised delivered 


Suey aut haetnas demas eek tonsens BUFFALO.—"“Some form of vari- 
taxes. They do NOT include transporta- |able speed transmission or auto- 


matic transmission will be found 
soon on all but the cheaper cars— 
and it is likely there at an added 
cost,” A. T. Colwell, vice-president, 
Thompson Products, Inc., Cleveland, 
predicted at the engine rebuilders’ 


CK—Series 40 Special — 4-dr. sed., 
$1, a3: 2-dr. sed., $1,611; Series 560 Super 
—4-dr. sed., $1, 929; 2-dr. sed., $1,843; 
conv., $2,333; stat. wag., $2,940; ‘Series 70 
r—4-dr. sed., $2,232; 2-dr. sed., 

$2,131; conv., $2,651; stat. wag., $3,249. 


OADILLAC—Series 61—4-dr. sed., $2,- 


oat sed. cpe., pe 4 Series nee sed. meeting here last week. 

,781; sed. epe., ,719; conv., 174; c 

Sertes Sa fot, $3,506; Series 6 Colwell said that “major estab- 
4-dr. sed., ,471; 7-pass. touring he TV ‘ 

$4,686; 7-pass, Imperial, $4,887; -9-pass. lished American companies are not 
bus. sed., $4,368; 9-pass. bus. Imperial, 


OHEVROLET — Stylemaster—4-dr. sed., 







$1,276; 2-dr. sed., $1,219; spt. cpe., $1,- 
202; bus. cpe., $i, 160; Fleetmaster—4-dr. 
sed., $1,345; 2-ar. sed., $1,286; spt. cpe., 
$1,281; oonv., $1,628; stat. wag., $1,893; 
-dr. sed., $1,371; sed. cpe., 
€,313. Car Registrations by states are 
OHRYSLER — Royal — 4-dr. sed., $1,- released here weekl S 
772.75; 2-dr. sed., $1,735.75; spt. cpe., eee 


pleted by R. L. Polk representa- 


$1,762.25; bus. cpe., $1,667.50; Windsor— 








4-dr. sed., $1,825.25; 2-dr. sed., $1,804.25; tives In state capitals. 4 
spt. cpe., $1,814.75; bus. cpe., $1,720; 3 
cony., ‘ , 208.50; Sareeeerr0 25; 4-dr. sed., a 
2,105.75; 2-dr. sed., $2,0 spt. cpe., ; —— 
3 089.75; bus. cpe., $2,005.50; New Yorker | 45 States tage aoe A 48: 19182 
—4-dr. sed., $2,211; 2-dr, sed., $2,184.50; | Reported for March _'47!_ 14921) 
spt. cpe., ‘$2, 195; bus, cpe., $2,105.75; | New York 48) 3260 
conv., $2,604.50; Town & Count on. 47) 211 
Serre oe oO et e175 75, Mma, $2. | 46 States Reported 48. 22442) 
301.50; Windsor—S-pass. sed., $2,227.75; | to Date for March '47|_ 17032 
Mm., $2,364.25. 


CROSLEY—2-dr. sed., $927; conv., $959; 
stat. wag., $991; spt. utility, $852. 
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likely to make radical departures in 
design, but will continue to change 
gradually.” 


In Europe, he said, there have 
been many cars, very often of 
flighty and extreme design, as op- 
posed to the practical and sound 
development by American makers. 

“The small European-type engine 
is not foreseen for use in America,” 
Colwell said, “because this engine 
cannot stand long high-speed run- 
ning on our express highway. At 
present prices probably the only 
foreign cars to find a market here 
will be the super-elegant and dis- 
tinctive cars appealing to the Holly- 
wood type clientele—at a decidedly 









poorer dollar value than our own 
products.” 

Aluminum will be more widely 
needed to save steel and reduce 
weight, Colwell declared. Some hold 
the opinion that the steel shortage 
is not temporary, but likely to con- 
tinue for years, he added. 


“Many families,” Colwell said, 
“want and will buy a second and 
smaller car. With present backlogs, 
and the limited supply of steel, 
however, there is no incentive for 
the larger companies to produce 
such a car. Yet, if production 
dropped off drastically the small 
car could come quickly.” 


When backlogs are filled, said 
Colwell, lower prices may produce 














a newly-designed car, smaller, 
lighter, more economical. However, 
substantial savings cannot be made 
by cheapening present designs, he 
declared. 


Texas Registry 
Up 26 Percent 


AUSTIN, Tex. — Motor vehicle 
sales in Texas showed an increase 
in March of 26 percent over Febru- 
ary sales, and of 25.9 percent over 
sales for March, 1947. 

Sales for the first quarter of the 
year, according to the bureau of 
business research of the University 
of Texas, were up 14.6 percent from 
sales for the same period last year. 





Passenger Car Registrations, 46 States for March, ’48-'47 














i i | 3 3 ' ' e 

gi g Fl i 3 : 
< | | fe = 
2736! 54292; 7146 1575; 4983; 14518; 35302; 4007, 8772, 6698 828; 6997. 8433) 14358 
_2950\ 40497; 5995) 1084) 4001| 12616) 36274) 1470 7283) 2651 1593) 75797553) 11908) __ 
627; 5371 1131) 172; 1288; 2403; 3210, 426 1232 694 201 7% 1284, 2518 
_431| 3439 _784) J 84) 636) 1871) 3239 ~ 9 26) 85! 303 239 _925 943 P _ 1849! 
3363| 59663. 8277 1747; 6271; 16921) 38512) 4433 10004 7392 1029; 7793| 9717) 16876 
338) 43936 6779 1168 4637) 14507 39513} 1556 8134) 2954" 1832 8504 | 8496 13757 



















10599, 2299 544, 250573 
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4182, 24056 

2820; 22768) 13516 6740 1244; 39205592 
1177, 2869; 2631, 1379-279) «397, 33345 
391} 2540, 1792' 736 142) ~——7|_23459 
5359, 26925 21697 11978 2578 941) 283918 
3211) 25308) 15308| 7476 1386 46 22896 


Passenger Car Registrations, 18 States for April, °48-° 47 















































bassador Slipstream—4-dr. sed., $1, 71808; 





“eu0"’ Super Series—4-dr. sed., $1 '508.05; 
sed. cpe., $1,469.05; Ambassador — 4-dr. 
sed., $1,820.95; sed. cpe., $1,762.95; stat. 
wag., $2,239.95; conv., $2,250. 


OLDSMOBILE — Series ‘'66’’ Six — 4-dr. 





DeSOTO—Deluxe—4-dr. sed., $1,656.50; 
2-dr. v6 $1,619.50; spt. =: asl = 7? ae . : 
epe., $1,551; itom—4-dr. sed., ° ; | oa a | ca 
2-dr. sed., $1,648; spt. cpe., $1,698.50; | | | | | | 
conv., $2,092.50; _ wag., $2,427.75; Car Registrations by states are | | 
ODOR Deese—t-dr. sed., $1,605; 2-|| Telemed here weekly, as com- | | 4 j | 
dr, sed., $1,512.75; bus. cpe., | $1,439; | | Pleted by R. L. Polk representa- sl aiel 4g | 
Oustom—4-dr. sed., a. eer ee town sed., tives in state capitals. ¢ 5 | | @ 3 = | i q | | = 3 | i | 3 
1,631.25; spt. cpe., $1,602.25; conv., §$1,- | 5 
toi; &-pass. sed., $1,931. Bai = [ eo é | 6 i e i | ie |= = g tm a Zz 2 Piele@lé J nisi L 
FORD — Deluxe “6” — 4-dr. sed., $1,-| 7 States Previous! ‘48; 3147) 982| 8119; 16 
of? : | | | 1616) 401) 1467) 3173) 2786| 1097) 14:4, 1785) 121; 492) 1429) 2278; 905) 4570) 2974) 1495) 399) 170) 40520 
SE one ee eee es “Et: | Reported for April _'47\_ 2706; 688; 6986) 1148) 154) “ag ‘2477\_ 4632| 358; 1019, 462' ~—320|_:1333| 1331) 1988) 588) 3950) 2514) 1082; 311; _—7|_-3487> 
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$1,329.77; bus. epe., $1, ,250.83; stat, wag. . ‘47| 389; 131; 918) ~—«47)—22| 95) 3H} 474] 39] 44) 58} 58) 174) 279; 327/94] 456) 428) 175) 35) 1} 4755 
$1,893.32; Deluxe **V-#’’—4-dr. sed., $1,- | District of Columbia ‘48's 7! 83, 437 83} 16) 49; 231 93; 31) 77) «649 5) 7 58, 123) 63) 412; 192); 94 6; 18; 2300 
eet Oe. eee) we Se Rie ter, ‘47|__135| _59|_-450]_—t|_—stt|_~—29|—229] 245] 20] 34} si] 5) 29]——55) 150) —«55| 281/200}. ~— 36} 18} =~} 213 
440.38 Zur, sed., $1,382.39; sed. epe., | 'daho ‘48; 98} Ss} Ss226)Sss32]ti‘ MYO) SCtC«‘7S]sS=«‘*94)—~=C‘ié‘d]SC«*SSiA|;=C(<tséS 2; 36,46) Ss*SS2 15; 65; 71; 65) ~*iI} 7; ‘1215 
fi coe. 71; bus. cpe., $1,329.77; conv., $1,- | -_— ‘47'__-Bi|_—«9}—2a7|_—6|__—st3| = 29} | 255] 19], =; 0] Ss} ~——38} ~—s 80] S58} | 53) 42 9} 1160 
40.24; stat, wag., $1,972.26, Kansas "48, «375 «47, (1458) 24384, | «369, +389] 225] +214) 340, = 20, Ss 47,199) 318) 102,598, +400, 198] = 56 5| 5798 
FRAZER—4-dr. sed., $2,294.46; Manhat-| 47'__264|__14| 949/120) 68|_ 266) 678) 48) 136) 62} 6] 93,129) 68) 48382275) 123|_—S4)_— | 3922 
tan—4-dr. sed., $2,711.50. Nebraska "48\ -215| 24) +«795| ~=«s72|~=Ss«22],S'si«S | SCH] ~SC92| ~=S94]~=—C00]~—S«é'788 S| tt; 72) 00) 62) 513) 197) | 29) 8| 316! 
HUDSON—Super ‘‘6’’—4-dr. sed., §2,- : ee ‘a7i__i4t| 21] 598} =|} S44} 31] 396] 3] 8] 26] 3] || ~—6 | ——20]_—319)— 135] a] St] St] 2828 
008.75; (8-cyl., $2,092.25); 2-dr. sed., $1,- | New Hampshire "48 38, 10; 100 15 10,16 43; 20 7 4 5 4 5 21 26 21; 87) 47 15; 14) 490 
aes Rg Pg My nhs a a aepeeintaeetcyiton ee ee ee 7} 10} 8] 4} St! 4} 2} StS | C8 
Cee es eee ayl $2.20); apt. epe., 82.. | New Mexico 48] 73; =O 4)—=i)SSCS]SCiM]SSC*) SSCS) SCt)Sstis28) iti Stitt, SYCaCS | 846 
oe te. (8-cyl., $2,225.75). ean _'47|___65|__—13|_—-203]_—S 3] SS] ta] 46] St] 83] 34] 6} 6}  24| 39| SO} __10)_—stt] ~— 38] 22} SS} S| SO 
MAISER—4-dr. sed., $2,104.21; Oustom— | Pennsylvania "48, 1694, 445| 4763, 988, 157, 766, 1925| '345| 378| 794, 693) 43, 136, lOll| 1500, 553, 3087, 1664) 1178, 207, 91| 23418 
4-day, sed., $2,455.57. me ‘47' 1674) 320) 4381) 771) —S«99)_—3t|_ 1853) 2811) 190) 681) 228) ~—127|_—666|_1012)_—«1326) ~— 361) 3037|_—«1551) ~—962|_—*123|_— 622810 
. sae are . g. | South Carolina - aa 40; 675 63; 26 58} 194, 154 27; «87, Ss 5] 23) 74) 133) 37) 263) #4175) 92) 41) 4) 2435 
ae ee ee, ati 126] 10] 751| |S} a7}_—taa| 497] 20]_—saz|_— 39) te} ta!) 35} et} a7] St} Sta] (2628 
tan — 4-dr. town sed., $3,170.01; | Wisconsin "48| 498) 109; 1688, 293, 45) 223) 504) 569) 209) 251, 307] 9) 51\ 564) 477| 115) 821; 431) 282) 77 3) 7526 
4-dm, spt. sed., $3,170.01; 6-pass. cpe., aT _—_542} —_—80)_—«*1559) = 215} ~—si4| = 190) = 456) = 959] ~— 53] 67] 37|__228' 571/444; ~—«92|_— 849) 433] 223) | 7346 
$3,117.42. Wyoming a a gy ter is|} 47). ~« 29) ~SCO)Sti8|S|SCSS 5; 34, 35) 12) 100; 37) 32) —«*10 | 78 
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Taylor Heads Engineering 
For Tinnerman Products 


William H. Taylor has been ap- 
pointed director of engineering for 
Tinnerman Products, Inc., Cleve- 
land, manufacturers of speed nut 
fasteners. Taylor joined Tinnerman 
in 1945. His previous experience in- 
cludes service with Budd Mfg., 
Packard, Douglas Aircraft and 
Ford. 

Ray B. Templeman, a veteran of 
the automotive field, has been 
named Detroit district manager. 
Templeman joined Tinnerman in 
Detroit last year as a sales engineer 
after 12 years with Chevrolet. 

. = . 


Federal-Mogul Promotes 
Willi in Engineering 

Appointment of Albert B. Willi 
jr. as assistant chief engineer in 
charge of sales engineering has 
been announced by H. F. Dixon, 
chief engineer, Federal-Mogul Corp. 
of Detroit. 

Willi is a member of the Society 
of Automotive Engineers, American 
Society of Mechanical Engineers 
and Society of American Military 
Engineers. He has been associated 
with the engineering department of 
Federal-Mogul since 1937. 


Brown, Briske Promoted 
By United States Rubber 


Appointment of Harry W. Brown 
as sales manager of the automotive 
ee United States Rubber, 

P sp has beer an- 
nounced by H. L. 
Moran, manager, 
engineered rubber 
products division. 
He succeeds S. E. 
Abramson, who 
retired this year 
after 51 years of 
service. Brown 
has been asso- 
ciated with the 
rubber industry 
for 23 years. Since 
1937 he has held various sales posi- 
tions in United States Rubber. He 
was educated at Hotchkiss prepara- 
tory school and University of Penn- 
sylvania. 

Moran also announced the ap- 
pointment of E. J. Briske as Detroit 
district manager of the automotive 
department. Briske has been asso- 
ciated with the company since 1927. 
In recent years he served as an as- 
sistant to Abramson. 

. o 7 


Hammond Retires at Buick 


After 35 Years’ Service 


Joseph G. Hammond, assistant 
general manufacturing manager of 
Buick and wartime production chief 
of Buick’s aircraft engine plant at 
Melrose Park, Ill., has retired after 
35 years’ service with the company. 

Hammond joined Buick in July, 
1913, as an assistant foreman in the 
engine plant. 

. * * 
Broderson New President 
Of Plastics Society 

New officers and directors of the 
Society of the Plastics Industry 
were elected to serve until June, 
1949, at the conclusion of the an- 
nual meeting at Atlantic City, N. J. 

Reelected to guide the SPI in its 
activities were: chairman of the 
board, Neil O. Broderson, Rochester 
Button Co., Rochester, N. Y.; presi- 
dent, George H. Clark of Formica 
Insulation Co., Cincinnati, O.; vice- 
president, Gordon Brown of Bake- 
lite Corp., New York, and secretary, 
Norman Anderson of General Mold- 
ed Products Corp., DesPlaines, Il. 
J. J. B. Fulenwider of Hercules 
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Powder Co., Wilmington, Del., is 
the newly elected treasurer. 
* * * 


|Ross and Donnelly Named 


By American Auto Risks 

Mark M. Hart, president of Amer- 
ican Automobile Risks, Inc., an or- 
ganization specializing in automo- 
bile physical damage insurance for 
financial institutions, announces the 
appointment of Mitchell L. Ross as 
underwriting supervisor and Wil- 
liam Donnelly as loss manager. 

* * +. 


Woolsey Named by Dodge 


To Head Minneapolis 


William S. Woolsey has been ap- 
pointed regional manager of the 
Dodge Minneapolis region, E. C. 
Quinn, general sales manager of 
the Dodge division, has announced. 

Following his appointment, Wool- 
sey announced that William F. 
Cram had been named city man- 
ager in the Twin Cities for Dodge. 


Twin Coach Names Lenz 


To Head Engineering 


Earl H. Lenz has been ap- 
pointed director of engineering 
for Twin Coach Co. L.J. Fageol, 
president, said Lenz will coordi- 
nate all engineering and retain 
charge of process planning, tool 
design and plant layout. 

Lenz joined Twin Coach just 
prior to the opening of its Buf- 
falo plant about two years ago. 
Before that he was production 
manager for Curtiss - Wright 
Corp., Buffalo. 

* + * 
Vehicle Group Elects 
lowa’s Safety Chief 

Alfred Kahl, commissioner of 
public safety for Iowa, has been 
elected president of region 3, Amer- 
ican Assn. of Motor Vehicle Admin- 
istrators. 

Other officers named were: B. L. 
Marcus, Madison, Wis., first vice- 
president; H. Dale Brown, Indian- 
apolis, second vice-president; Earl 
Merritt, Springfield, Ill., secretary- 
treasurer. 













Carter Is Vice-President 


Of Indian Motocycle 


Donald C. Carter has been ap- 
pointed vice-president in charge of 
manufacturing by Indian Motocycle 
Co., Springfield, Mass., it is an- 
nounced. 

Carter has been vice-president 
and works manager of Chefford 
Master Manufacturing Co. and the 
Airtex Corp. at Fairfield, Il. 

* * * 


Simmons Named to Head 


Ford Plant at Chicago 


Promotion of Samuel L. Sim- 
mons to plant manager of the 
Chicago branch assembly plant 
of Ford Motor Co. is announced 
by M. L. Wiesmyer, director of 
branch operations. 

Simmons, who has been branch 
plant manager at Louisville, suc- 
ceeds E. M. Buell, retired. Wies- 
myer also announced the promo- 
tion of Ralph W. Settles from 
assistant plant manager at Kan- 
sas City branch assembly plant 
to manager at Louisville. 


* * * 


Assistant Sales Heads 


Named by Ditzler 


William T. Utley, divisional di- 
rector of the Ditzler Color division 
of Pittsburgh Plate Glass Co., De- 
troit, announces the appointment 
of two veteran employes to the 
positions of assistant sales man- 
agers of the distributor sales de- 
partment under Neil A. Fleming, 
sales manager. 

Neil W. Vogt, formerly manager 
of distributor sales office, will han- 
dle new jobber business and export 
sales. Rolland L. Smith will take 
charge of sales training and edu- 


cational work. 
a * * 


Lambrix Named Director 


Of Auto-Lite Purchases 


Joseph H. Lambrix has been 
named director of purchases for 
Electric Auto-Lite Co., Toledo, it 
has been announced by Royce G. 
Martin, president. 

Lambrix came to Auto-Lite in 
1925 as a member of the engineer- 





| 
| ing department of the battery 


division at Niagara Falls, N. Y. 
Four years later he was trans- 
ferred to the purchasing depart- 
ment. : 

+ * 


Ford N. Y. Fleet Sales 


Are Headed by Long 


David J. Long has been promoted 
to manager of the truck and fleet 
sales department of Ford Motor 
Co.’s New York district, it has been 
announced by Nelson F. Bowe, dis- 
trict manager. 

Long was previously a truck sales 
representative in the New York dis- 
trict. Prior to joining Ford Motor 
Co. last year, Long was district 
manager of the Mack International 


Motor Truck Corp.’s Bronx (N. Y.) | 


| branch. 
* * * 


Glickman Named to Head 


Service Sales Firm 


J. H. Glickman has been ap- 
pointed general manager of the 
Allied Plan of Service Merchandis- 
ing, with headquarters at the main 
office and production plant in At- 
lanta, Ga. 

He will supervise activities of it 
and eight other production plants 
located in principal cities of the U.S. 


* * * 


| Henderson Is Director 


Of Calif. Motor Vehicles 

Appointment of A. H. Henderson 
as California state director of mo- 
tor vehicles has been announced by 
Gov. Earl Warren. 

Henderson succeeds Edgar E. 
Lampton, resigned. The post pays 
$10,000 a year. Henderson, who had 
been serving as deputy director of 
public works, started his state ca- 
reer as an office boy in the state 
department of motor vehicles 30 
years ago. 

* * + 


Chrysler Division Names 


Four to Field Force 


Four district managers have 
been appointed to the Chrysler 
division field force, according to 
Stewart W. Munroe, general sales 
manager. 

They are Samuel J. Jones, as- 
signed to the Bismarck region, 








PONTIAC WORKERS FETED—One hundred and forty-four employes with a total of 3,392 
years of employment with Pontiac and General Motors were honored at a banquet. General 


‘ae er H. J. Klingler presents a watch to 
rechette | in turn presented a watch to KI 


with headquarters in Aberdeen, 
S. D.; Richard E. Jones, Salt 
Lake City region, headquarters 
in Twin Falls, Ida.; William D. 
Loudon, Denver region, head- 
quarters in Casper, Wyo., and 
William Walper, Washington re- 
gion, headquarters at Baltimore. 


* * * 








Johnson Is Manager 
Chet W. Johnson has been ap- 
pointed sales office manager of the 
Milwaukee district, Ford Motor Co., 
it is announced by G. C. Ellick, dis- 
trict manager. Johnson replaces | 
John W. Mack who has resigned. 


* * * 


Grable Is S. A. Rep. 


Appointment of George K. Grable | 
as overseas service representative 
is announced by R. A. Hutchinson, 
president of Studebaker Export 
Corp. Grable is on special assign- 
ment visiting Studebaker dealer- 
ships in Cuba, Central and South 
America and Mexico. 

* + * 


Edmondson Appointed 
E. E. Hughes, sales manager of 
McColpin-Christie Corp., Los An- 
geles, announces the appointment 
of Ira Edmondson of San Francisco 
as factory representative for the 








Joe Frechette, whose employment began in 
ingler, who is a member of the class of 1919. 


northern and central California ter- 
ritories. The firm makes C & C 
battery servicing equipment. 

> * 


Willys Promotes Busey 

Robert E. Busey, acting chief en- 
gineer for Willys-Overland Motors, 
has been promoted to chief engi- 
neer, it is announced by Delmar G. 
Roos, vice-president in charge of 

engineering. 
> o s 


Robinson Appointed 


C. O. Robinson has been ap- 
pointed merchandising manager for 
Standard Oil Co. of British Colum- 
bia, according to Ralph D. Baker, 
president and managing director. 

* * * 


Lenz Promoted 


Earl H. Lenz has been appointed 
director of engineering by Twin 
Coach Co., Buffalo, to coordinate all 
engineering. He will retain charge 
of process planning, tool design and 
plant layout. 


Moffitt Changs Offices 


R. C. Moffitt, automotive sales 
representative for Berger Mfg. divi- 
sion, Republic Steel Corp., at In- 
dianapolis, has moved to the com- 
pany’s new offices at 398 Division St. 
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. _Aute Advertising 


Powerful Campaign 
Launched by L-M 


By Bob Finlay 





Lincoln-Mercury reports that its 
most successful new model intro- 
ductions on record are being back- 
ed by the most powerful announce- 
ment advertising campaigns in the 
company’s history. 

Robert F. G. Copeland, adver- 
tising and sales promotion man- 
ager, says “we planned this 
campaign to be the greatest ad- 
vertising introduction and imme- 
diate follow-up job of any auto- 
mobile manufacturer, bar none, 
since the war.” 

The introductory phase began 
April 21 and will continue through 
June. 

“During this time,” Copeland add- 
ed, “we will be using newspapers, 
magazines, billboards, radio and 
even a blimp in an all-out effort 
to make as sure as sure can be 
that every man, woman or child in 
this country who can read, see or 
hear knows there are two com- 
pletely new Lincolns and an all- 
new Mercury.” 

Newspapers carrying Lincoln and 
Mercury messages have a total cir- 
culation of more than 45,000,000 
copies. In magazines, during the 
introductory period, there will be 
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more than 38,000,000 full-color mes- 
sages for Lincoln and more than 
65,000,000 such messages for Mer- 


cury. 
“On outdoor billboards,” Cope- 
land said, “we have a separate 
campaign for Lincoln and three 
different postings for Mercury. 

All during April, and up to mid- 

May, the Ford Theater of the 

Air, which reaches more than 4,- 

000,000 listeners each Sunday, 
was working in behalf of Lincoln- 
Mercury dealers with some of the 
most effective commercials on the 

Working with direct advertising 
and promotion was a well-rounded 
publicity program. 

Press packets on the Lincoln and 
later on the Mercury were mailed 
out to 1,800 daily newspapers, 7,500 
weekly newspapers, 500 magazines, 
700 radio stations, 200 special pub- 
lications and 1,100 dealers the first 
week in April. 

“But this is only the beginning,” 
Copeland concluded. “Plans for our 
campaign during the balance of the 
year are now well under way.” 
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INSIDE OUTDOOR BOARD—Homeyer Bros 
mounted a recent Ford billboard ad in its 
were played on the sign, according to Charles 


Dealer Columns 


Many dealers are adopting a 


newspaper column type of advertis- 
ing, with success. Often this ap- 
peals to the dealer because it gives 
him an opportunity to talk with the 
public, and certainly anything that 
contributes to dealer-public under- 
standing is important these days. 

However, we’ve been wondering 
about the business side of this. 
And along comes a report from 
Martin Bury, Bury Motors (De- 
Soto), Philadelphia. 

Bury had been running a column 
with his photo and over his signa- 
ture for two months. The columns 
gave interesting facts about the 
auto industry, exposing rackets, dis- 
cussing safety and giving statistics. 
Mixed in were commercials. 

They were highly readable col- 
umns, but Bury says he began to 
doubt that they had any actual pull- 
ing power. To find out, he used a 
test column. The last paragraph of 
a recent column offered a free key 
case to anyone who wrote in for it. 

Bury says he had about 500 
cases on hand, thinking that 
would be ample. But already 2,000 
letters and postcards have come 
in, and they are still coming. 

More important, says Bury, many 
said they did not want a key case 
but did enjoy the columns. Many 
more asked for estimates on cer- 
tain types of work. Bury says he is 
now convinced that the column has 
tremendous pulling power. 


Bait 


For intriguing ads, we like the 
Harold Cabot one headlined “Bot- 
tom Flare and Kick Call for the 
Gobo to Kill Bloom” in the Boston 
Record-American. That, we learn- 
ed, is television lingo, which ties 
in with copy on the theme of keep- 
ing up with the times. For inter- 
pretation, the ad lists common 
television terms including: Bottom 
flare—washed out detail in lower 
part of picture. Kick—reflection 
from a glossy surface. Gobo—re- 
flector or shield to block unwant- 
ed light. Bloom—overexposed or 
light-struck image. 


Ford Ads 


Ford national advertising is doing 
a good job of building up interest 
in the new Fords, to be announced 
early in June, but some newspaper 
men are gnashing their teeth over 
it. They figure details of the new 
Ford are a matter of news interest, 
and that’s their beat. 

On the other hand, some news- 
paper men have revealed details on 
the new models without benefit of 
Ford authorization, and one news- 
paper printed a couple of pictures 
of the car. Latest details revealed 
in advertisements include: A rear 
window 88 percent larger than on 
previous Fords, front seats 57 inches 
wide, rear 60, height of 63 inches, 
and a stronger body. 


Sleight of Mind 


Interesting study in union prop- 
aganda is the reprint UAW-CIO 
has published of the debate be- 
tween Senator Robert A. Taft and 
Walter P. Reuther, union presi- 
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dent, on “The American Standard 
of Living—How Can It Best Be 
Improved?” 

The UAW presents on the first 
page a picture of Taft with an 
arrow captioned “From the Top 
Down.” Reuther’s photo has an 
arrow pointing up with the cap- 
tion “From the Bottom Up.” 
Yet an analysis of the debate 

makes it clear that what Reuther 
would move “from the bottom up” 
is something he would first take 
away from the top—the profits 
earned by business. What union 
leaders fail to understand is the 
business viewpoint of seeking an 
opportunity to provide something 
so they can make a profit. 

Reuther appears to take the 
viewpoint that once business has 
made the most of the opportu- 
nity, it should stand still and 
disgorge its gains to others. 

The trick, and the UAW is 
quite adept at this now, is to make 
it seem as if the successful were 
always successful, and that they 
are taking instead of providing. 


Used-Car Ads 


Institutional advertising is rare 
among used car dealers. But Doc 
Greiner, Toledo dealer with an ex- 
cellent sense of sales promotion, 
took a two column, eight-inch ad 
in the Toledo Times the other day 
under the heading, “A dealer is 
only as good as the confidence you 
have in him.” Not a bargain price 
was offered in the whole 500 words. 
The copy, after discussing confi- 
dence in general, got specific and 
offered customers “the full benefit 
of an experienced car man’s knowl- 
edge of automobiles” in picking a 
car from Greiner’s large stock. 
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Ruthrauff & Ryan has appointed 
Tod Reed, veee preMaent, as man- 
ager of the De- : — 
troit office at 7430 
Second Blvd, 
which handles 
the Dodge car ac- 
count. Reed join- 
ed the agency in 
1938 and was 
made a vice-pres- 
ident in 1943. 
Starting as ad- 
vertising and 
publicity director 
for Earl C. An- 
thony, Inc., Reed has been asso- 
ciated with the automotive busi- 
ness for many years. 


Tod Reed 


Appointment of T. J. Henry as 
vice-president in charge of the De- 
troit office of N. W. Ayer & Son, 
Inc., has been an- 
nounced by H. A. 
Batten, Ayer pres- 
ident. Ayer’s De- 
troit office handles 
advertising for the 
Plymouth division 
of Chrysler Corp., 
as well as adver- 
tising for Chrys- 
ler Corp.and other 
accounts in the 
Detroit area. 
Henry has been 
head of the Detroit office since 1944. 
He joined the Ayer organization in 
1935 and has been with the Detroit 
office since 1942. 


Tom Ejichelberger is heading 
West to take charge of the Los An- 
geles office of Cressmer & Wood- 
ward, newspaper _ representative. 
Eichelberger was a rep in Detroit 
for 16 years. 





T. J. Henry 


Jack Naylon has joined the Ford 
publication division in Dearborn, 
transferring from plant editor at 
Ford’s Kansas City operation. 


Vincent Dailey jr. has been ap- 
pointed assistant to Louis S. Wolk, 
president of Wolk Bros. (DeSoto- 
Plymouth), Rochester, N. Y., to 
guide sales promotion, public rela- 
tions and employe relations. 


Merle Sidener, chairman of the 
board of Sidener & Van Riper, Inc., 
Indianapolis, died May 10. 


Jay L. Hammen has joined This 
Week as a member of the Detroit 
sales staff. For the past two years, 
Hammen has been on the staff of 
Parade. Before the war, in which 
he served as lieutenant commander 
in the Naval Air Force, Hammen 
was with Automotive News. 
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Jan.- 

Feb.'48 Feb. ’48 
Ford ‘ $195,220 $349,892 
Kaiser-Frazer.... 125,444 261,313 
General Motors 
Institutional 82,318 174,155 
Chrysler Corp. 
Plym. & DeSoto 65,874 132,306 
Studebaker 5,184 10,800 
(Source: 


Leading National Advertisers, 
Inc. ) 
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W ASHINGTON.—Mounting traf- | 


fic congestion is threatening healthy 
community development. This con- 
clusion is drawn from a compre- 
hensive study made by the urban 


transportation committee of the 
U. S. Chamber of Commerce. 
In its report, the committee 


urges business and civic groups to 
to aid in the adoption of measures 


recommended for downtown traffic | 


improvement. 

The study, entitled “Urban Trans- 
portation,” was conducted under 
the chairmanship of Laurence F. 
Lee of Jacksonville, Fla. 

In addition to recommending 
the need for urban planning to 
make provision for all forms of 
passenger and freight transpor- 
tation, the report presents 28 
recommendations on six major 
subjects. 

It is pointed out that the basic 
requisite in an urban 


tation plan is a_ street system 


properly balanced in the use and | 


location of neighborhod streets, sec- 
ondary streets and major thorough- 
fares. As traffic demand justifies, it 
is suggested that urban 
ways with limited access and a 
minimum of intersections should 
become a part of the major thor- 
oughfare network. 

The committee states that curb 
parking should be regulated or pro- 
hibited to the degree necessary to 
keep traffic moving and to provide 
curb loading space for commercial 
vehicles. Public authorities are 


urged to encourage private indus- 
try to provide 
terminals. 
Thorough attention is given to 
ways and means for overcoming 
truck loading problems. Off-street 


off-street parking 


| 





= | 
| 


‘Break Up 


Chamber Study Urges Concerted Urban Planning 
To Improve Traffic Conditions 


express- | 
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loading facilities are recommend- 


buildings. 

The committee declares that local | 
transit companies should be given 
|@ more favorable business climate 
in which to operate and should 
have relief from special and bur- 
densome charges. Regulation of 
taxicabs as a common carrier is | 
recommended. 


| Businessmen and their organiza- 
tions are asked to take an active | 
interest in traffic safety and to pat- | 
tern their programs after the Presi- 
dent’s Highway Safety Conference. 


These recommendations can best 
be carried out, the committee ob- 
| serves, through a centralized traf- 
fic administration backed up by 
local businessmen and their organ- 
| izations. 


[New York State 


‘Dealer Groups 
‘List Presidents | 


ALBANY.-A list of presidents of | 
| local associations in New York state 
has been compiled by the New York | 
| State Automobile Dealers, Inc., as | 


| follows: 


Albany, Charles Godlove; Allegany 
| county, Sydney France; Bingham- 
|ton, Harold Hutchings; Brooklyn 
}and Long Island, William Frame; | 
| Buffalo, T. H. McElvein jr.; Catta- | 
| raugus county, L. B. Hartman; | 
| Chautauqua county, Ralph W. Aus- 
tin; Chenango county, P. L. Card; 
Courtland county, Charles W. Neu- 
big; Elmira, H. J. Luckenbill; Endi- 
cott, Jess W. Messemer; Hornell, 
Howard Garman; Jamestown, Leon- 
ard N. Rhodes. 

Livingston county, Henry E. Walt- 
man; Lockport, Jerome H. Ed- 
wards; Massena, Oral S. Helmer; | 





transpor- | 





| Middletown, S. J. Butterfield; Mt. | 


Vernon and Eastchester, Fred Koh- 


| lenberg; New Rochelle, William Mc- 


Kenna. 
New York City, Verne L. Murray; | 


ed as a requiriment for large new | f 














; | Niagara Falls, H. P. Lammerts jr.; | 
| Northern Chautauqua, Jas. Weiss; | 
Olean, Howard Slawson; Oswego | 
| county, Henry Sivers; Rochester, S. 
| Bancroft; Rockland county, John 
|Faulkner; Rome, Ed Maxwell; 
| Schenectady, J. A. Harden. 
Southern Tier, H. J. Luckenbill; 
3 | Sullivan county, C. P. Stanton; | 
|| Syracuse, Robert J. Purcell; Tri- | 
(Saratoga, Washington, | 
"| Warren), J. L. Sherman; Utica and 
Central New York, George Benas; 
Walton, E. J. Vail; Watertown, S. 
.| Brown Northrup; Westchester} 
-| Shore, Harry T. Flinn; Yates coun- | 
; | ty, Robert H. Jolley. 





L-M Dedicates 
iaeichen Plant 
‘|On June 14 


'| DETROIT.— Benson Ford, vice- | 
president of Ford Motor Co. and 
director of the Lincoln-Mercury 
division, will officiate at dedication 
ceremonies June 14 at the new 
Lincoln-Mercury assembly plant at 
Metuchen, N. J. 

State and community officials will 
join with the company executives 
and the plant’s 2,000 employes in 
the dedication, which will be fol- | 
lowed by open-house tours of the | 
new plant by several hundred in- | 
vited guests from the Atlantic sea- 
board. 

Lincoln-Mercury dealers from} 
Washington north to Maine, who | 
are supplied with cars assembled in 
the plant, will be among the guests 
at the ceremony. 

The new plant began operation | 
March 15. It is located on New Jer- | 
sey Route 25, four miles northeast 
of New Brunswick, a mile southeast | 
of Metuchen and about 30 miles | 
from New York City. 

The plant site includes 78 acres | 
and the modern, one-story steel and | 
concrete buildings cover an esti- | 
mated 584,000 square feet of floor 
space. 

R. J. Neville, plant manager, and | 
Walter T. Rowcroft, manager of the | 
Lincoln-Mercury New York district, 
|are in charge of dedication arrange- 
ments. 
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KILRAY stops direct sun rays, protects 
upholstery, keeps car cooler in sum- 
mer. No inventory problem — 2 sizes 
fe 85% of all cars, 4 sizes the re- 
mainder. 


SANDERS AND COMPANY, INC 


a0 Fr rn 


AUTOMOTIVE NEWS offers to adver- 
tisers a weekly audience of an estimated 
90.000 cover-to-cover readers! 
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| welder, compressor and other items of equipment was displayed on a new model Dodge 
| TA-172 (3-ton) chassis with cab at the International Petroleum Exposition in Tulsa, Okla. | 
| It was among eight units displayed by Dodge at the show which attracted oi! men from | 
all parts of the United States and many foreign countries. The unique machine shop gen- 
erates its own power and is equipped to do many jobs in drilling work or pipe line laying. 
| The sides open up to form a roof. 


“MONROE” GRILLE GUARD 


1. Especially designed and custom built to fit over 4. 


~) 


3. Attractive, easy to install 
fenders 


PAA Committee 
Urges Five-Year 


Driver Checks 


HARRISBURG, Pa. (UTPS).—Ap- 
| pointment of a committee to study 
| plans for re-examination of all mo- 
|tor vehicle operators in the state 
| every five years was announced by 

S. H. Parker (Chevrolet) of Belle- 
| vue, co-chairman of the safety com- 
|mittee of the Pennsylvania Auto- 
|}motive Assn., at a meeting of 
| sub-committee chairmen held re- 
| cently in PAA headquarters here. 
| The committee includes: I. Wal- 

ter Sell, Johnstown, chairman; John 
|C. Brecht, Franklin, and Capt. E. H. 
| Westwick, safety director of PAA. 
| Others attending a one-day session 
were Richard MacMeekin, general 
manager of the Philadelphia Auto- 
motive Trade Assn.; E. E. Brum- 
baugh, Lansdowne; Lou Snyder, 
| Harrisburg, and C. J. Harris, Erie. 

Claude S. Klugh, manager of 
PAA, explained that the board of 
directors had adopted a resolution 
|recommending to the legislature 
that a law be enacted requiring 
drivers to submit themselves to a 
| re-examination every five years. 

He also announced plans were 
discussed for suggested legislation 
which would make it mandatory on 
the part of all garages and repair 
shops to report to the state on all 
vehicles brought in showing signs 
of having been involved in an acci- 
dent in order to cut down on the 
frequency of hit-and-run accidents. 

Approval was given for 10 more 
animal safety cut-outs as a follow- 
up on the highly successful five 
original cut-outs bearing safety 
| messages for distribution to school 
children. Some of the new animal 
'safety cut-outs will be distributed 
in Pennsylvania schools during the 
coming year. 


Automotive Newsreel .. . 





HUDSON WINS FOREIGN PRIZE—A Hudson Commodore Eight sedan captured the 
grand prize at the Monte Carlo Concours D'Elegance. All makes of American and most 
European cars were represented in the event. Picture shows the Prince of Monaco presenting 
the Grand Prix to Mrs. C. Prat, who drove the car in the review. 





RAMBLER AT SYRACUSE SHOW—This 1902 Rambler, forerunner of the Nash, was dis- 
played at the Syracuse automobile show recently by T. D. Hutt Nash Sales & Service, Inc., 
as part of a Nash exhibit. In the one-cylinder runabout are T. D. Hutt, left, president of 
the dealership, and C. W. Taber, treasurer ‘Confidence Man Cheats 


'2 Chicago Car Buyers 

| CHICAGO.— Dealers here have 
been warned of a “confidence game” 
| being perpetrated by a man using 
the name of Paul Martin. Two 
cases are reported by victims, each 
of whom gave the man $2,400 to buy 
Chevrolets, accompanying him to a 
dealer establishment, waiting out- 
side as he entered and discovering 
afterward that he had eloped with 
their money. 

According to Lt. John Olson, of 
the Chicago police auto detail, a 
warrant is out for the arrest of a 
| Paul Martin, Sioux City, Ia., 45, de- 
scribed as about 200 pounds in 
weight, 5 feet 8 inches tall, gray 
| eyes and hair. When last seen here, 
he was wearing a gray suit and 
brown shoes. 








DODGE IN THE OIL FIELDS—A Couse mobile machine shop with a lathe, hand forge, 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 





WILL TAKE A 10-TON PUSH .. . IN NO 
WAY DETRACTS FROM BEAUTY OF TRUCKS 


Curved to provide protection for fenders as well 

as grille. 

5. The “MONROE” Guard is manufactured complete 
and ready for quick installation. 

Available for % to 3-ton Ford and Dodge trucks and 

for 1% to 3-ton Chevrolet trucks. Write for informa- 


tion and price. 


bumper. 

Extra strong, closely spaced seamless steel tubing 
all electrically welded construction. 

no need to cut holes in 

brilliant aluminum finish. 





Leonard G. Cyr Company 


DETROIT 6, MICHIGAN 





8027 TWELFTH STREET 
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Building 


WASHINGTON.—New construc- 
tion put in place during March 
is estimated at $1,088 million, a 
somewhat more than seasonal in- 
crease over the revised February 
figure of $926 million, John L. 
Haynes, chief of the construction 
division, Department of Commerce, 
announced last week. 

Construction in March was al- 
most one-third higher than in 
March, 1947, 

Private nonfarm residential con- 
struction, hampered during Feb- 
ruary by cold weather, showed an 
increase of 20 percent over the 
revised total for that month—an 
increase considerably larger than 
would normally be expected at this 


season. 
Reflecting both the somewhat 
higher rate at which new units 


Spokane Plant Building 


Heaters for Engines 

SPOKANE, Wash.—J. BE. Schultz 
and A. G. Anderson have formed 
the Spiral Mfg. Co. here and are 
now manufacturing the “Red Ball 
Heater.” It is claimed that the 
heater will make an auto, truck 
or diesel engine start instantly in 
cold weather. 

The heater runs by electricity 
and can be connected to a car’s 
cooling system so that water from 
the system runs through the 
heater, rises and is forced through 
the engine block. This in turn 
keeps the engine warm and makes 
starting a simple matter, it is re- 
ported. Models for passenger cars 
can be operated with household 
current. 


March Construction Estimated at $1,088 Million; 
33% Increase Over 1947 Rate 


are being started this year in com- |i 
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Increases 





parison with the first months of 
1947 and the large carry-over of 
units begun last fall and still not 
completed, private residential con- 
struction in March was 58 percent 
higher than in March of last year. 

Paced by residential construc- 
tion, the value of all private con- 
struction put in place during 
March increased by 13 percent 
over February to reach a total of 
$852 million. The only decrease 
in private construction was in in- 
dustrial building, which continued 
the decline which has been under 
way for more than a year. 

Public construction put in place 
in March is estimated at $236 mil- 
lion, more than one-third better 
than the February figure, as all 
major types of construction ex- 
panded. 

Prominent among the increases 
in public construction were those 
in public educational buildings, 
hospitals, highways and sewer and 
water projects, where,the pressure 
of backlog requirements is great. 


Willys Appoints Bannerman 
In Puyallup, Wash. 


Appointment of A. R. Bannerman 
as dealer in Puyallup, Wash., and 
surrounding territory has been an- 
nounced by Willys-Overland. The 
new firm will be known as Banner- 
man Motor Co. 

Bannerman moved to Puyallup 
several months ago when he pur- 
chased the Carl Keller Motors. In 
addition to sales, Bannerman Mo- 
tors will have a complete service 
department and parts stock. 








write for further details. 


12040 Jos. Campau 





-AERO-TON 


DOUBLES Auto Radio Pleasure! 
ELIMINATES Front Seat Blast! 


Offer your customers complete auto radio reception 
with the most modern, acoustically engineered, 
tiful chrome design rear-seat speaker on the market. 
Fits ALL cars—each unit is complete — easily and 
quickly installed—fully guaranteed. Order direct, or 


ONLY % 50 Cee. 
LIST Terms: 


JOHNNY MOTOR SALES, Inc. 


MEMBER OF H.A.D.A. 


REAR SEAT 
SPEAKER 


3-WAY 
CONTROL 













@ Front Alone 
@ Rear Alone 
® Both Together 
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| to Il units—33/,% 
12 or more—40% 


2% on cash with order 
C.0.D. Shipments F.0.8. Detroit 





Detroit 12, Mich. 





“An organization dedicated to and 
specializing in the Insurance require- 
ments of Financial Institutions.” 


INSURANCE FOR FINANCED AUTOMOBILES 


SHELLY 


INCORPORATED 


Liberty Street 
New York 5, New York 





Telephone 
Digby 4-6234 





CROSS TOWN MOTORS MOVES—The St. Louis DeSoto dealer's new headquarters have 
@ floor area of 15,000 square feet. Earl La Croix is president of the dealership. Service man- 


ager is J. W. Dryden; parts department manager, W. 
Schelp; general manager, used car department, Mill: Kimlin. L. Ww. 


treasurer. 


L. Bostwick; new car sales, C. C. 


Schmidt is secretary- 


Obituaries 


Charlesworth Is Dead; 
Sales Ex-Aide at L-M 


CLEVELAND.—Hugh F. Charles- 
worth, 


former assistant general 
sales manager of 
Lincoln - Mer- 
cury, died May 25 
at Huron Road 
hospital after a 
six-week illness. 

Mr. Charles- 
worth, 48, left 
Lincoln - Mer- 
cury recently to 
take a position 
with Ohio Motors 
Co. here. He is 
survived by his 
wife, his son, his mother, a brother 
and sister. 





H. Charlesworth 


Hickerson (Dodge) Dies 
At 50 in Denver 


DENVER.—Allan Ramsel Hicker- 
son, 50, prominent Denver business 
man and active leader in civic af- 
fairs, died May 23 in Mercy hospital 
of a heart attack. He had worked 
in his office Saturday. 


In the automobile business here 
since 1923, Mr. Hickerson became a 
partner of Lester C. Thomas in the 
Thomas-Hickerson Motor Co., 1000 
E. 18th Ave. (Dodge-Plymouth), in 
1926. Mr. Hickerson was a past 
president of the Denver Automobile 
Dealers Assn. 

o 


H. J. Leonard Dies at 67; 
Helped Build Willys 
TOLEDO.—Hiram J. Leonard, 67, 
board chairman of Wilson Foundry 
& Machine Co., subsidiary of Wil- 
lys-Overland Motors, and a director 


of Willys-Overland, died here last 
May 17. 


Mr. Leonard was an early asso- 
ciate of the late John N. Willys and 
assisted in building the Willys- 
Overland firm. He was also presi- 
dent of the Ottawa Hills Co., presi- 
dent of the Willys Real Estate 
Realization Corp., and a director of 
the Empire Securities Co., largest 
holder of Willys-Overland Motors 


stock. 
* * 


Wacker Dies in Chicago; 
Past President of MEMA 


CHICAGO.—Frederick G. Wack- 
er sr., president of Ammco Tools, 
Inc., North Chicago, Ill., died here 
May 17. 

Mr. Wacker had been active as 
a charter member of the Motor 
Equipment Manufacturers Assn. 
and was its president during the 
years 1936, 1988 and 1947. 


* . * 


Norman S. Northup 
SEATTLE.—Norman 8. Northup, general 
manager of Northup & Sons, died at his 
office of heart attack. He was a native of 
Grand Mound, Ia., coming to Seattle from 
Chicago about five years ago. 
* * * 


George H. Lewis 
SEATTLE.—George H. Lewis of Belle- 
vue, head of Lewis Motor Car Co., died in 
a Seattle hospital. He was 55, and a na- 
tive of Minot, N. D 
* e * 


C. E. Beloate 
CONWAY, Ark.—Charles E. Beloate, 60, 
of Corning, died in a Memphis hospital 
May 20. He formerly was associated with 
the Chrysler Corp. as an area manager at 
Atlanta, Buffalo and San Francisco. 


* . . 


George E. Graham 
SPRINGFIELD, Mass.—George E. Gra- 
ham, official of Springfield Buick Co. from 
1921 until his retirement in 1935, died. in 
St. Petersburg, Fla. 


Alfred Tracy sr. 
PETERSBURG, Va.—aAlfred Tracy sr., a 
retired automobile dealer of Keyport, Pa., 
died May 24 in a Petersburg hospital 
* * + 
C. A. Prade 
WACO, Tex.—C. A. Prade, 64, a co- 
owner of the Appell & Prade Motor Co. 
here, died May 19. 


John D. Arch 
PIERRE, 8. D.—John D. Arch, 35, Pierre 
used-car dealer, was killed in an automobile 
accident near Vivian, 8. D., when a front 
tire on his car blew out as the car rounded 
a curve. 
* * * 


George E. Graham 
ST. PETERSBURG, Fla. — George E. 
Graham, 84, formerly of Saybrook, Conn., 


died here May 16. Mr. Graham was a 
Buick dealer in Springfield, Mass. 
. . s 
W. C. Whitt 


SAN SABA, Tex.—W. C. Whitt, 68, re- 
tired automobile dealer, died here May 4. 
A native of Kentucky, Mr. Whitt had been 
a resident of San Saba county 66 years. 


Arthur G. Ivey 
JACKSONVILLE, Fla.—Arthur G. Ivey, 
correspondent for Automotive News in this 
city, died suddenly of a heart attack 
May 11, 


J. Bruce Bishop 


ELMIRA, N. Y.—J. Bruce Bishop, 73, 
former dealer, died here May 17 after a 
long illness. He came to Elmira in 1912 
and became a partner in Whitney & Bishop 
(Ford) for a short time. Leaving that 
dealership he operated his own firm for 


several years. 
. s 


James T. Johnson 
OKLAHOMA CITY.—James T. Johnson, 
68, local automobile dealer, died here May 
16. Mr, Johnson had been associated with 
his sons in John Johnson Motor Co. since 
1935. 


Canadian Loans 
On Cars, Trucks 


Continue Upward 


OTTAWA.—Canadian motor ve- 
hicle financing continued upward 
through April, totaling 16,344 units 
as against 10,892 for the same pe- 
riod last year. This year’s dollar 
volume was $14,954,100 as against 
$9,745,485 last year, it was declared 
here last week. 


New vehicles financed totaled 
5,246 units valued at $7,490,116 dur- 
ing April as against 4,162 units 
valued at $5,869,877 last year, gains 
of 26 and 27.6 percent. 

Passenger cars numbered 2,639 
this year as against 2,237 last year. 
Commercial vehicles totaled 2,607 
units this year as compared to 1,925 
units last year. 

Used motor vehicle sales financ- 
ing this April totaled 11,098 units 
as against 6,730 units last year. 
Passenger cars numbered 8,880 in 
this count as compared to 5,095 
last year. 

Used commercial motor vehicle 
financing totaled 2,218 units for 
the same period last year, it was 
declared. 


Wisconsin Assn. Drafts 


Group Insurance Plan 


MADISON, Wis.—A group insur- 
ance program for automobile deal- 
ers throughout Wisconsin will be 
offered by the Wisconsin Automo- 
tive Trades Assn., it is announced. 

The plan will include accident 
and health, hospital and surgical 
benefits, under permissive legisla- 
tion adopted by the 1947 legisla- 
ture, the WATA said. Dealers will 
be given complete details soon, the 
Madison headquarters of the or- 
ganization declared. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


QUALITY ACCESSORIES.. 


Mat av Best Seller... 






pe 
fate t ele 
THEY’RE BETTER 


ei 
GRILLE 
GUARDS 





@ HEAVIER © MORE DURABLE @ BETTER LOOKING 

in demand, because they’re better—and bigger! Handsomely designed— 
¥O FIT ALL MAKES OF CARS ... 13 gauge steel tubing, 1% inch diameter! 
ABSO=-EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter... with 


spedidl sleeve to cover connections. 


rtlse 


STAINLESS 
STEEL 


GRAVEL 
DEFLECTORS 





FOR ALL CHRYSLER MAKE CARS 


@ Extra Large for Protection 
@ Fits Perfectly to Fender Contour 


A fast moving item, one that sells on sight. Carefully 
engineered to fit perfectly to fenders. Will give years 


LIST PRICE 


$920 
IMMEDIATE 
oi Sa ES es 





of service under any conditions. Priced right—to sell quickly. 


IMMEDIATE DELIVERY . 


. . WIRE OR WRITE TO 


ROP-LOC PRODUCTS CO. 


WEST NINTH ST. 


14.01 
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But Parts Makers Ma 


Balk ... 





Extended Period of Auto Peace 
Possible Under GM Formula 


(Continued from Page 1) 


situation, several parts com- 
panies declared they could not 
afford to obligate themselves so 
far in advance on wage scales. 

A UAW spokesman said separate 
deals might be worked out for such 
concerns which would omit future 
commitments for wage hikes. 

He warned, though, that union 
locals would be instructed to re- 
ject any settlement offers amount- 
ing to an immediate raise below 
the 11 cents an hour which GM 
granted. 

It was learned that other major 
auto makers currently in wage ne- 
gotiations, including Packard, Nash 
and Briggs, might wrap up raise 
agreements with the union contin- 
gent on an accord at Chrysler. 

- * * 

S of the novel GM settle- 

ment, which was announced 

after an all-night bargaining ses- 

sion last Tuesday, came as a sur- 

prise to automotive and related 
manufacturers alike. 

Although most auto makers had 
been planning to offer wage in- 
creases of at least six cents an 
hour, there was no indication that 
General Motors would pioneer a 
system keyed to living standards 
as well as living costs. 

Perhaps the most startled were 
the UAW 1945-46 they had spurn- 
strike of 1945-46 they had spurn- 
ed a GM offer to settle on the 
basis of the cost of living, al- 
though their postwar wage drives 
have always harped on the loss 
of worker purchasing power and 
high prices. 

The plan was worked out by GM 
economists and set before the un- 
ion on May 21 after more than 
two months of fruitless negotia- 
tions. Harry W. Anderson, GM’s 
vice-president in charge of person- 
nel, entered the negotiations on 
this day to outline details of the 
plan. 

: = . 

UNION’S chief representa- 
tives in the negotiations, Vice- 
President John Livingston and As- 
sistant GM Director T. A. John- 
stone, contacted President Walter 
P. Reuther at his home to get his 
verdict. Reuther, recuperating from 
bullet wounds in his arm, ordered 

acceptance. 

Only four men were in atten- 
dance at the around-the-clock 


Formula 


(Continued from Page 1) 


or fall, that employe’s pay will be 
boosted or lowered accordingly. 
ao s . 


GOULD living costs decline, the 
wage may be reduced by as 
much as five cents an hour—from 
$1.61 to $1.56. No cut amounting to 
more than five cents will be made 
for the coming year even if the 
BLS index slumps to a level war- 
ranting a greater reduction. 

Then, next May 29, the three- 
cent-an-hour increase under the 
standard-of-living plan will again 
be paid by GM. This would bring 
the worker’s wage to $1.59 if the 
maximum allowable cut had been 
instituted between now and next 
year. No further cuts below the 
$1.59 figure would be made next 
year at all. 

Whether the 


“annual improve- 


ment factor” is to be continued be- 
yond next year is to be decided at 
negotiations for a new contract in 
1950. Quarterly cost-of-living pay 
adjustments will also be made at 
least until the 1950 contract talks. 


meeting Tuesday at which final 
terms of the agreement were 
drafted. They were Anderson, Liv- 
ingston, Johnstone and Louis G. 
Seaton, GM’s director of labor re- 
lations. 

From a long-range standpoint, 
the most important feature of 
the formula undoubtedly is the 
provision for a three-cent annual 
wage increase to help improve 
the standard of living of the 
225,000 hourly-rated GM workers. 


This three-cent benefit will be 
paid again by GM next spring, 
regardless of fluctuations in the 
consumer price index of the U. S. 
Bureau of Labor Statistics, on 
which cost-of-living wage adjust- 
ments will be computed every 
quarter. 

The union agreed to sign an un- 
openable two-year contract which 
will expire in the spring of 1950. 
Union demands for a union shop, 
higher vacation pay and a guaran- 
teed 40-hour work week were with- 
drawn. 

The three-cent “standard-of-liv- 
ing” raise, coupled with an eight- 
cent hike based on immediate cost- 
of-living needs, gave the GM em- 
ployes a gain of 11 cents in their 
hourly wages, effective May 28. 

+ a + 


ENERAL MOTORS estimated 
that the 1l-cent raise would 
boost its labor cost about $75,000,- 
000 for the first year of the plan’s 
operation. A GM spokesman de- 
clined comment on whether this 
cost rise would force the corpora- 
tion to boost passenger-car prices. 
The first quarterly adjustment of 
GM wage scales is scheduled for 
September. If the BLS price index 
shows a rise or fall of 1.14 points 
or more, wage scales will be ad- 
justed accordingly. 

Under no circumstances will 
GM institute wage reductions 
aggregating more than five cents 
an hour during the first two 
years of the plan. This “floor” 
on the point to which wages can 
drop was inserted in the formula 
at the insistence of union offi- 
cials fearful of an approaching 
slump in prices and living costs. 
A GM worker earning $1.60 after 
the new il-cent raise stands to 
lose back only five cents of that 
by next spring should the cost of 
living go into a decline. Then the 
three-cent “standard of living” in- 
crease will be added to his pay, 
which will stay at the $1.58 amount 
until 1950 contract negotiations un- 
less the cost of living goes up- 
ward again. 


7 ad * 

HE CORPORATION said it had 

four objectives in mind when it 
made its settlement proposal, as 

follows: 

‘1. To re-establish the buying 
power of an hour of work on a 
fair basis—in other words, what 
the worker has lost through in- 
creases in consumer prices during 
and since the war to be made up 
on a sound basis. 

“2. To protect the buying power 
of an hour of work against 
changes in consumer prices, by 
making cost-of-living adjustments 
periodically during the life of the 
contract. 

“8. To improve the buying 
power of an hour of work so 
that over a period of years the 
worker is assured of an improved 
standard of living. 

“4. To stabilize the relations be- 
tween management and labor over 
a substantial period of time.” 

A GM spokesman said the cor- 
































poration would have assented to 
even a longer contract period than 
the two years provided, but the 
union was unwilling to go beyond 
1950 without any opportunity for 
renegotiating the wage system or 
other working rules. 

* * * 

HE SETTLEMENT headed off 

a strike which had been threat- 
ened for May 28, expiration date 
of the old contract. Considerable 
opposition to another GM strike 
had arisen at the meetings held 
by GM locals to take strike votes. 

Livingston notified the NLRB to 
scrap union petitions for union- 
shop votes at GM plants, ballots 
required under the Taft-Hartley 
law. 

The union had entered upon the 
GM union-shop drive with a blast 
of ballyhoo, 
prizes to be given to the best GM 
organizers. A union spokesman 
said the GM organizing campaign 


would be continued in spite of the 


withdrawal of the union-shop de- 
mand. 

A provision of the GM-UAW 
wage agreement provides a safe- 
guard against possible “doctor- 
ing” of BLS cost-of-living figures 
or abandonment of the govern- 
ment service altogether. The 
company and union will figure 
a new basis for setting wage 
scales if the methods of deter- 
mining BLS data are changed. 

A union statement hailing the 
new formula said GM “could and 
should have given a greater wage 
increase at this time.” However, 
the union said the plan was a 
“tremendous step forward for all 
organized workers.” 

The plan, according to the un- 
ion, marks a “staggering defeat” 
for the anti-wage increase posi- 
tions taken by U. S. Steel, General 
Electric and Ford. 

* * * 

OHN S. BUGAS, vice-president 

and director of Ford personnel, 
recently urged the union to take 
wage cuts reducing Ford pay 
scales to those of major competi- 
tors. 

General Motors’ average hourly 
wage for its auto workers will now 
be $1.61, against Ford’s $1.53 and 
Chrysler’s pre-strike $1.45. Ford 
negotiations are slated to com- 
mence on June 14, with economic 
matters the only allowable topic 
of bargaining under the company’s 
two-year contract. 

Representatives of the United 
Electrical Workers-CIO were ex- 
pected to accept the GM-UAW 
settlement on behalf of the 40,000 
GM workers which they repre- 
sent. General Electric negotia- 
tions with the UE were to be 
resumed Thursday after a 
month’s recess following GE re- 
jection of wage increase de- 
mands. 

Resumption of Chrysler negotia- 
tions was arranged by Michigan’s 
Gov. Kim Sigler before GM and 
the union reached their agreement. 

Over last weekend Chrysler and 
the union engaged in a row over 
company plans to use non-striking 
foremen and office workers for an 
inventory. Chrysler denied union 
charges that this was “strike- 
breaking.” 

Chrysler began payments last 
week of $6,000,000 in lieu of vaca- 
tions with pay. 


Pa. to Liquidate 


‘Gyp’ Loan Firm 


HARRISBURG, Pa. — (UTPS) - 
The state department of banking 
has reported that it was using its 
legal “club” for the first time to 
enforce the new ban on “gyp” 
financing in sales of automobiles in 
Pennsylvania. 

Secretary D. Emmert Brumbaugh 
announced plans to liquidate an un- 
identified finance company found 


-|| guilty of “violating the anti-gyp law 


almost in its entirety.” The firm, 
which Brumbaugh would only say 
was located in Northern Pennsyl- 
vania, was the first to face penalties 


including new-car 





CHEVROLET DEALER SCHOOL—Members of Chevrolet's Post-Graduate School of Modern 
Merchandising and Management visited one of the company's newest plants when they 
inspected final assembly at Flint. Above a group pauses to watch Clarence Stevens, me- 


chanic, adjust valves on a new motor. Left to right: E. 


S. Wellock, assistant manufacturing 


manager in charge of Chevrolet's I! assembly plants; William H. Carter, C. W. Brown 


Motor Walter 


., McCamey, Tex.; 
N. J.; Willard H. 


x F. Meyers, Hawt 
Shelby, Shelby Chevrolet Co., Lebanon, Ind.; Albert G. Wahle, Jerry 


horne Auto Sales Co., Hawthorne, 


errs Chevrolet Co., Detroit; Bury! A. Bloomfield, Bloomfield Chevrolet, Canal Fulton, 


and T. 


Dealers Preview 


New 1949 Ford 


. ° 7 
In Six Cities 

DEARBORN. — With more fire- 
works, ceremony and fanfare than 
accompanied introduction of new 
models in prewar days, the 1949 
Ford line of passenger cars has 
been previewed to more than 6,500 
Ford dealers in each of the com- 
pany’s six sales regions. 

Dealer enthusiasm over the new 
Ford is the greatest in the history 
of the company, according to J. R. 
Davis, Ford vice-president and di- 
rector of sales and advertising. 

Many old-time Ford dealers de- 
scribed the presentation as the 
“finest and most dramatic” in auto- 
motive history, Davis said, and the 
car as “the answer to a dealer’s 


Davis cited 5,000 wires received 
from dealers all over the United 


NLRB to Keep Hands Off 


State Union-Shop Curbs 


WASHINGTON. — The trend to- 
ward drastic state curbs on the 
union shop gained impetus last 
week after the NLRB agreed to let 
such laws stand without federal in- 
terference. 

Citing the Taft-Hartley law, the 
board ruled against holding union- 
shop elections in the 19 states 
which outlaw or drastically curtail 
such a form of compulsory union- 
ism. In 13 of these states the union 
shop is banned outright. 

The Taft-Hartley act prohibits 
the closed shop but allows a union 
shop if a majority of workers and 
the management agree to its adop- 
tion. In a closed shop a worker 
must be a union member to be 
hired; in a union shop he must join 
the union to stay employed. 

However, the federal law gives 
specific blessing to state laws which 
are stricter in their restraints on 
compulsory unionism. The NLRB 
majority referred to this provision 
in handing down last week’s ruling. 

Ford and Kaiser-Frazer are the 
only auto companies with union 
shops. Ford workers must vote this 
summer on the question of retain- 
ing the practice. There is no Michi- 
gan law curbing mandatory union- 
ism. 


McLaughlin, director of the school. 


States. “The consensus of the 
wires,” he said, “was that the cars 
were far beyond anything they had 
expected in style and beauty.” 

In Detroit Monday, Henry Ford 
II, members of the policy commit- 
tee, and more than 200 other top 
company executives joined J. C. 
(Larry) Doyle, central region man- 
ager, for a preview. 

Ford, Ernest R. Breech, execu- 
tive vice-president, and Davis made 
brief talks. In each of the regional 
previews, a motion picture was 
shown featuring talks by Walker 
A. Williams, Ford general sales 
manager, Davis, Breech, Ford, and 
Harold T. Youngren, vice-president 
and director of engineering, on 
features of the new Ford and plans 
for the sales and advertising cam- 
paign which will accompany public 
introduction. 

In addition to Detroit, regional 
previews were held in New York 
City, Chicago, Oklahoma City, Oak- 
land, Calif., and Atlantic City. It 
was announced that production has 
been sufficient for every dealer to 
have a good supply of cars for 
exhibition and to begin making 
deliveries on the public introduc- 
tion date. The world premier show- 
ing to the public will be held in 
New York at the Waldorf-Astoria 
hotel June 10-15, while dealers will 
display the cars June 18. 


K-F Ships First 
CKD’s to India 


WILLOW RUN. — Kaiser-Frazer 
Export Corp. last week shipped its 
first consignment of CKD (com- 
pletely knocked down) automobiles 
to be assembled overseas. The ship- 
ment, comprised of six 
cases containing parts for six auto- 
mobiles, is en route to Motor House, 
Ltd., K-F assembler and distributor 
in Bombay, India. 

Hickman Price jr., executive vice- 
president of the export corpora- 
tion, said that the India firm has 
completed construction of a new 
assembly plant near Bombay equip- 
ped to turn out 10 cars a day at 
capacity. The firm distributes Kais- 
er and Frazer automobiles in India, 
Burma and 

Headed by M. D. Mehta as man- 
aging director, the Bombay com- 
pany is the first K-F overseas as- 
sembly instaHation to be placed in 
operation. A small assembly plant 
in Eire is also commencing opera- 
tion this month, Price said. 








under the act of 1947 which regu- 
lates interest rates, insurance pro- 
visions and other items involving 
| financed sales of vehicles. 


FACE LIFTED, SPACE STEPPED UP—Willcoxon Auto Co. (Chrysler-Plymouth), Junction City, 
Kans., operating under its present management since 1944, has enlarged and modernized its 
facilities. It has 12,250 square feet under roof, including 5,700 devoted to shop space, and 
@ lot comprising 11,500 square feet. Nearly $6,000 has been spent for new service equipment 
la the last six months. L. J. Willcoxon has a staff of 14 persons. 


6,000 AT OPENING—This is the new sales and service headquarters of Joe Lazar, exclusive 
Cadillac dealer at San Bernardino, Calif. Among the opening-day visitors were prominent 
business and professional men of the community, social figures, civic leaders and county and 
city officials, including Mayor James Cunningham. Xl 
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vention. He is director of the In- 














Brockway, Four-Wheel Drive, Sterling, etc. 





U.S. Output Tops 2 
89,107 Built in Week 


(Continued from Page 1) 


eral Motors shutdowns to 334,526 
vehicles—224,679 cars and 109,847 
trucks. It was the auto industry’s 
poorest monthly accounting since 
June, 1946. 

Altogether, the Chrysler strike 
and shutdowns at other plants be- 
cause of steel shortages took about 
110,000 cars and trucks out of May 
production. 

¢ When the final totals are in, Gen- 
eral Motors car and truck output in 
May is certain to be nearly 30,000 
units below the April volume. 
+ * * 
CHRYSLER'S strike loss through 

4 last week was already upwards 
of 60,000 cars and trucks. 

According to reliable sources in 
Detroit, the Chrysler strike will 
mean more steel for other auto 
makers, as rumored in some 
quarters. 

Steel firms were said to have no 
intention of sidetracking Chrysler 
orders in favor of other customers. 
Shipments to Chrysler were appar- 
ently going forward and being 


stored for future use, although a| 
long strike might bring the problem | 


of lack of storage space. 


It was recalled that during the} 


prolonged GM _ strike, steel was 
warehoused during the shutdown 
and the corporation’s divisions were 
later able to resume operations with 


supplies ahead. 
+ > - 


VER IN the steel industry, anx- | 
Co. and director of the 


ious officials last week were oc- 
cupied by customers clamoring for 
more and more steel and the possi- 
bility of another coal strike. 
Steel operations rose to an esti- 


|and members of his staff. 


| Lincoln-Mercury general manager; 





mated 96.8 percent of capacity, or’ 


M illion; 


nearly back to the level that was 
being achieved before the recent 
coal tieup. 

Another such strike, it was said, 
would pull the rate down much 
faster than it did before. Stocks of 
coal were not large and a new coal 
mine crisis would drop steel capac- | 
ity appreciably within a week. 

With no indication of when 

they would be easier to obtain, 
sheet and steel strip were re- 
ported in increasing demand. 
Steel officials said that apparently 
even the addition of new finish- 
ing equipment had failed to make 
any dent in over-all demand. 

But barring another coal mine 
strike, officials said, the outlook 
was promising for capacity produc- 
tion of all steel products through- 
out the summer. Scrap supplies 
were becoming more and more 
available, they added. 

—Bernie THOMAS 


Detroit L-M Dealers Plan 


Outing Tomorrow 


DETROIT.—The Detroit Metro-| 
politan Lincoln-Mercury Dealers’ 
Assn. will hold an outing at Indian- 
wood country club near Lake Orion 
tomorrow (June 1). Thirty dealers 
will be hosts to K. G. Niswonger, 
Lincoln-Mercury district manager, 


Among those invited are Benson 
Ford, vice-president of Ford Motor 
Lincoln- 
Mercury division; T. W. Skinner, 
Joseph E. Bayne, general sales 
manager, and A. H. Crowley, assist- 





ant general sales manager. 








S. Ospre 


area of 30,000 square feet. 


Ave., Sarasota, Fla. Building covers 10,600 feet. In addition there is a parking 





ONE OF LAKELAND'S LATEST—Offering the 


space, this is the new building of Lakeland Ford Co.., 


in Lakeland, Fla. 


firm approximately 18,000 square feet of floor 
Inc., at Ross St. and Lake Mirror Dr., 





NEW FRONT FOR UNION CITY FIRM—Freeman-Wade Motor and Implement Co., Chrysler 
dealer in Union City, Tenn., spent several thousand dollars putting a new front on its build- 


ing and improving the showroom, with the results pictured here. 


complete the remodeling job. 





MARTIN'S IN NEW HOME—Occupying 6,000 square feet of space, ) 
(Studebaker) has taken possession of its new headquarters at 606 E. Pine St., Hattiesburg, 


Miss. 


The dealership is owned and operated by A. W. Martin and his son, W. D. 


A big electric sign will 






oe 
Martin Motor Sales 


Martin. 





ternational Y.M.C.A. and of the 
Paramount Fire Insurance Co. of 
New York. 


Packard Sets Up 
New Automatic 


. * . 

Transmission Div. 

DETROIT.—-Establishment of an 
automatic transmission division of 
Packard Motor Car Co. and ap- 
pointment of FE. G. Patzkowsky, 40, 
as manager of the new division 
were disclosed last week. 


George T. Christopher, president 
and general manager, announced 
the developments, but withheld “for 
competitive reasons” the timetable 
for production of the new Packard 
automatic transmission. 

At a press conference in Septem- 
ber, 1947, when Packard introduced 
the industry’s first complete all- 
new line of 1948 cars, Christopher 
said the company had developed a 
new automatic transmission, but 
would not start production “until 
|} all the bugs have been engineered 
| out.” 

Patzkowsky’s appointment indi- 
cated the importance which Pack- 
ard attaches to the new division. 
He is charged with obtaining the 
engineering release for the auto- 
matic transmission, forming an or- 
ganization, acquiring new ma- 
| chinery, tooling-up and putting the 
| job in production. 

Industrial relations manager since 
| September, 1944, Patzkowsky will 
| be responsible to George C. Reifel, 
| vice-president of manufacturing. 

} 





Signett Joins Hollywood 

Leonard B. Signett has been 
{named truck and fleet manager of 
Hollywood Ford Motors in Port- 
land, Ore. He was formerly truck 
engineer at Northwest Truckstell 
| Sales, 
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AUTOMOTIVE NEWS, MAY 31, 1948 


HELP WANTED 


\CCOUNTANT-OFFICE MANAGER, thor- 
oughly capable take charge general office 
Top accounting required ‘“‘Motor Hold- | 
ing’’ system as used by General Motors | 
Dealers. Require vast experience in pass- 
ing on credits, collections, hiring, training | 
office personnel. Only person with thor- | 
ough background in automobile agencies 
demanding and having top accounting 
and office management considered. Reply 
with complete history, family status, per- | 


sonal habits, photograph, compensation 
required Replies held in strict confi- 
dence Aggressive Dodge dealer East 
Coast Florida where people really live. 
Box 2356, c/o Automotive News, De- | 
troit 26. 


MANAGER WANTED—A 
progressive organ- 


1 SERVICE 
fine opportunity with 
ization in Northeast United States. Must 
be able to take complete charge Expe- 
rience with Brockway, Mack or White, POSITION WANTED 


valuable. Keplies will be held in strict “oa =e hs . 
confidence. Write Box 2357, c/o Automo- GENERAL MANAGER-—Wants position on 


tive News, Detroit 26 the West Coast, capable of directing all 

operations of a dealership, including tax 
‘ADILLAC SERVICE-MANAGER—Large problems. Over ten years’ experience 
mid-western distributor wants man 33-45 


directing all operations of large metro- 
experienced in Cadillac’ service. Must politan dealership. 


have ability to operate and increase busi- with University degree. Prefer over 500 
ness in shop now doing 15 to 17 thousand ear and truck dealersnip, will consider 
monthly. Salary and commission. Excel- 200-car dealership or over. Would prefer 
lent opportunity for right man. Write to buy substantial interest in the busi- 
Box 2351, c/o Automotive News, Detroit ness. Can furnish as personal references 
26 top men in the automobile industry. Box 

2354, c/o Automotive News, Detroit 26. 


SALESMEN to represent large eastern tire : 
manufacturer. Best money-maker in the | RETIRE NOW! Will invest in and operate 


business. Some choice protected terri- your business with absolute honesty and 
tories open Write: J. J. Rochlis, Capi- proven methods. Engineering graduate, 


tol Tire Company, 16th and Indiana| raised in automotive game. Successfully 
Ave., Philadelphia 32, Pa | held all jobs in dealership, including own 


business. Presently employed as field au- 

— ——— tomotive engineer by national corpora- 
tion. Know both automobile and truck 
tield. Veteran Married, with family. 
Western states, Box 2340, c/o Automo- 
tive News, Detroit 26. 

OFFICE MANAGER-ACCOUNTANT-—-Ex- 
perienced in all phases of dealership 
G.M. accounting system, operation anal- 
ysis, profit controls, office management 
Metropolitan New York area preferred 
Box 2249, c/o Automotive News, 
26, Mich. 


ss Oi tn MANAGER-ACCOUNTANT—G.M. 


SALESMEN calling on car dealers and 
auto wreckers in New England, Ohio, 
Indiana, Tenn., Ky., Ga., Mo., 
Mich., 8S. Car, to represent distribu- 
tor and manufacturer of automotive 
parts and accessories Commission 
and bonus National Automotive 
Parts, 310 W Cumberland St., 
Philadelphia, Pa 


WANTED-~—-Salesman to contact automobile and Ford systems. 18 years’ experience. 
dealers in southeastern states on well- Can furnish best of references. Ability to 
established service promotion program. handle 400 or over dealership. Anywhere 


east of the Mississippi. Box 2247, c/o 
Automotive News, Detroit 26. 


FORD TRUCK SALES MANAGER or Gen- 


eral Manager, with 14 years’ experience 
in all makes trucks and cars, desires a 


Opportunity to earn $10,000 or more 
yearly. Must be free to travel and have 
ear. Experience in automotive field pre- 
ferred but not necessary. Box 2339, c/o | 
Automotive News, Detroit 26. | 


AUTO PARTS AND ACCESSORIES, Change. Will relocate Age 33, steady, 
SALESMAN — National distributor has | Sober and reliable. Write Box 2246, c/o 
exclusive territory open for a live-wire Automotive News, Detro : 


man with car dealer following. Firm es- 
tablished 15 years selling to car dealers. 
Complete line of accessories and parts. 
Excellent commission arrangement. Box 
2245, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


GENERAL MOTORS DEALERSHIP pre- 
ferred. Location important—-city of 20,- 
000 to 75,000 desired. Location should 
be in California, Oregon or Washington, 
on or near coast. All replies will be held 
in strict confidence. Cash for right deal 
Box 2336, c/o Automotive News, De- 
troit 26 


UP TO $600 PEK MONTH 


if you really know the used car busi- 





ness, have a proven record, want a aur ak Dad eae ade te 
permanent position and a chance for purchase dealership of 300 cars or larger 
4a quick promotion, write this new car for cash Replies will be held in strict 
stealer today \U inquiries confidential confidence Box 1920 c/o Automotive 
40% 0, © & Automotive News, De- News, Detroit 26. 

troit 26 SEE ADVERTISEMENT UNDER ‘'POSI- | 


TION WANTED" ABOVE. Will purchase 
the whole or a part in a going, successful 
dealership Philip H. Didriksen, RR 2, 
Miamisburg, Ohio. 


DEALERSHIP FOR SALE 


] 


AUTOMOBILE PARTS SALES- | 
represent oldest and largest 
Personalized Die-Cast Li- 
Earnings never be- | 


MAN To 
manufacturer 
cense Plate Frames. 


low $500 month. The sky is the limit. | ESTABLISHED BUSINESS doing over 
Following territories open: Arizona, Ar- $200,000 annually in retail sales. Gross 
kansas, Colorado, Connecticut, Idaho, profit in 1947, $56,000. Minimum oper- 
lowa, Kentucky, Louisiana, Maine, Mas- ating expense, handling several franchise 


lines of nationally advertised merchan- 


suchusetts, Mississippi, Missouri, Mon- 

tana, Nebraska, New Hampshire, New dise. Will take $35,000 cash to handle. 
Mexico, New York (Central), North Da- New building, 10,000 sq. feet. Can buy 
kota, Oregon, South Dakota, Tennessee, or lease. Inquiries confidential. Box 2342, 
Utah, Vermont, Virginia, West Virginia, c/o Automotive News, Detroit 26. 


Washington, Wyoming. THE BENMATT | oR PROSPEROUS 
ORGANIZATION, INC., 3447 E. 24th St., 


Los Angeles 23, Cal. } 


SALE: SMALL, 
DEALERSHIP in Pennsylvania, Special 
circumstances give location large poten- 
tial Last year's net 25,000 with % 
new car supply. All cash required. Sale 
price based on inventory, plus moderate 
bonus. Require quick action Replies 
confidential. Write Box 2353, c/o Auto- 
motive News, Detroit 26 | 


First-class mechanic to take 
over shop in established garage Small 
town of 1,000 population. This garage 
has agency for first line cars and the 
best truck agency in the county. For the | 
party who qualifies, arrangements can be 
made for nice living quarters 
ary and pleasant working conditions. 
Please answer in own handwriting, giving 
qualifications and experience Box 829, | 


Ashland, Kentucky. 
. me to sell. yross sales approximately 
ALESMEN-—-Sell custom tailored woven $25,000 monthly. Box 2343, c/o Auto- 
plastic seat covers as side line to new Car | motive News, Detroit 26. 
dealerships and distributors. Attractive | .. . ne ~ ———— - 
commissions, choice territories available. | "OR SALE: DUAL FRANCHISE, well 
Write full details, lines, territory, etc. located on two highways in Georgia; new | 
Decco Company, 246 Fifth Avenue, New building and new shop equipment Also 
Pe ; farm machinery line and gasoline agency 


York 1, N. ¥ oaR¢ 
Owner wishes to retire Box 2352, c/o 


surrey r , — \utomotive News, Detroit 26. 
POSITION WANTED ~ BUSINESS FOR SALE 
Te encourage this classification for the - - 


benefit of our employing readers, Posi- || GARAGE AND FILLING STATION—Well 
tion Wanted ads are accepted at half 


equipped throughout; 43 gas pumps (elec- 
reguiar rates, namely: T¥2 cents per 


tric); 3 years left on lease, with option 
word for one insertion or two inser- 


On town highway 24 Net ten thousand 
tions of the same copy at 12% cents last year. Reason for selling, death of 
per word. Cash in advance. 


husband. Details, P.O. Box 1188, Mani- 
| tow Sprys., Colorado. 
|” ~~ NEW CARS WANTED 
MANAGER OR | NEw 


ling Kaiser-Frazer products. Southwest- | 
ern United States. Located on three 
main highways and main street of pros- 
perous city of 25,000. Ill health forces 













ALES OR GENERAL 1948-49 MODELS FOR 
DEALER—I am a veteran, just sepa- William Monroe Layton, 261 Constitution 
rated, after 5 years in World War ILI; Ave., (N.W.) (538)-—Washington 1, D. C. 


EXPORT. 


with 13 years’ General Motors wholesale 
experience, and 4 years as a 500-car 
Oldsmobile-Chevrolet dealer Familiar 
with merchandising parts, accessories and 
service, used cars and trucks Desire to | 
buy into a dealership of 200 to 600 cars 

Prefer Eastern or Southern location, Best | ~ 
references from banks, finance com- | 
panies, and factory representatives, Your 
response to this advertisement will be 
held in strictest confidence. Write Philip 
H. Didriksen, RR2, Miamisburg, Ohio. 

If you prefer, wire or phone Franklin, 

Ohio 386-J 


ERVICE MANAGER or BUSINESS MAN- 


Phone NATIONAL 1110. 


NEW CADILLACS, sedans or convertibles 
wanted. Highest prices. Write, wire or 
phone Mr. Lewis, c/o Capitol Motors, 530 
Linden St., Allentown, Pa 


USED CARS WANTED 





Packards Wanted 


Will buy clean ‘46, '47 and '48 


AGER. Ford or Mercury. With wide Packard sedans convertibles 
experience and not all out of books. Now B ° ke ° 
employed by a large volume dealer in| station sedans and all Custom 
Detroit, Michigan. A top merchandiser, : a he. a 2 
successful organizer and able to get re- | Body types. Wire, phone or 
sults from personnel without friction. One write 


who produces profits, while building cus- 
tomer good will. Location no object. 
lired of strikes. Only interested in high- 
grade dealerships What have you to 
offer this man? Address Box 2341, c/o 
Automotive News, Detroit 26 

HRYSLER PARTS MANAGER From 
Detroit, desires position in South, prefer- Phone 9-1759 
ably California. Best of references. Box | 
2358, c/o Automotive News, Detroit 26, 


Packard Miami Company 


1700 N.E. 2ND AVE, MIAMI, FLORIDA 





Under 40 years of age | 


Detroit | 


Good sal- | ESTABLISHED DEALERSHIP, now hand- | 


| 4539 Ohestnut St. 





AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


JOHN CORRIGAN 
Auctioneer 


GEO. CASSIDY 
Manager 
Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 


AUCTION, INC. 
1050 East Sist St. 








Austin’s Auto 
Auction 


Every Thursday 1:00 P.M. 


We serve the central New York area 


Clean Cars Low Mileage 
Dealers Only 
Austin 


Sales & Exchange, Inc. 
WALTON, NEW YORK 


| For reservations call Walton 125-W, 


8:45-5:00 








WE WHOLESALE 
LATE MODEL CARS 
Call or Wire 


AURORA AUTO MART 
83 N. Lincoln Avenue 
AURORA, ILLINOIS 

Phone 31512 





AUTO AUCTION 


(WHOLESALE ONLY) 


Every FRIDAY - -- 11 A.M. 


RAIN OR SHINE 
ee 


WHEELING, ILL. 


25 Miles North of Chicago on 
Route 45, Milwaukee Avenue; 
% Mi. No. Route 68, Dundee Rd. 


e BRENG CARS TO SELL 

e BUW CARS YOU NEED 

e LOW AUCTION FEES 

John W. Corrigan, Auctioneer 


WHEELING AUTO AUCTION Co. 








LARGEST PENNSYLVANIA 


AUTO AUCTION 
EVERY FRIDAY NOON 


In the Heart of Lancaster County; AUCTION SALE MOTOR CARS 


Low Mileage, Clean Cars 
FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 


& AUCTION, INC. 
Phone 362-W4 








WHOLESALE 


1948-47-46 AUTOS 
IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibies 


IRVIN SACHS 


**Philadelphia’s Largest Used Car Dealer’’ 
Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 





__USED CARS FOR SALE _ 


Chicago, Ii. 
“Chicago Is the Place to Buy Your Cars’’ 




















‘CLASSIFIED WANT AD DEPARTMENT 


USED CARS FOR SALE 


‘WE WHOLESALE 


Detroit’s 


Largest 
Wholesaler 


SID SAVAGE 


15999 Livernois 
9850 Livernois 


DETROIT 





Attention Dealers 
Do You Want to Buy Cars? 
Do You Want to Sell Cars? 
Kring what you want to sell, Buy 


what you need. If you want real 
action, come to our Auction. 


HASS MOTOR 
AUCTION SALES 


| 105-15 Merrick Rd., Jamaica, L.1., N. Y. 
| N.Y. State Highway 274A 


SALE EVERY WEDNESDAY - 1 P.M. 
B. F. Hayes, Auctioneer, N. Y. City 
Havermeyer 900475 
Call, wire or write 





AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


‘e Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 

| Dealers Buy—Dealers Sell 


Buyers coming in by plane or train 
call—-we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 
Geo, Lawson—Owners—Bud Fennema 


DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4061 Dyer, Ind. 


Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 


AUTO AUCTION 





DEALERS ONLY 






Sale Starts at 11 A.M. (C.S.T.) 






Every Thursday 


MANEY MOTOR CO. 


Murfreesboro, Tenn. 








DEALERS ONLY 
Aurora Downs Race Track, Route 31, 
Aurora, [Illinois 
EVERY MONDAY-—Sale Starts 11:00 A.M. 
INSIDE HEATED Sales Arena for 300 cars. 


AURORA AUCTION SALES 


Phone Aurora 8711 or 7877 
**‘Dutch’’ Stuart, Auctioneer 


AUTO AUCTION 


TIM ANSPACH 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY 12 NOON 





Ken Schaefer's — 100% Dealer 
AUCTION 


Inside a Comfortable Building, Every 
THURSDAY 


Keliable—F air—Honest—Protective Service 
Right in the HEART of 
INDIANAPOLIS, INDIANA 
“The Great Mid-West Market’’ 
| 915 N. Elinels St. Phone Lincoln 5383 


a ne 





UNiversity 4-2600 
HOgarth 8400 











models, and 
} 


2¥ 


USED CARS FOR SALE 


AUTO BUYERS -—— Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400, 


DANVILLE, PA. 

AUTO AUCTION 
Every 

WEDNESDAY 


at Noon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 
of our Horse Heads, New 
York, auction. 















This auction was designed 
to accommodate Pennsyl- 
vania, Maryland and New 
Jersey dealers. 













New-car dealers are taking 
advantage of our auction, as 
it does away with used-car 
departments, thus eliminating 
that “guarantee” headache to 
retail buyers. Be smart: Clean 
your stock every Wednesday. 












DANVILLE, PA. 
AUTO AUCTION 


RONALD D. WEST—Owner 


doe E. Johnson - Tex Richard 
Auctioneers 


Danville, Pa., is lecated 
on Route 11 between Harrisburg 
and Wilkesbarre, Pa., near 
Bloomsburg, Pa. 




















WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's, 1948's and 
1949's for immediate delivery. Trans- 
portation arranged to all points. Wire 
or call us for hotel reservations 


SAM GREENFIELD CO. 
6619 Euclid Avenue 


Cleveland 3, Ohio 
Phone UTah 1-2277 


1701 State Street 
Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 





‘ 
AUCTION 
THURSDAY 12:00 NOON 
Most cars entered are brought in 
by new car dealers 

} Col, Marker, Auctioneer 
| ‘We Need Buyers Over 150 Cars 
Offered Each Week’ 


DOC GREINER 
| The Flying Dutchman 

1701 Madison Ave. Adams 6397 
Toledo, Ohio 








| 


AUTO AUCTION 


(Dealers Only) 


Every Wednesday (indoors), 1 P.M 
8 Miles West of New York City 
Highway No. 6 Lodi, New Jersey 





~ ACCESSORIES FOR SALE 


_ SEAT COVERS 


Beautiful custom made, sail cloth; full sets 
Buick 
iS Super and Roadmaster 


of front and rear seat covers to fit 
42, '46 47 and 
Oldsmobile ‘42, "46 and ‘47 
\lso model Cadillacs 


90 series some 


$5.95 PER FULL SET 


If check is not enclosed with order, will be 
All new in original cartons 
$16.35 per set 


$5.95 per set 


shipped C.O.D 


Previous wholesale cost 


Now. while they last 


Limited supply. Phone, write or wire 


STEPHENS BUICK 
COMPANY 
25 South Tenth Street 


Minneapolis, Minnesota 








XUN 








TRUCKS WANTED TRUCKS FOR SALE 


Maryland, Broadway 1300.| Heater and defroste 


2 
cx esereipneiatteeganeenanatcanastaseaneemnanesamnaaniias Pp 
upholstery. The whole unit 
WE NEED LATE MODEL used trucks and drives like new. Price 500. 


us 
= : 2660 or ‘write Jerome, Pa. 
to Fred’ Bedford, 584 No. Cicero Ave., DODGE — WHAX — 1947 new, 


BUICK PARTS 


Largest Stock of Both Old and Current 
Model Buick Parts 


WHOLESALERS ATTENTION: 
WE ARE QUANTITY SHIPPERS 


Same Day Service on Mail Orders and Inquiries 


ROBERTSON BUICK CO. 
“Edge of the Loop” 
1000 SO. WABASH AVE. 
CHICAGO 5, ILL. 
ALL PHONES: WABASH 1030 







DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1616 E. ith STREET JOPLIN, MISSOURI 
Phene 4600 













AUTO AUCTION 


EVERY WEDNESDAY 
The Finest Anto Auction in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Read 52 
INDIANAPOLIS, INDIANA 


BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
ENDIANAPOLIS, INDIANA 
Phone HL 5868 


Highway 66—TRI-STATE FAIR GROUNDS—Phone 2-9503 
AMARILLO AUTO AUCTION 


Top Dollar AMARILLO, TEXAS Top Dollar 
Heart of the Wheat Farming Land 


Bring Your Clean 46s and 47s 


Our Buyers Are Orying Loud for 46s and 47s 
We Have a Good Sale But Need 46s and 47s 


PLENTY OF GOOD BUYERS 


EVERY MONDAY — 12 NOON 
PAT PATTERSON PAUL McCLURE 















: FOR SALE—WRECK TRUCK. 1947 Chev- 
a TEN cantote.” Win bee an =o rolet wreck truck. Dual wheel, L.W.B., 


franchised Dodge truck dealers. i. color white, 2,000 miles, equipped with 
Young, Inc, 3229 °_— ‘ aienen, Holmes traffic king one ———. 


where. Let - §- ay, a. a Holsopple, Pa. 10, Terrace Chevrolet Co., 
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BUSES FOR SALE 






48-passenger body, equipped for Ohio re- 
quirements. Immediate delivery. Phone 
or wire Jos. A. Kuchle & Co., Ine., 
Erlanger, Kentucky. 

1 









pehool bus, 
ms ody, heater, de Rayl- 
Stanley, Ford Dealer Joplin, Missouri. 





























cowls, face bars, grilles, headlamps. 
1947-48 %-%-1 = trucks. Cisar Chev- 
rolet Co., 16220 Kinsman Road, Shaker 
Heights. Ohio. 


OLDSMOBILE 
PARTS AT WHOLESALE 
The Largest Oldsmobile Parts 
Depot in the United States 
INCLUDING SHEET METAL, FRAMES, 


» DOORS AN 
HARD-TO-GET PARTS 
HYDRAMATIC PARTS AND SERVICE 
CENTER 

























Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 2331 
1540 8. Figueroa St. Los Angeles 15 


OLDSMOBILE 
And All General Motors 






































SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN BAST 
3431 N. 25th St. * Philadelphia, Pa. 
Tetephone SAgamore 2-5668 































Attention! Export Buyers! 
$800,000 
NEW WAR SURPLUS 
AUTOMOTIVE PARTS 
50% to 15% off List 
GMC, CHRYSLER, FORD 
and JEEP PARTS 


Send for Complete List 
BALFOUR SALES CORP. 
VENUE 


3633 MICHIGAN A 
DETROIT 16, MICHIGAN 
Phone: TAshmoo 5-1640 






































Attention, 
Pontiac Dealers 


We carry a large stock of radiator grilles, 
doors, fenders, quarter panels, and many 
other hard-to-get items. A trial order will 
convince you that we have the parts. 
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Woody Pontiac Sales, Inc. 
12140 Jos. Campau DETROIT 12, MICH. 
Telephooe Twinbrook 1-1600 
Michigan’s Largest Pontiac Parts Dealer 





FORD 
GENUINE PARTS 


Buy a little or a lot of scarce items 
at attractive trade discounts. 


Prompt Service 
BOULEVARD MOTOR CORP. 
Authorized Distributors 


2392 Boulevard 
Jersey Oity, New Jersey 
Delaware 3-3400 
















CADILLAC-OLDSMOBILE 
PARTS AND ACCESSORIES 


Orders Tied Daw Benstved 
DISOOUNT TO DEALERS 
ROUND MOTORS, ING. 


3725 Grand River Deéreit 8, Mich. 
TEmple 1-8700 






























PARTS FOR SALE PARTS FOR SALE 


NEW 1948 FORD SCHOOL BUS, Hicks | FOR SALH—68i772 left front fenders for | HELP!!! Here is a list of parts we need. 


1938 DeSotos and Chryslers. 50% off of What do you need? We may be able to 
list price. Mat Buhl Motor Sales, 2025 help You!!! 3684118 right front fender 
Eureka, Wyandotte, Mich. Phone 4000. 1947 Chevrolet. 3658822 left rear fender 
HOLERATE FONTIAC PARTS Pym Rig Tat ter at Pam 
ymou it front er - 

tender parts for ali'models, Past sorvice, | uth. Left front fender 1936 
Wberal discount. Walter H. Schultz Pon- 605189 left half hood 1945 Chevrolet 1% 
tiac, 16-20 Passaic Street, Trenton 8 ton. 3657169 right met panel 1945 Chev- 


Phone ersey P rolet 1% ton. 36569 left filler panel 
a ous Saleen 1945 Chevrolet 1% ton. 3664739 top 
NEW SCHOOL BUS CHASSIS—Quote best PA shipped anywhere. Call, radiator baffle 1945 Chevrolet 1% ton. 


write, phone. Tranter-Williams Motors, White Chevrolet Company, Zanesville, O. 


Conversi 16050 2-apeed axle. price, quantity, and specifications. Hud- 
ee pe ee enh ae -™ 900/20 10 ‘thy tires, deluxe | 80n & Co., Macon, Miss. Inc., 4016 Allston Ave., Cincinnati 9, TIRES WANTED 
FORD TRUCKS. We are buying new cur- On Gt te ae en, Sel °° pau oan Ohio. Melrose 7275-6-T. SASH WATTING for surpius ~change-ove 
rent model Ford trucks, F-i’s through grille guard, running 1 , color red, PARTS WANTED ee CASH AITING for surplus change-over 
¥-6’a. Will come and drive away. Rayl- butt fee ten ton pay meet high- WANTED — ONE RIGHT quarter panel tires and tubes. Any size, any quantity 
Stanley, Ford Dealer, Joplin, Missouri. way load limits. Bailey-Smith, Inc, 421 complete, 1941 Dodge club coupe. Spot FORD Tires must have mold marks. Box 2407, 
Phone LD44. 8. Capitol Ave., Lansing Michigan. Motor Co., 275 E. Market St., Akron, O. SHEET METAL Philadelphia, Pennsylvania. 
a”, a ea WANTED—REAR MOTOR su rt insula- : TIRES FOR SALE 
TRUCKS FOR SALE NEW 1947 International Tractor K13—| tor, number 60090 for 1932 Model P.B. ee eee See TIRES—_NEW GOODYEAR super-cushion 
| F550 — 161" wheelbase, 11422 — 12-ply| Plymouth. Write John P. Hughes Motor at Fair Discounts 7.1015 (replaces 6.50—15) whitewall 
TWENTY FOOT STEEL corrugated trail- tires, standard cab, 28,500 pound rear Co., 800 Commerce St., Lynchburg, Va. 22 50: bl: ag $18.65. “Your cost 50% and 
ers, closed, rough, price $390 each. New axle, ratio 7.84x1. Direct and Sth DAG AUTOMOTIVE C0. 7. Soff a ’ $1.22 tax. Fact rm 
ones cost $2,700. Automobile Dealers transmission. Asking price $5,650. - PARTS FOR SALE | P.O. Box 248 bi SS : ; R 1 Sales Com ny 
—e ‘Lone lard Cty, eee ee ee ta rennck, How York | CHEVROLET PARTS—Front fenders, fen- Jackson, Mich. Phone 3-3203 1008 “Spring Garden street, Philadelphia, 
y der skirts, running boards, hood panels, Pa. Phone Pennypacker 5-9048. 







JOIN THE THOUSANDS 


From coast to coast who receive our weekly prices on 
our regular Saturday Auction. All sales are honest-to- 
goodness sales. Our prices are never padded. Send for 
yours today. Tell your friends to do the same. 


& 
There’s No Charge 


CORRY AUTO AUCTION 


EVERY SATURDAY 
12 Noon (D.S.T.) 
“Where a Square Deal Is the Rule” 

°* 


Sponsored by 


Aikens Motor Sales, Inc. 


CORRY, PA. (30 Miles Southeast of Erie, Pa.) 
Dial 21-345 







































DOORS 


DODGE, PLYMOUTH, DODGE TRUCK 
FOR IMMEDIATE DELIVERY 


























Quantity Number Description 
1 1163442 Right 2-Dr. 1946 Dodge 
1 1163443 Left 2-Dr. 1946 Dodge 
2 1163439 Left Front 4-Dr. 1946 Dodge 
1 1096147 Right Side 1942-45 Dodge Truck 
1 976899 Left Rear 1946 Dodge 
1 791362 or Right 1937 Plymouth Coupe 
766892 











992026 Left Rear 


932606 Left 1941 Plymouth Coupe 


1942 Plymouth 












1 

1 

1 1096148 Left 1942-45 Dodge Truck 
1 886048 Right Rear 1940 Plymouth 

1 766873 Left Front 1938 Dodge 4-Dr. 

1 982132 Left Coupe, 1942 


JOHN P. HUGHES MOTOR CO., INC. 
800 Commerce St. — Lynchburg, Va. 
License No. 5 












Phone 7300 


AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


. Bring your cars or send them Monday, Monday 
11:30 A.M. Nite or Tuesday A.M. Our guarantee: You must 
be satisfied. Call us for Reservations: 


EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
$24 W. MAIN ST. FORT WAYNE, IND. 











































AUTO AUCTION Every MONDAY 


AT PITTSBURGH, PENNA. 
12 O'CLOCK NOON DEALERS ONLY 
OLIVER M. WRIGHT — AUCTIONEER 


Pittsburgh Auto Auction 


20 Miles East of Pittsburgh on Route 22. 
Opposite the Drive-In Theatre 


PHONE PITCAIRN #474 DAY OF SALE ONLY 
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HARD-TO-FIND 
OLDSMOBILE PARTS 


We are the largest Oldsmobile Dealer in the World 
and operate in the Home of Oldsmobile. 


$200,000 Stock 


We carry the largest stock of slow-moving, hard-to- 
get parts. 


Up to 40% DISCOUNT 


Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail 


TREVELLYAN OLDSMOBILE, INC. 
815 S. Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


The Home of Oldsmobile 





1942 Thru 1948 


FORDS AND MERCURYS 
ON YOUR USED CAR LOT 


Can now be modernized .. . 
standards to get the top $$! 
Columbia Overdrive! 


The 1949 models will make EVERY Ford and 
Mercury owner want the economy .. . smoothness 
. and performance of an overdrive. 


brought up to 1949 
Install a famous 


You'll give them what they want when you sell 
them a Columbia Overdrive—it’s the proved over- 
drive ... used on Ford products since 1935. 


Shipped Complete—W+t. 95 lbs. 
Installation Time—4 to 5 hrs. 
90-day—4,000-Mile Warranty 


Federal Tax included. 


*Orders for 10 or more 
*Lots of 5. 
*Single Orders 


*F.0.B. Cleveland. 


MORE THAN 35,000 SOLD LAST YEAR FOR AS MUCH 
AS $185.00 INSTALLED 


* 


Write - Wire - Phone 


COLUMBIA OVERDRIVE DISTRIBUTING CO. 
Union Commerce Bldg. e« Cleveland 14, Ohio 


Phone: CHERRY 17861 


UN, 2312 UN. 2312 


Greater Columbus Auto Auction 
Every Friday — 12 O’clock Noon 


In the Same Location 
DEALERS ONLY 


Greater Columbus Auto Mart 


935 Gladden Road and Northwest Blvd. Columbus, Ohio 
Drive West 900 Numbers on Goodale St., Turn Right Two Blocks 









AUTO AUCTION EVERY MONDAY 


CLEVELAND, OHIO 


1 O'Clock Dealers Only 
RAY AUSTIN ... Auctioneer 






Phone Early — Ivanhoe 7644 and Kenmore 34438 


FORD CORNER 
(Euclid Ford Co.) 
St. Clair Ave. at Charden Road—On Route 2 (East) 
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TIRES FOR SALE 
50—9.00 x 16 ARMY surplus tires eheap. 
Mud grip original tread and several re- 
caps. All in good condition. Will sell 
any amount. Thomasville Motors, Inc., 
115 Fletcher St., Thomasville, Ga. 
Phone 1158. 


AUTO EQUIPMENT FOR SALE 





AUTOMOBILE TOW BARS 
TOW BAR SALES COMPANY 
Factory Distributors 


100 8. CLINTON ST. 
ANDover 8888 


CHICAGO 6, ILL. 
DORchester 8373 





TRUCK EQUIPMENT FOR SALE 


FOR SALE: Two crated Ford truck cabs, 
1942-47. Complete upholstery and dash. 
One green and one prime, $250. O’Hearn 
Auto Co., Melrose, Wisconsin. 


New Ford Truck Cabs 


Complete. with wiring and instruments. 
Fits 1940-47 models. 
$350 


New Chevrolet Cabs 


1947-48 450 complete. 


New Dodge D e Deluxe Cabs 


$450 


New Selita Cabs 


Complete with wiring and instruments. 
Fits 1941-47 models. Civilian or Army 
type. 


$350 
New Chevrolet Front 
End Assemblies 


Fits 1947-48 models. % to 2 ton. 


Wanted 


Army surplus and civilian passenger car 
and truck parts, such as motors, rear 
ends, transmissions, cabs and front end 
assembly takeoffs. Also complete trucks. 


Chicago Truck Sales 
4545 W. Madison St. Chicago 24, Ill. 
Tel, MANsfield 7772 





SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New and used 
steel parts bins, hundreds in stock. Also 
large stock of new and used benches, 
cabinets, safes, tool boxes, grinders, elec- 
tric tools, fender hammers, air compres- 
sors, spray painting equipment, vises, 
welders, lockers, shelving, etc. We ship 
everywhere—your inspection and inquiries 
invited. Machinery and Equipment Ex- 
change, 3400 W. Fort St., Detroit 16, 
Mich. Phone TAshmoo 5-2310. 

SPECIAL OFFERING—Ruger one-ton hy- 
draulie floor cranes. Regular price $345, 
now 15 only at $285. Brand new. Guar- 
anteed. A few extension beams at m4 
each. All subject to prior sale. 
Saginaw. Starkw d Sousnay, 

P.O. Box 276, Saginaw, Michigan. 


CRANKSHAFT 
GRINDER 


— For Sale — 





Lemco Model KGB, with standard 
equipment, 22”x72”. Capacity ap- 
proximately one 6-cylinder shaft 
per hour. Condition guaranteed per- 
fect. Price $6,000, F.O.B. our plant. 
Present price this equipment, 
F.O.B. factory, $7,893.50. 


F. G. Smart Chevrolet 
Company 
PINE BLUFF, ARKANSAS 





FOR SALE: REX DEGREASER—like new. 
Model C42G, Serial No. 2189. Worth 
$1,000 today, will sell for $375. 
real buy, a real money maker. Drop us 
a line for further details. W. R. STE- 
PHENS COMPANY, 25 South Tenth S8t., 
Minneapolis 2, Minnesota. 


WHEEL BALANCING can be a means of 
quick, easy profit. A new quality wheel 
Salaneer, eply $24.50. Send for free in- 
formation, Clinton Sales Company, Box 
577, Rochester 2, N. Y. 

TANKS (STEEL), unused — 75-gallon, 
$7.50; 165-gallon, $9.95. Free pictures. 
Buck’s Auto Parta T Street, Merced, 
California. 


ANTIQUE CARS FOR SALE 


1919 DODGE custom limousine. Perfect 
running order. Original paint. Ken 
Langley, Newburyport, Mass. 


WILL TRADE 
NEW CAR DEALERS, ATTENTION—Gen- 


uine Persian oriental rugs in large, vari- 
ous sizes. Will trade for*new Cadillac or 
other new car. Write, wire or phone 
Mr. Lewis, c/o Capitol Motors, 530 Lin- 
den St., Allentown, Pa. 

WILL SELL OR TRADE for new automo- 
bile. One 18-foot Chris Craft. 95 H.P. 
Chrysler Marine engine, completely over- 
bauled and refinished. Gladney Motor 


Co., Inc., Elsberry, Mo. 
MISCELLANEOUS 
ENGIN REBUILDING — kshaft 
grinding and  wmetalizing. John P. 


Hughes Motor Co., Inc., 800 Commeree, 
St. Lynchburg, Virginia. 
MIMEOGRAPHING — SPECIALIZING in 
sales letters and le government postcards. 
Mackie, 81 Jersey city, New 
Jersey. 


Dales, 





It’s al, 





HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 

Horse Heads is located 4 miles north of Elmira, N. Y., on Route 

17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 


dations at famous MARK TWAIN HOTEL are the best and very 
reasonable. 


Call for one of our courtesy cars when you 


arrive or better yet, wire us in advance. 





Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area, Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York City and about 250 miles north of Philadelphia, 
Pa. 


Make It Your Business to Spend Next Friday With Us at 
Horse Heads. The Meeting Place of the Auto Dealers from 


the East and West. One Trip Will Convince You. 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 


Johnson, Rickard, Metcalf and West—Auctioneers 





BUY AND SELL 


WITH “MAC, THE LIBERAL SCOTCHMAN” 
(Archie McClelland) 


Doc Miller, Auctioneer 
AUCTION 


EVERY THURSDAY (1 P. M., E.S.T.) 
(DEALERS ONLY) 
CHARLIE “WHEEL AND DEAL” McCARTY 
(PROMOTER) 


H. C. Turney Auto Sales 


156 E. CENTER ST. 
AKRON, OHIO 
Phone BL. 3127 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 
AT EARL A. SCHOTTS 


2300 READING ROAD CINCINNATI, OHIO 


TeL: Woodburn 3060-0892 
Auctioneer: Pat Patterson 


NEW SUBSCRIPTION ORDER’ 


Send Automotive News to Address Below 
for One Year $6 [_] or Two Years $10 [_] 
for which check is attached [_] or send bill (_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
Red aicndp lassie cn Manna abeo nme aa tian eneti aaa mannEae 

J crserereseneentnrnnnnncnnnins 
I A a eceadhs cant nasnesienanmiaanin Zene NoO................. 
City... 


TRADE CONNECTION: 
Truck Dealer [) 
Insurance [() Financial [1 








»-e- and across Rural America 


Automotive Dealers prefer ney Leetonia 


By a 171% lead... 


. . automotive dealers throughout Rural America chose 
Country Gentleman the farm magazine ‘most effective 
in helping sell their customers." In this impartial nation- 
wide survey by R. L. Polk & Co., total dealers in eight 
important fields gave Country Gentleman a 2 to 1 


preference. The vote for Country Gentleman was more 


* In the 2,589 shaded counties, more than 
half the people live on farms or in places under 
2,500 population . . . In all counties, Country 
Gentleman's 2,300,000 circulation is concen- 
trated among top-half farms which get 90% 
of all farm income. 


No. 1 


eT Ma ail ks 
with Dealers 
with Advertisers 


than for the next three farm magazines combined. 

Automotive advertisers show their preference for 
Country Gentleman by consistently investing more 
advertising dollars in this magazine than in any other 
farm publication. They know how best to reach and 


sell ‘The best people in the Country.” 








A fee > | ww is 





